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New Jersey Dealers’ Strike Attempt Fails 


These service station dealers at Hackensack, N. J., were repelled by police in attempts to close a bulk 
plant. The station closings also were unsuccessful and the strike was ended in two days. See news section 
for pictures and story. 


Latest on Wage Battle with Oil Unions—Page 25 








IT'S WHAT'S 71S 








—with BRODIE BiRotor METERS 








e Fully self-contained readily-replaceable 


measuring unit employs just two moving 
parts. 


e Smooth vibrationless performance with 
static and dynamic balance. 


e Easily inspected and serviced without dis- 
turbing existing line connections. 


e Rigidly encased in welded all-steel housing. 


@ Positive displacement with true rotary op- 
eration. 


—which all adds up to the finest in petroleum product 
metering, available today. When you’re looking into 
meters, look into Brodie BiRotor Meters—it’s what’s 
inside that counts. 
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We applied the “strip-tease” principle 
to dealer education 


Oil company executives who have seen Ethyl’s “Product Sales Clinic” say that 
it gives more real sales-building information than anything of its kind. This new 
show was developed to help you carry out your dealer-education program. Its 
purpose is to give service station personnel a working knowledge of engines, fuels, 
lubricants and TBA items. 

As you know, dealer education is at best a difficult and laborious task. Text- 
books and pamphlets seldom get careful study, even though they are attractively 
illustrated and diagramed. And you know how during long meetings even the 
best of upholstered chairs get hard. Men start to fidget and wish themselves out. 

We believe one solution to the dealer-education problem is ‘‘showmanship.”’ 


(continued on next page) 








We applied the “strip-tease” principle 
to dealer education 


continued from preceding page) 


So in our Clinic we employ basic theatre techniques, one of which is the “‘strip- 
tease” principle. Giant models of an engine, a carburetor and a distributor are 
stripped down to show the how and why of their operations. 

Other interest-holding ideas are an unusual use of black light and fluorescent 
paints . . . dramatic demonstrations of such subjects as knock and oil contami- 
nation .. . and a “‘talking’’ engine operated on various fuels while big dials tell 
the different stories of speed, power and heat. 

Several units of the ‘Product Sales Clinic’ are now working full time. And 
plans are being made to expand this service to meet the demands of the industry. 
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Ethyl service is backed by 28 years of antiknock experience 
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Big Esso bulk plant relies on 
Marlow Pumps to CARRY THE LOAD! 


- + - and what a load! 10 million gallons of gasoline a month can be 
put through this New York City District bulk station . . . one of the world’s largest 
and most modern. The pumping system is fully automatic — with thirteen big, 
dependable and thrifty Marlow Self-Priming Centrifugal Pumps at the heart of it. 


From underground storage this battery 
of 4-inch Marlows delivers gasoline to one sec- 
tion of the loading rack. Pumps, operated by 
remote control from the control tower, can load 
a 1900-gallon truck in 5 minutes. It's a fast, 
efficient and virtually maintenance-free installa- 
tion . . . and it takes good pumps to do the job. 
it takes Marlows. ° 


Through 1800 feet of piping another 
battery of pumps — these Marlow 6-inch high- 
pressure models — serves the loading rack which 
has automatic pressure and velocity control of 
pump. As with the others, the pumping, though 
intermittent, is always smooth — thanks to the 
Marlows’ ability to prime and reprime auto- 
matically. They won't vapor lock either — and 
they operate quietly and economically because 
of their exclusive free-flow design. 


More and more petroleum marketers, from the 
largest majors to smallest independents, choose 
Marlows for their plants and trucks. MARLOW 
PUMPS DO MORE AND DO IT BETTER, THAT'S 
WHY! 


Marlow is the manufacturer of the world’s larg- 
est line of petroleum marketing pumps. Your 
problems will get expert attention from the Mar- 
low engineers. Let them help you. 

Write without obligation. 





USE THIS COUPON 








MARLOW PUMPS 


GREENWOOD AVEN 


DGEWOOD 
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MOtFLO 


It’s important to know at all times— 
what's going on . . . as well as what's 
going through ! 

You'll find OPW “VISI-FLO” Sight 
Glass Indicators a trustworthy visible 
means of alerting you as to rate of flow, 





viscosity, color of liquids, clarity and 
purity of product. 


Whether it’s entrained solids, gasoline, 
re ee 
_ “VISI-FLO” accurately shows you . . 


CORPORATION 


VALVES @ FITTINGS @ ASSEMBLIES 


Contact your oil equipment jobber for specific for handling hazardous liquids 


recommendations Re 
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kink or snarl. 


PUEL-TRUCK HOSE reinforced AIR HOSEreinforced with"Cor- CAR-WASH HOSE reinforced 
with “Cordura” rayon istough-. dura" rayon is stronger, longer- with “Cordura” rayon won't 
2 lasting. 


HOSE IS TOUGHER, LIGHTER ...LASTS LONGER 


when it’s improved with Du Pont “Cordura” High Tenacity Rayon 


Inside the pump hose pictured above is an 
“unseen component” that makes it lighter, 
more flexible—yet stronger and longer-last- 
ing than most hoses you see, It is rein- 
forced with cords of Du Pont Cordura* 
High Tenacity Rayon. 

Why does this Du Pont rayon make such 
a difference? The reason is simple. ““Cor- 
dura” yarn is much stronger than yarns of 
natural fibers. It is made in continuous fila- 


*REG. U.S. PAT. OFF. 


ments, which means there are no weak spots 
in “Cordura” yarn, With “Cordura,” man- 
ufacturers can make hose full strength, yet 
thinner . .. with fewer plies. Greater strength 
with less bulk. Thin hose is more flexible, 
develops less internal friction, is less apt to 


bruise or split, twist or snarl. That’s why it” 


gives better service and lasts much longer. 
To be sure of hose that gives maximum 
service, ask your supplier for hose rein- 


Next time specify hose reinforced with 


forced — improved — with Du Pont “Cor- 
dura” High Tenacity Rayon. E. I. du Pont 
de Nemours & Co. (Inc.), Textile Fibers 
Dept., Wilmington 98, Del. 


REG. U.S. PAT. OFF 
BETTER THINGS FOR BETTER LIVING 
.-. THROUGH CHEMISTRY 


High Tenacity Rayon 


Strength at low cost 
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...to help fight the strangest, 
strongest foe the world has ever 
known—cancer. 


Cancer that will kill 22 million living Ameri- 
cans . . . unless it is controlled. 


Cancer that will cause untold suffering and 
anguish . . . unless it is checked. 


This crusader’s name? It could easily be 
your own. You see, he is any generous person, 
fighting cancer by giving freely to the American 
Cancer Society's Cancer Crusade. 


@ He believes the light in the “lab” must not 
be extinguished. 


@ He believes his fellows must learn to recog- 
nize the symptoms of cancer and the need 
for early diagnosis. 

@ He believes more doctors, nurses and re- 
search scientists must be trained to carry 
on the fight so well begun. 


Will you be that kind of crusader? Will you 
help us fight cancer? Remember—a victory now 
may mean protection for you later. 


Without your support we may be defeated. 
With it, there is nothing we cannot do. Won’t 
you help us by giving now. . . giving generously ? 


C 0 YOUR LOCAL 


oS “our battle 


Give to the 


Cancer Crusade 


of the 


MAIL THIS COUPON TO “CANCER Help US fight Ps 
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AMERICAN CANCER SOCIETY 
GENTLEMEN: 

( PLEASE SEND ME FREE 
LITERATURE ABOUT CANCER. 


C1 ENCLOSED 1S MY CON- 
TRIBUTION OF $ 
CANCER CRUSADE. 
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¥ any oil price 


v¥ any oil price change 
v¥ for any given date in 1951 


Y for any one of more than 
‘600 different petroleum products 
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CAN BE FOUND IN THIS BOOK! 











If you are an oil buyer, an oil seller, an 
oil company statistician, research analyst, ac- 
countant—in fact, if you deal with oil prices in 
any way—you need a personal copy of the 
1951 Edition of Platt's OIL PRICE HANDBOOK. 


Here are vital oil price facts, always at 
hand, all in one place, arranged for quick refer- 
ence. In just a few.seconds, you can find any 
oil price by turning quickly to the appropriate, 
marginal-indexed section: 


1. Refinery and Terminal Prices 
2. Tanker Rates 
3. Tank Wagon Prices 
4. Crude Oil Prices 
More complete than any of the 27 editions pre- 


ceding it, the new OIL PRICE HANDBOOK for 1951 will 
continue to sell at $15 per copy. 


Order your copy today .... It’s a limited edition! 


Fill in the coupon below, attach your remittance 
and mail it today. Your personal copy of the 1951 Edition 
of Platt’s OIL PRICE HANDBOOK will be sent to you 











promptly. 

Platt'’s PRICE SERVICE, INC. Date 
1213 W. Third Street 
Cleveland 13, Ohio 
Please send me... copies of the 1951 Edition of Platt's OIL PRICE HANDBOOK at $15.00 per copy. Enclosed is 
check for $ ~ 

(Ohio purchasers, please add 3% sales tax.) 
Name ‘ OLA FA yet" Company 
Address City Zone State 
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That's right, mister. 


If it's process construction . .. we can handle it! 


Procon has the broad range of experience plus 
the necessary flexibility to give you the advantages 
of a practical and efficient construction service 


covering all types of processing facilities. 


For example, current jobs include fluid cat 


crackers . . . Platforming units . . . fractionators.. . 
vis-breakers . . . aromatic extraction units... 
gas recovery systems... and other types 


of processing units and plants. 


This partial list is certainly an indication of 
Procon’s ability to handle any type of process 


construction work. 


PROCESS CONSTRUCTION! «| 
75 EAST JACKSON BLYD., CHICAGO 4,’ 











FEBRUARY 20, 1952 











While we keep telling them 






“Keep the Power 
You Bought” 








Urge your Dealers to Say, 
“I sell a 100% Pure Pennsylvania Oil” 


The Pennsylvania Grade Crude Oil Association wants you and 
your dealers to get the maximum benefit from its consistent 
national advertising program. 


And so each month while we urge car owners to “Keep the 
Power You Bought” ask your dealers to tell their customers 
that they handle a 100% Pure Pennsylvania Oil . . . made from 
the finest grade crude in the world. Urge your dealers to point 
out that 100% Pure Pennsylvania Oil offers car owners greater 
engine protection . . . better performance and real economy. 


That kind of teamwork will result in more oil sales and bigger 
profits for you and your dealers. 


For your protection, only oils made from 100% Pure Pennsylvania Grade Crude 


which meet our rigid quality requirements are entitled to carry this emblem, 
the registered badge of source, quality and membership in our Association. 


HOLIDAY 

















ha rmance trom s new cat 
naturally. But too many cars are ready tor the Old Crate’ 
Home ster only 50.000 moles! High pressures townd in 
modern auto engmnes can put gray hews on eves » young 
motor. So play sale and depend on 100% Pure Penasyl- 
vane Motor Oil to protect your engine's hard-working 
parts from friction damage. Fewer repair bills, less ofl 
waste and more motoring mileage... that's » worthwhile 
teward for insisting ov 100% Pure Pennsylvena, ant it? 
















BUY 1007 PURE 


PENNSYLVANIA 


MOTOR OIL Fs 





%, OIL fH 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION + Oil City, Pennsylvania 
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AHEAD OF THE NEWS 





CALIFORNIA CRUDE LINES— Proponents of a 
crude pipe line from West Texas to California still 
haven’t convinced PAD that such a project is suffi- 
ciently desirable at this time to justify steel alloca- 
tions. Despite Interior Secretary Chapman’s recent 
statement that he has asked PAD for an up-to-date 
report on two separate pipe line applications, top PAD 
officials maintain that most efficient use of materials 
dictates that West Coast should be served by crude 
from Western Canada, with West Texas crude going 
to the Gulf of Mexico and the Midwest. Canadian 
crude line already has been started. In answer to the 
argument that the Texas-California line would be 
sound defense- measure, obviating need for moving 
Canadian crude down West Coast by vulnerable tank- 
ers, PAD points out that there still is problem of sup- 
plying Pacific Northwest with about 250,000 b/d of 
oil. PAD believes only real solution to tanker-move- 
ment problem is to install refining capacity in the 
Pacific Northwest for processing Canadian crude. 


PEACE PLANNING—Distributors of one of the West 
Coast companies are being urged to cultivate pro- 
spects whose fuel requirements will increase with 
peace rather than with war, in laying plans to win 
future customers. Company is not belittling defense 
business, but instead points out that defense orders 
are going to be placed regardless of what distributors 
do about that type of business. Going on the belief 
there will be peace some day, the company feels that 
peace-time business is healthier and more in the spirit 
of free-enterprise business. 


BUSINESS LOSER ?—Introduction of the automatic 
transmission on an expanding scale back in 1949 coin- 
cides with the increased tempo of car dealer sales of 
motor oil and lubrication jobs as indicated in NPN’s 
latest motor oil ratio survey (NPN Jan. 23, p.13). 
One marketing man, who has been studying the situ- 
ation, ventures the opinion that failure of service sta- 
tions to go after automatic transmission fluid busi- 


ness (make-up and refills) has driven many customers : 


from the service station to the car dealer. 
eee 


MATTER OF ECONOMICS — Switch of railroads 
from coal to Diesel locomotives obviously is a matter 
of economics, but when translated into actual dollars 
and cents costs, the reasons for the switch become 
even more obvious. According to ICC rail figures for 
November last year, for example, one hour of yard 
switching with a locomotive burning coal cost $2.44 
in fuel; for the same service the Diese] unit did the 
job at a fuel cost of 77c. On a freight haul the coal 
cost is estimated at about 33c per 1,000 gross ton- 
miles as against 16c for Diesel. 
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OCTANE CHANGES—tThere is no way of knowing 
yet whether the 7% increase in tetraethyl lead use 
authorized refiners, as of March 1, actually will be 
reflected in rising gasoline octane ratings. Not only 
is more TEL needed to meet increased gasoline de- 
mand, but refiners also might decide to substitute 
TEL for the costly reforming techniques that have 
been instrumental in holding octanes to where they 
were before TEL use was first restricted early last 
year. 
e* ee 


MORE MONEY?—Members of the Michigan legis- 
lative committee which for the past several months 
has been investigating petroleum prices are confident 
that the general assembly, before it adjourns April 11, 
will prolong the committee’s life and give it addition- 
al funds. In a recent interim report the committee 
said it had found indications of a price fixing monop- 
oly in the petroleum industry but needed more money 
to establish proof. Whether the legislature will ap- 
propriate funds for establishment of a special anti- 
trust division in the Michigan attorney general’s of- 
fice is another matter. Qualifications for head of this 
division, which was proposed in the report, appear 
to be tailor-made for Ernest O. Zirkalos, industry- 
baiting counsel for the committee. 


CAN COLLECTION ?—National Production Author- 
ity is investigating the possibility and practicality of 
launching a drive to encourage service stations to 
make arrangements with scrap dealers to collect the 
station’s scrap cans for use as scrap by steel mills. 
Such cans are considered a good source of steel scrap 
because most oil cans, unlike food containers, are not 
tin-plated, and therefore it would not be necessary 
to put oil cans through a de-tinning process. 


WHITEWALLS ON HORIZON ?—The rubber indus- 
try is starting to present reasons why restrictions on 
white sidewall tires should be removed. Domestic 
manufacturers are being needled into action by news- 
paper advertising of white sidewall tires being of- 
fered for sale by a few large tire dealers. fhe ad- 
vertising offers the tires under the brand names of 
well known American makers, and does not explain 
that the tires are made abroad. 


BIG-RIG TREND—tTrend toward large-capacity ve- 
hicles on the West Coast (both tractor and semi- 
trailers and tank and trailer combinations) is empha- 
sized by this statistic of a West Coast major: 17% 
of its rolling stock (big rigs) transports 70% of the 
gasoline gallonage. That’s both direct delivery and 
line haul. 
















LITHIUM-BASE 


MULTI-PURPOSE IN LUCITE 21 


Makes All Single-Purpose Greases Obsolete 
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Like the Disc Plow made the Hand Plw Obsolete 
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Bar the Gate, Kate . . . she’s liable to 


rank among the foremost of American 
rear and buck! 


industries. 
These old-timers really could, too. The Gulf Oil Companies are frankly 
You just had to hang on and hope for _ proud of their own contributions to both. 


the best. 


Contrast that with the modern auto- 
mobile with an engine that runs so 
smoothly that you scarcely know it’s 
running at all. 


This, and thousands of improvements, 
indicate how far the automotive indus- 
try, and its companion, the oil industry, 
have advanced. 


Ina very short time, they have risen to 





GULF OIL CORPORATION + GULF REFINING COMPANY + 
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GENERAL OFFICES, PITTSBURGH, PA. 





Experienced 


ENJAY 

markets this 

wide range of 
industrial chemicals: 
Petrohol 91 (Isopropyl! Alcohol) 
Petrohol 95 (Isopropy! Alcohol) 
Petrohol 99 (Isopropy! Alcohol) 
Secondary Buty! Alcohol 
tsoocty! Alcohol 

isopropy! Acetate 

Secondary Buty! Acetate 
Acetone 


Methy! Ethyl Ketone 


Ethy! Ether 
lsopropy! Ether 
Diisobutylene 
Polypropyienes 
Butadiene 
isoprene 
Dicyclopentadiene 
Aromatic Tars 
Paratone 
Parapoid 


The solvents and chemicals sold under the 
ENJAY™* Oval Trade-Mark are outstanding for 
high quality and dependability, Every day 
more industries are calling on the long ex- 
perience of the Enjay Company... making 
greater use of the diversified line of solvents 
and chemicals marketed by Enjay to increase 
product quality. 





ENJAY 
products are 


marketed in bulk 
or in quantities to 


fit your requirements. 
Paratac 
Paranox 


Paratiow ENJAY COMPANY, INC. 


Vistanex 
Naphthenic Acids 15 W. 51st St., New York 19, N.Y. 
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WASHINGTON 
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DJ Out to Grab Tidelands for U.S. 
Without Letting ‘Front Office’.Know 


By Andrew R. Patla, Washington Editor 


If an operating 
unit of a private 
business enter- 
prise attempted 

to spell out or alter company policy 
without consulting the home office— 
and so posed a threat to the welfare 
of the entire organization — heads 
would roll so fast they would be dif- 
ficult to count. 

Yet, that is exactly what an op- 
erating department of the federal 
government—the Justice Department 
—seemingly is attempting to perpe- 
trate in the California “tidelands” 
boundary case. Significant interna- 
tional questions are now involved as 
a result of a recent decision by the 
International Court but there igs little 
evidence that higher-ups, such as the 
State and Defense Departments, have 
been fully informed by the govern- 
ment’s legal unit (DJ) as to the im- 
port of that ruling. 

Despite the DJ’s current conten- 
tion that the ruling is of minor im- 
portance so far as the California— 
and Texas and Louisiana—‘“tidelands” 
cases are concerned, it bears noting 
that it was this same DJ that re- 
quested a postponement of the Cali- 
fornia hearings soon after the World 
Court’s decision. Also, the Special 
Master of the Supreme Court must 
have attached some significance to 
that ruling when he decided to post- 
pone the hearings so that the World 
Court’s action could be studied more 
completely. 

Only within the past several days 
—and weeks after the court’s Dec. 
18 decision—have the government 
policy-makers begun to show some 
interest in the case. Under Congres- 
sional prodding for taking some posi- 
tion, these high-up departments ap- 
parently are beginning to wonder if 
the DJ's position in the California 
“tidelands” case might not be in con- 
flict with the World Court’s ruling 
that Norway—and all other nations 
—is entitled to define internal waters 
by drawing straight base lines across 
bays and around the outer edges of 
off-lying islands along the coast. 

To say the least, this ruling has 
been embarrassing to DJ. In the 
first place, it conflicts directly with 
the department’s position that Cali- 
fornia inland waters (and our na- 
tional boundary) should be defined as 
the low-tide mark along the mainland 
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and should exclude submerged oil 
lands at Santa Barbara and Long 
Beach, for instance for which DJ is 
claiming government ownership. 


Secondly, DJ now is attempting 
to minimize the importance of the 
ruling in the England-Norway dis- 
pute, whereas earlier—when it figured 
wrongly that Efgland would be fa- 
vored in the ruling—DJ thought the 
case was of serious import and 
likened the case of California to that 
of Norway. 

In a recent letter to the Senate 
Interior Committee, DJ argued lame- 
ly that the Supreme Court would, in 
due time, spell out California water 
boundaries. It ignores completely the 
over-all proposition that, from a na- 
tional defense standpoint, the U. S. 
now is entitled to—and certainly 
should—spell out the boundaries of 
its inland or internal waters as far 
seaward as allowed under interna- 
tional law. 

As contrasted with departmental 
lethargy, several congressmen are 
pressing for early action and one, 
Representative Yorty (D., Calif.), al- 
ready has introduced legislation 
which would incorporate the World 
Court’s ruling into law. 

The DJ, he asserted on the floor 
of the House last week, “in order to 
get control of the off-shore oil located 
in bays and channels, is threatening 
to usurp the powers of Congress and 
to narrow our protective belt. ... 
The fixing of the boundary of our in- 
ternal waters is a question for the 
political branch of the government 
and not one for the Justice Depart- 
ment alone or the Supreme Court to 
decide.” 

Furthermore, Mr. Yorty has point- 
ed out, Solicitor General Perlman 
“appears to be guilty of slight ex- 


aggeration” in claiming that other. 


departments have been consulted on 
the problem. As the result, of per- 
sonal conferences, Mr. Yorty declared, 
he discovered that secretaries of 
State and Defense—as of last week 
—‘had not been personally consulted 
and due emphasis had not been placed 
upon the matter.” 

So far, the DJ hasn’t pulled in its 
horns on the California case. May- 
be the outcome of the hearings, slat- 
ed to get under way this week, will 
be the final inducement for the DJ 
to cover its red face and“retire. 
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You haul more gallons per dollar invested 


You profit from the gallons of liquid that you transport 
from one place to another, and not from transporting 
your equipment. That’s why you must get the greatest 
load capacity possible . . . within the limits of strength 
and dependability ... and under State and I.C.C. road 
laws. This Highway trailer tank delivers the biggest 
load possible through lighter weight. It delivers this 
lighter weight through better design and construction— 
the best that thirty-five years experience has taught us 
to build. 

Let us prove to you that you will haul more gallons for 
every dollar invested when you put this famous tanker 
to work in your fleet. Call the convenient, friendly High- 
way distributor or factory branch nearest you for assist- 
ance with your hauling problems. 


HIGHWAY TRAILER COMPANY 


HIGHWAY 
TRAILERS 


DESIGNED, BUILT, SERVICED — 


























[MD ns 








At the coupling area, the drop section, and the 
axle area—Highway’s internal bracing passes 
all road and load shock to all other stress 
members. In this way, the leaks and other 
damage due to normal road shock are elimi- 
nated. Highway tank trailers are built to 
take it! 


Headquarters: Edgerton, Wis. 


PLANTS AT 
Edgerton, Wisconsin + 
Cincinnati, Ohio 


Stoughton, Wisconsin 


MANUFACTURERS OF 

Commercial Trailers, Trailerized Tanks and Truck Tanks 
Public Utility Truck Bodies + Earth Boring Machines 
Pole and Cable Reel Trailers + Winches 

Power Take-Offs ~* Service Accessories 


‘Always a little better 
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THESE ROCKWELL 
_(ROTOCYCLE), meters 
STICK THEIR NECKS Oly 


TO rot YOURS! 


REGISTER EXTENSIONS SAVE SPACE 
« «- « PROMOTE SAFETY 


It's no bed of roses working on a cluttered loading rack, 
as any oil man knows. Rockwell Rotocycle meters with 
register extensions promote safety by clearing the plat- 
form of all but essential piping. The meters are installed 
under the floor, out of the way. Register drives stretch 
upward, through the floor, to eye level if desired. 

Register extensions plus free *‘flo-ward"’ running Roto- 
cycle meters save time and money—help prevent barked 
shins or more serious accidents. Get full facts now on 
the many advantages of metering the Rockwell way. 
Write for bulletins. 


~ You Can RELY ON ROCKWELL 
ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH &, PA, 


Aitlonta Boston Chicago Columbus Houston Kansas City Los Angeles Effortless "' 


New York Pittsburgh Son Francisco Seattle Tulse a loPaAelae MN tel icliteli| 
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SUPPLY AND DEMAND 








Refinery Operations at 10-Month Low 
As Far West, Rocky Mt. Output Dips 


U. S. refiners used only 88.8% of 
operable capacity during the week 
ended Feb. 9, the lowest point 
reached since last April, according to 
API statistics. This figure compared 
with 90.6% reported for the preced- 
ing week. 

Study of detailed API statistics 
showed that slight gains in some re- 
fining districts were insufficient to 
offset sharp declines in District 4, 
comprising five Rocky Mountain 
states, and District 5, comprising five 
West Coast states. 


District 4 dropped from 88.8% to 
78.7%, while District 5, which in- 
cludes California refineries, dropped 
from 80.2% to 73.5%. 


Crude oil and condensate produc- 
tion in the nation reached a new 
all-time high with an average of 
6,362,700 b/d in the week ended Feb. 
9. This surpassed the previous rec- 
ord, set in the week ended Oct. 20, 
1951, by 9,500 b/d. It also repre- 
sented a gain of 137,400 b/d over the 
week ended Feb. 2. 

Refinery runs of crude were down 
131,000 b/d but, with yields set to 
favor distillate production, output of 
light fuel increased 678,000 bbls. and 
came within 1,000 bbls. of the record 
high of 10,545,000 bbls. attained in 
the week ended Feb. 24, 1951 (see 
summary table). 

Gasoline stocks were slightly more 
than 4% higher than a year ago, 
when inventories stood at 133,134,000 
bbls. The all-time high exceeds 142 
million bbls. 

Withdrawals of kerorine and dis- 
tillate fuel oil from stérage in the 
week ended Feb. 9 totaled 2,922,000 
bbls., compared with 5,139,000 bbls. 
in the previous week. 


Sharp increase in demand for ships’ 
bunkers this winter—and consequent 
tightness of supply—is reflected in 
Census Bureau data showing that 
bunker oil loaded in the U. S. on ves- 
sels engaged in foreign trade totaled 
15,500,000 bbls. in December 1951. 

This was three times as much as 
the 5,100,000 bbls. louded in the cor- 
responding month of 1950 and rep- 
resented almost one-fourth of total 
bunker loadings for the entire year 
1950. Total 1951 loadings were not 
available. 


Expansion of Imperial Oil's refin- 
ery at Regina, Sask., from 20,000 to 
22,500 b/d is planned this year, with 
construction of new facilities sched- 
uled for completion early in 1954. 
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Refinery is to get a new 8,100 b/d 
vacuum pipe still, 7,500 b/d fluid cat- 
alytic cracking unit, light ends plant 
and treating facilities, new steam 
generating equipment and additional 
storage tanks. 

Down in the Southwest, Sunray Oil 
awarded’a contract to Lummus Co. 
for construction of its new refinery 
at Corpus Christi, Tex., and said 
preliminary work will be started at 
once. Sunray originally estimated 
capacity of the new plant at 25,000 
b/d, but now says it will be about 
28,000 b/d. This pfoject is scheduled 
for completion in the late summer 
of 1953. 


Pennsylvania Grade crude runs to 
stills dropped 6,121 b/d in the week 
ended Feb. 9 as compared with the 
previous week, according to National 
Petroleum Assn. statistics. Compar- 
ative figures are shown in table be- 
low (in b/d): 

Week Ended Week Ended 


Feb. 9. 1952 Feb. 2. 1952 
46,762 52,883 


Week Ended 
Feb. 10. 1951 
52,157 

Total West Coast oil demand ex- 
ceeded supply by 82,000 b/d through- 
out January, but a drop in demand 
reversed that situation for the week 
ended Feb. 2, according to a report 
by the Oil Producers Agency of Cali- 
fornia. 


Supply for the period Jan. 1-31 
was 1,100,000 b/d and for the week 


ended Feb. 2 was 1,101,000 b/d. 

Demand for the 31 days of January 
averaged 1,182,000 b/d. For the 
week ended Feb. 2 it averaged 1,- 
062,000 b/d. Demand for gasoline, 
stove oil and fuel oil was down in the 
week ended Feb. 2, accounting for 
the shift. 


Imports of crude oil ard products 
averaged 850,000 b/d during 1951, 
an increase of 10,000 b/d from the 
1950 average, according to an NPN 
compilation of Census Bureau data. 

Crude oil imports alone averaged 
487,000 b/d in 1951, compared with 
472,000 b/d in the previous year. Re- 
sidual imports in 1951 averaged 332,- 
000 b/d, down slightly from the 1950 
average of 334,000 b/d. 

Meanwhile, AFI reported total im- 
ports of crude oil and products av- 
eraged 834,200 b/d in the week end- 
ed Feb. 9, down 58,300 b/d from the 
previous week. 


Exports of crude oil and products 
averaged 380,000 b/d in 1951, rang- 
ing from a low of 233,000 b/d in Feb- 
ruary to a peak of 524,000 b/d in 
August and down to a December av- 
erage of 391,000 b/d, the NPN com- 
pilation showed. Comparable data 
on 1950 exports were not available. 


A Petroleum Administration for 
Defense report showed U. S. exports 
of four major products increased to 
an average of 226,800 b/d during the 
week ended Jan. 18 from a revised 
average of 191,500 b/d for the week 
ended Jan. 11. PAD figures were 
based on preliminary Census Bureau 
statistics. 


Summary of API Report on Refining Operations 
(U. 8. totals—B. of M. basis) 


Production 
Crude runs—daily avg. 
Foreign crude included 
Per cent ears a 
Gasoline 
Kerocine 
Distillate fuel oil 
Residual fuel oil . 
Stocks 


Kerosine ; he 
Distillate fuel oil 
Residual fuel oil 


* Revised. 


Week 

Ended 

Feb. 9 
6,421,000 
464,000 
88.8 90.6 
21,446,000 
2,632,000 
10,544,000 
907,000 8,891,000 


Finished & unfinished — = 896,000 
261,000 
a0, 308,000 
37,799,000 


(figures in bbls.) 
Week 


Ended 

Feb. 2 
6,552,000* 

462,000 


21,566,000 
2,662,000 
9,866,000 


135,894,000 
20,101,000 
62,390,000 
38,076,000 


(ae o-FST UP 


Summary of B. of M. Report on Crude Oil Stocks 


Total crude oil stocks in U.S. ... 
Total located in B. of M. East Coast 
district 


Feb. 9 
254,864,000 
. 14,387,000 


Change Change 
from from 


Feb. 2 Jan. 12 
(figures in bbls.) 
+ 54,000 + 1,248,000 


— 491,000 — 693,000 
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Sell as you Ship with RHEEMCOTE Drums 


Rheemcote shipping containers are also selling containers! Beautifully lithographed in any colors, 
any design, they promote your product and name wherever they go. Use this powerful new advertising medium. 


Write — mhaous Manufacturing Co., General Sales Offices, 570 Lexington Avenue, New York 22, N. Y. 


RHEEM MANUFACTURING COMPANY 


Manufacturing Plants in 22 Cities Around the World—prvants anv oFFrices: BAYONNE, LINDEN, NEW JERSEY 
CHICAGO, ILL. + HOUSTON, TEXAS « NEW ORLEANS, LA. + NEW YORK. N. Y. » NEWARK, RICHMOND, SAN FRANCISCO, SAN PABLO, 
SOUTHGATE, CALIF. + SPARROWS POINT, MD. + FOREIGN PLANTS: BRISBANE, FREMANTLE, MELBOURNE, SYDNEY, AUSTRALIA 
BRISTOL, ENGLAND + BUENOS AIRES, ARGENTINA + HAMILTON, ONTARIO « LIMA, PERU + RIO DE JANEIRO, BRAZIL + SINGAPORE 
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Lit Flows thw d Pipeline 


General Anferican can handle it for you! 


The blending and storing of any liquid that flows through a 
pipeline is the business of General American Public Tank Storage 
Terminals. Here you have all the convenience of your own private 
terminal—but none of the investment. Special equipment guards 
against contamination of different types of liquids; modern 
facilities protect against excessive evaporation, fire and explosion. 
Two of these terminals, at Carteret, N. J., and Goodhope, La., 
also offer special high speed canning, barrelling and drum- 
ming equipment for your use. 
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five reasons why oil men 
specify INLAND steel containers 
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For more information wri 


& INLAND STEEL CONTAINER COMPANY 


6532 SOUTH MENARD AVENUE - CHICAGO 38, ILLINOIS 
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from an oil company 
to run an airlift?” 


Ever since mid-summer of 1950, military 
activity in Korea has called for heavy trans- 
pacific air traffic by civilian cargo planes. Over 
one of their routes they fly a round trip of 13,450 
miles—some 26 times the length of the famous 
Berlin airlift. Hundreds of companies help supply 
this operation. Maybe you'd like to know what it 
takes from an oil company to run an airlift. 


Standard’s part in the Pacific airlift shows 
that it’s a big help to have large companies on 
hand when the going gets rough. Our work is 
focused mainly at Wake Island, that pinpoint 
some 4000 miles from the U. S. West Coast. 
After World War II, Wake was a refueling stop for 
commercial airliners en route to the Orient. But 
then came the struggle at the 38th parallel— 





@ Letore trouvie xinaiea in Korea, oni 

—" 20 planes a week refueled at Wake Island. 

Then that number multiplied many times 
—s —calling for more gas fast. We'd been serv- 
ing the island; when the U.S. asked us to 
step up deliveries, we were able to do it. 
Asa big, integrated company, we called on 
our own tanker fleet. 










To secure the special loading equip- & 
ment needed by the ground crews, a 
Standard ship picked up the nearest 
available—at far-off Canton Island. 
And at U.S. request, we helped build 
new storage facilities at Wake. 


As air activity steupee up even 
more, Wake needed rger ound 


crews. Standard’s bigness hel again. 
Using facilities in Honolulu, we quickly 
trained men to handle high-octane gas. 
tripled our manpower on Wake. 





To keep Wake and the airlift supplied @» 
on a regular basis, Standard drew once 
more on its tanker fleet. We now operate 
a shuttle service to Wake from the Pacific 
Coast. Again, being big and having our 
own facilities helps us serve. 


. Of course, the transpacific airlift starts in America, 
* ~ and at home on this end of the route Standard keeps some 
10 airlines supplied with aviation gasoline. It would take a 
stack of drums a mile high to hold our increased daily out- 
put for this use. At the same time, we’re also supplying 
military needs ...and our usual volume for motorists. 


STANDARD OIL COMPANY OF CALIFORNIA 


¢ plans ahead to serve you better 
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EVER-TITE 


Ever Fast 
Ever Sure 
Ever Safe 
Ever Secure 
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You re Ever Right 
with EVER-TITE * 


THE WORLD’S BEST QUICK COUPLINGS 


No other couplings in the world do the work of patented 

Ever-Tites. They connect safe and secure with a flick of the wrist 
and open again just as easily. Predetermined tightness is built 

in during manufacture; Ever-Tites have never been known to jam 
or fail. They will hold absolutely tight under the highest pressures 
encountered in petroleum marketing 

Ever-Tites will prevent spills and leaks — and also guarantee 
big savings in loading and delivery time. They're indispensable 
for efficient product handling 

Ruggedly constructed of finest quality materials to last 
indefinitely even in the hardest service. Made in all sizes for 
every type of hose coupling requirement. Stocked by leading 
equipment distributors everywhere 


The Ever 


EVER-TITE COUPLING CO. 


254 WEST 54th STREET NEW YORK 19 








MEENAN’S BIG DUALS 
HIT ALL-WEATHER 
AVERAGE OF 
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WITH RED SEAL PRINT-O-METERS 


To cover their concentrated fuel oil market in Levittown, Long Island, 
Meenan Oil Company built six single-compartment 3,300 gal. trucks, 
each equipped with two Red Seal Print-O-Meters. Immediately they 
began breaking all kinds of records. a 

In just five minutes, a truck can drive up, make three deliveries, 
and drive away, with tickets safely tucked under three doors. A truck 
once delivered 19,000 gallons in 14 hours. Counting all time lost in 
storms, reloading, turn-arounds, etc., the average is six minutes to 
a delivery. 

With a high-speed operation like this, the meters must stay accurate 
under all conditions, and must be free from trouble, otherwise small 


There's a Red Seal losses of product and time could quickly add up&Meenan relies on the 
bulk plant or tank proven sustained accuracy and low maintenance of Neptune Red Seal 
Gastar tar avery et met ith only on ing part-in the measuring chamber 
cai: ile td baneevedt meters . . . meters with only one moving part/in the measuring c ; 
Auto-Stop quantity non-wearing capillary seal, designed and precision-machined to hold 
control and Print-O- amazing accuracy over millions of gallons without need for frequent 
Meter ticket printing adjustment. ’ 


é 


There are Red Seal meters that are just right for your trucks and bulk 
plants. Ask your Neptune jobber or branch for details today. 
. ca 


registers. 


a 
‘7 


NEPTUNE METER COMPANY 
50 West 50th Street © New York 20, N. Y. 


Branch Offices 
ATLANTA * BOSTON * CHICAGO * DALLAS « DENVER * LOS ANGELES * LOUISVILLE * NO. KANSAS CITY, MO. 
PHILADELPHIA + SAN FRANCISCO + ‘PORTLAND, ORE. + Conadian Factory: TORONTO 14, ONT. 


GUISHED for Sustained Accuracy and Low Maintenance 
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and, Last : 
First/Name in Hose Reels) 2a MN an re 


HANNAY 


HANNAY has a hose reel for every purpose, 
for every business or industry employing hose. 
In the petroleum and chemical industries, in 
aviation, and among the nation’s leading 
manufacturers of fire fighting equipment, the 
name HANNAY is synonymous with “best”. 


Stationary and mobile types, hand or motor 


operated. Also special reels for special jobs 
such as cable reels for portable X-ray and 
lighting installations. 

When good hose reels are needed, standard 
or special purpose, put your problems up 
to Hannay. 


New EXPLOSION-PROOF Model 


Developed to overcome dangers previously 
associated with electrical rewinds. Sealed, 
Underwriters-approved motor protected 
against fog, foam, water and fumes. Safe, 
controlled rewind speed. Acclaimed by users, 
“the safest, most efficient Hose Reel ever built!” 


VOLT Ts 


HOSE REELS 
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| y Rotarys Airdraulic Jack 
is your best buy in lifts 








GREATEST INVENTION IN AUTO LIFT HISTORY! 


Most buyers are now specifying the Airdraulic jack on their 
Rotary Lifts because it has so many plus features! 


Positive safety—Though air pow- 
ered, the Airdraulic jack is oil con- - 


trolled and oil supported. Notice in 
the illustration that the inner 


‘plunger serves exactly as a separate 
auxiliary tank. Down-speed is posi- 
tively limited by flow of oil. 


Po 5 ea 
ey 


performance—Stops are 


- . “velvety smooth, even when han- 
> dling heaviest loads. There is no 


“Pipe-pound, no surge of pressure, 


no danger of blowing out packing, 
bursting oil line connections and 
developing underground leaks. _ 


Only one control—Raise control 
handle and lift rises . . . depress 
and lift lowers. Release it and lift 
stops because of “deadman” valve 
action. Why operate two control 
valves when one will serve better? 


Low-Cost installation — Rotary 
Airdraulics are easily and inexpen- 
sively installed. No heavy-duty 114” 
oil lines to lay underground—only 
a ¥2” air pipe to your control valve 
and compressor. No auxiliary tank 
and extra valve to position and 
connect. Owners save $50.00 or’ 


» more on lift peacaliations 


% 


een ren oh perio 


_ This trouble-free device on Rotary Airdraulic jacks positively prevents 
the forming of air pockets. It eliminates jumpy action, oil-messed floors, 


scored plungers and bearing wear. Operation of the Automatic Air 


Bleeder is illustrated in this drawing. This feature has been used on 


_ thousands of lifts and not one single failure has been reported. 


_. Write for new Catalog 120 


ROTARY LIFT CO., 1144 Kansas, Memphis 2 Tenn. 


You can get the Airdraulic Jack on these Rotary Lifts 


ROLL-ON LIFT 


FREE-WHEEL LIFT 


TRUCK LIFT 
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KEY OIL-WAGE TALKS held in New York by Sinclair, OWIU and government. Shown between sessions last week are (seated left 

to right): Roger B. Jones, Sinclair director of industrial relations; and Harry Winning and Daniel Edwards, commissioners from 

Federal Mediation and Conciliation Service’s New York office. Standing left to right are: E. C. Wade, of OWIU's Houston district; 
B. J. Schafer, OWIU vice president, Denver; and W. W. Allen, OWIU District 5 director, Denver 


Oil Wage Talks Stalled—Strike Showdown Near 


The zero-hour for a general U.S. 
refinery strike was drawing near at 
NPN press time. 

Oil unions are sticking to their de- 
mand for a 25c-per-hour wage in- 
crease—and oil companies refuse to 
meet it. 

In Denver, union leaders are meet- 
ing Wednesday, Feb. 20, to set strike 
deadlines. 

They have the support of most of 
the nation’s refinery workers, who for 
the past week have been voting to 
authorize strikes if necessary. Unions 
say they are in a position to tie up 
75% or more of the oil industry. 

The battle lines were drawn fol- 
lowing a bog-down in talks between 
Sinclair and Oil Workers Interna- 
tional Union (CIO) in New York, 
which many had felt might produce 
a compromise wage agreement. 

So the spotlight is on Denver, 
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Chapman Sitting Tight 


WASHINGTON Interior 
Secretary Chapman plans no 
immediate action in the oil wage 
dispute, but will wait for the 
problem to “reach my desk”’ be- 
fore considering any recom- 
mendation to President Truman. 


The Interior Department has 
no authority to settle any strike. 
However, through PAD, it 
would estimate the effect of a 
strike on defense activities and 
the national economy. This 
would give the President a bas- 
is for declaring a national 
emergency, enabling him to take 
action to delay the strike for at 
least 60 days. 








where a co-ordinating committee of 
OWIU, AFL and independent unions 
may set strike deadlines late Feb. 20, 
if no settlement has been reached 
with the industry before then. On 
the committee are OWIU President 
O. A. Knight as chairman; J. J. Mc- 
Kenna, of Central States Petroleum 
Union, Whiting, Ind., representing in- 
dependent unions; and V. O. Cotten- 
gim, Covington, Ky., and O. V. Clover, 
East St. Louis, IIL, representing 
AFL. 

OWIU is expected to give Federal 
Mediation and Conciliation Service at 
least 24 hours notice of a general 
walkout, if called. This would enable 
the Service to send the wage dispute 
to the White House, as threatening 
national security. In that event, 
President Truman might ask OWIU 
to hold off any strike for several 
days, and use the time to get the 
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matter certified to Wage Stabiliza- 
tion Board, as has happened in the 
steel industry. 


If this should happen, WSB would 
contact labor and management im- 
mediately and request that work be 
continued under present contracts 
while WSB was studying the matter. 
WSB would have no authority to 
force unions to continue work. No 
time limit would be set by the Presi- 
dent on WSB action (in the case of 
steel, WSB has had the matter un- 
der consideration for about 45 days). 
It is likely that two weeks or more 
would elapse before any decision. 


However, instead of referring the 
dispute to WSB, the President might 
invoke the Taft-Hartley Act, and get 
a court injunction prohibiting a strike 
for 60 days. During this period, the 
President would appoint a three-man 
panel to study the controversy and 
make recommendations to him within 
30 days. After getting the recom- 
mendations, Mr. Truman would have 
30 more days in which to act. 


If a general strike comes, the 
President will likely use the Taft- 
Hartley Act, since WSB does not 
hold hearings while a strike is in 
progress. Otherwise, the best bet is 
he will use WSB. 


Strike Preparation—Most large re- 
finers contacted by NPN declined 
comment on their plans for handling 
strikes. However, an official of a 


Midwest major said his company be- 


lieves any strike will “be quite brier.” 


He stated the company feels it 
has enough essential products, such 
as heating oils and motor fuel, out- 
side its refineries “to take care of 
the situation for the duration of the 
emergency.” 


This company expects four of its 
refineries to be shut down if a strike 
is called. It does not plan to continue 
operating with supervisory personnel. 
It anticipates strikers will try to halt 
truck or rail shipments, if such. are 
attempted, but the official said that 
in past strikes the company moved 
products only by pipe line. Product 
in storage at refineries, he said is 
“normal supply,” no change having 
been made the company’s in-plant 
position. Asked if the company’s 
crude supply might be affected dur- 
ing a strike, the official said that 
could happen. 


Sinclair Talks—-OWIU Vice Presi- 
dent. B. J. Schafer, who headed the 
union's delegation in talks with Sin- 
clair in New York Feb. 14-15, has 
returned to Denver. He reported 
very little progress and that further 
negotiations were subject to the call 
of Federal Mediation and Concilia- 
tion Service, which has had represen- 
tatives at negotiations. 

The talks were considered impor- 
tant since Sinclair has a company- 
wide contract, in contrast to the in- 





Crude Flow Unchecked 


AUSTIN, Texas — Slightly 
higher Texas crude oil produc- 
tion in March than in February 
appears in the cards, despite 
strike threats of oil unions, Olin 
Culberson, Texas Railroad Com- 
mission chairman said last week 
he believed the proration hear- 
ing Feb. 20 in Austin would 
get figures indicating a need 
for more crude in March. 

Also, Texas crude buyers ap- 
parently were ignoring strike 
danger. Purchasers nominations 
for March averaged 3,111,144 
b/d—up 60,827 b/d from previ- 
ous requests. 











dividual plant contracts of other com- 
panies. 


Sinclair made no offer on wages in 
excess of the 4.6% increase which 
could be made effective without prior 
approval of Wage Stabilization Board, 
Mr. Schafer said. The company did 
offer 6c and 9c shift differentials, 
which were regarded as some im- 
provement over a previous differen- 
tials offer, but still lower than the 
6c and 12c demanded by OWIU, 
which a few smaller companies have 
offered to meet, according to Mr. 
Schafer. 


Core of Disagreement—From other 
sources, NPN learned that the princi- 
pal Sinclair-OWIU differences shaped 
up as follows: 

1. OWIU insisted that Sinclair 
agree first to pierce the gov- 
ernment’s wage ceiling, then 
work out an agreement exceed- 
ing the ceiling. Sinclair said it 
would bargain (just) on the final 
agreement, which might or might 
not exceed government regula- 
tions, and then, if necessary ask 
Wage Stabilization Board to ap- 
prove it. 

2. In working out the wage 
matter, OWIU wanted to take 
advantage of both the cost-of-liv- 
ing escalation allowed by WSB 
rules (slightly more than 9c) and 
4c called for by contract escala- 
tion, to which Sinclair agreed 
last year in negotiation of its 
current organization-wide con- 
tract. Sinclair’s position on the 
union’s 25c wage demand was 
that it already is “ahead” of 
other companies by 4c, and all its 
offers would be conditional upon 
elimination of contract escala- 
tion. 

Tabulation of strike votes in Sin- 
clair units represented by OWIU has 
been completed. The union said it 
found 90% of Sinclair members vot- 
ing for strike if necessary to enforce 
demands. 


Most of the ballots in OWIU locals 





across the nation also have been 
counted and while union admitted it 
failed to carry the necessary majori- 
ty in some small plants, which it did 
not identify, it said the “average” 
vote in favor of striking was “in ex- 
cess of 90%.” 


Ellis Warning—tIf labor unions 
come out on top in the wage battle, 
there is “grave possibility” that 
unions “will undoubtedly attempt to 
extend unionization to the jobbers, as 
well as the retailer employes,” ac- 
cording to Otis H. Ellis, general coun- 
sel of National Oil Jobbers Council. 


In a letter to association members, 
Mr. Ellis also notes that an oil labor 
strike carries the threat of curtail- 
ment of supplies and a “serious in- 
crease” in the cost of products which 
the jobber “may or may not be per- 
mitted to carry forward, and undoubt- 
edly without any pro rata increase for 
himself.” 

Any one of these three “indirect 
repercussions” of a widespread labor 
strike, Mr. Ellis asserted, “could have 
drastic effects on an Independent 
marketer, and a combination might 
spell the difference between economic 
survival and death on the vine.” 


West Coast Marks Time—Contracts 
between OWIU and West Coast oil 
majors will be extended on a day-to- 
day basis as they expire, if both par- 
ties agree, according to Charles Ar- 
min, OWIU West Coast district di- 
rector. 

The contracts, originally due to ex- 
pire in January, were extended 30 
days. The expiration period of in- 
dividual contracts began Feb. 16, and 
runs until Feb. 29, Mr. Armin said. 
Extension beyond Feb. 29 can be ar- 
ranged on a daily basis by mutual 
agreement. 

“We'll keep the contracts going this 
way to see if we can reach a wage 
agreement,” Mr. Armin commented. 

Asked if a stalemate with one com- 
pany might result in strike action 
against that company, while negotia- 
tions with others proceeded, Mr. Ar- 
min replied: “If the company agrees 
to keep extending the contract during 
this period, there won’t be a strike. 
If the company terminates the con- 
tract, we would have to examine that 
situation with regards to calling a 
strike vote.” 

He explained that no strike ballots 
among West Coast OWIU members 
have been taken yet. “But,” said 
Mr. Armin, “this doesn’t mean they 
won't be taken if, it becomes neces- 
sary.” 

Refinery Still Closed—tThe strike at 
Tide Water Associated’s Bayonne, 
N. J., refinery was in its 46th day 
at NPN press time, with no end in 
sight. Although the company and an 
independent union were deadlocked in 
negotiations, the union has allowed 
supervisors to enter and leave the 
80,000 b/d plant freely since Feb. 7. 
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BITTER PROTEST by some dealers against New Jersey price wars produced this truck 
display, which blames major companies for “squeeze” of dealers 


Dealers in Three Areas Move to End 
Price Wars; New Jersey Strike Fails 


Gasoline dealer groups in three 
areas still are trying to end price 
wars. 

The New Jersey dealers’ two-day 
strike ended in failure, but John 
Dressler, president of the New Jersey 
Retailers Assn. reportedly stated “we 
are entering a truce period in which 
we think the 19.9c and 21.9c price 
(per gal. for regular and premium 
gasoline) can be established.” About 
78% of stations in New Jersey, how- 
ever, were posting regular-grade 
gacoline at 14.9c or higher (see p. 45). 

The Gasoline Retailers Assn. of 
Pennsylvania has passed a resolution 
asking Gov. John S. Fine to appoint 
a seven-man committee to investigate 
merchandising and marketing prac- 
tices of suppliers and retailers in an 
effort to find cause and bring an end 
to recurring gasoline price wars. The 
committee would be composed of two 
state senators, two assemblymen, and 
one representative each of Independ- 
ent jobbers, retailers, and major com- 
panies. 

In Los Angeles, a neighborhood 
gasoline price cut has caused a price 
“war scare” and resulted in “correc- 
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tive action” aimed at containing the 
price-cutting within a small area. Dan 
Lundberg, executive secretary of the 
Serve Yourself and Multiple Pump 
Assn., said his members are con- 
cerned about the cut for fear it will 
spread to other parts of the Los 
Angeles Basin. He expressed hope 


that the individual “corrective action” 
takea by the Burbank operators will 
end the threat. (For review of prices 
see p. 46). 

Jersey Strike—The gasoline deal- 
er strike brought out “flying goon 
squads” which roamed over the 
trouble spots, roughing up at least 
one man and spreading minor dam- 
age, according to oil company reports. 
In Hackensack, police forced strikers 
back to keep a bulk plant open (see 
cover). Details of incidents reported 
by oil companies are: 

Salesman in motor car following 
major suppliers’ truck was beaten 
by group of men cruising in another 
car, and required hospital attention 
Five men arrested as his assailants. 

Another man arrested for tamper- 
ing with valve on another supplier's 
gasoline truck. 

Incidents occurred in Hackensack 
area, where pump hoses at half a 
dozen stations were cut, some pumps 
broken, tank truck driver forced out 
of truck and robbed of ignition keys, 
and wiring of another truck pulled 
loose. 

End of the strike came after Percy 
A. Miller, Jr., state commissioner of 
labor and industry, called upon Mr. 
Dressler and association officers to 
“immediately cease and desist” in 
station closing plan, and warned that 
state “will not condone unlawful acts 
or conditions inimical to the welfare 
of our citizens.” 

The dealer association claimed 50% 
of stations were closed, but suppliers’ 
representatives put figure at not more 
than 15%. 

The gasoline study commission es- 
tablished by the New Jersey legis- 
lature has been appointed and organ- 
ization meeting tentatively set for 
Feb. 20 in Trenton, Sen. Wayne Du- 
mont, lawyer and temporary chair- 
man, said. 

Commission is empowered to hold 
hearings and subpoena witnesses and 
records. 


DEALERS PICKETING Esso Standard bulk plant in Bayonne, N. J., during short- 
lived station closing “strike” against price wars last week 
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Socony’s New Distributor Relations Program 


Recognizes Vital Role of Independent Jobber 


By LEONARD CASTLE 
NPN Midwest Editor 


DES MOINES—Socony-Vacuum Oil Co. revealed here 
Feb. 20 that it has adopted a broad long-range plan of 
distributor relations under which the Independent job- 
ber is recognized as a vital and integral part of the com- 
pany’s present and future marketing operations. 


The disclosure was made by H. T. Ashton, Socony’s 
general manager for the Central Region, in a speech 
before the 15th annual convention of the Iowa Independ- 
ent Oil Jobbers Assn. 


Mr. Ashton’s statement was of outstanding significance 
to the marketing branch of the oil industry because it 
means that at last a major company has written out 
in black and white a program for strengthening its dis- 
tributor operations and working more closely with its 
jobbers, and has taken pains to make the new program 
a matter of public knowledge. 


Socony’s statement of policy was developed during nine 
months of study, conferences and talks with distributors 
themselves, and these talks are still going on. Jobbers 
were asked what they wanted and expected of their 


supplier, what their problems were and what Socony- 
Vacuum could do to help solve them. 

The new program—which now has been reviewed and 
approved by Socony’s marketing management at every 
level, national, regional, division and district—-was worked 
out in recent conferences in New York and Chicago. 
To emphasize the importance of the program, for ex- 
ample, Socony summoned all of its division and district 
managers from the 16 states of the central marketing 
region to a special session in Chicago devoted exclusive- 
ly to a discussion of the plan. 

On Feb. 7-8, the new statement of policy was presented 
to a group of Socony distributors for the first time when 
jobbers from the Upper Midwest were summoned to 
Fargo, N. Dak., for a conference. Socony deemed this 
meeting of such importance that Herbert Willetts, the 
company’s recently named director of domestic mar- 
keting, made the long trip to Fargo to participate in 
the presentation. 

Reception of the new program among Socony jobbers 
attending the Fargo meeting was enthusiastic and in- 
dications already are that it will be hailed generally 
among jobbers throughout the nation as a significant 
step forward in supplier-distributor relations. 





Following is the text of Mr. Ashton’s speech: 


Text of Ashton’'s Talk on Distributor Relations at lowa Meeting 


By H. T. ASHTON 
General Manager, Central Region 
Socony-Vacuum Oil Co., Inc. 


I am glad to have this opportunity 
to speak to the Iowa Independent Oil 
Jobbers Assn. and to discuss frankly 
some aspects of supplier-distributor 
relations. 

My remarks will be limited to my 
own company. My examples and state- 
ments must necessarily be from So- 
cony-Vacuum. This is not because 
I want to use this time as a com- 
mercial for the Flying Red Horse, 
but rather because I cannot speak for 
other companies. I am not an industry 
spokesman. In fact, I doubt there is 
such a person. 

In this talk I shall use the word 
“distributor” instead of “jobber.” I do 
this because these words have speci- 
fic meanings in Socony-Vacuum. 
Several years ago we decided to write 
definitions of trade terms that had 
various meanings in various parts of 
the country. In a nation-wide com- 
pany we had to do this so that one 


office would know what another was 
talking about when certain words 
were used. 

Under our company definitions a 
“distributor” is a reseller who oper- 
ates a bulk plant and maintains brand 
identity of our products; a “jobber” 
is a reseller who has his own brand. 
You can see that the definition of 
“distributor” describes the great ma- 
jority of oil men who in the Mid- 
west are generally called “jobbers.” 
So when I use the word “distributor” 
I shall be talking about those who 
distribute products under the sup- 
plier’s brand name. Enough about 
definitions. I am here, not to talk 
about the dictionary, but to discuss 
an important business relationship in 
the marketing of petroleum products. 

The question is sometimes raised 
as to whether the supplying oil com- 
panies really want distributors. You 
might be interested in a few figures 
from my company bearing on this 
point. 

We have five customer classifica- 
tions—dealers, distributors, farmers, 
homes, industrial (including railroad 
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and marine). Perhaps I should men- 
tion here that our dealer business 
is our nearest approach to retail mar- 
keting as we operate only a score or 
so of service stations throughout the 
country used for training purposes. 

The Central Marketing Region of 
my company comprises the 16 states 
from the Canadian border on the 
north, to Pennsylvania on the east, to 
Oklahoma on the south and including 
Montana, Wyoming and Colorado on 
the west. In this great area we have 
some 840 distributors, generally op- 
erating in exclusive territories—only 
a few of whom distribute heating 
oil alone. 

Let’s look at a breakdown of our 
business in this area based on gaso- 
line volume which is as follows: 


Dealers 45% 
Distributors 40% 
Farmers . 9% 
Industrial 6% 


You will note the majority of our 
business in the Central Marketing 
Region is through dealers and dis- 
tributors with approximately the 
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same volume in each classification. I 
can assure you that this has not been 
a casual development. 

Ten years ago Socony-Vacuum Oil 
Co. and its affiliates had 1,200 distri- 
butors in the United States. The num- 
ber today is 2,000. In the state of 
Iowa, your own stamping grounds, 
10 years ago Socony-Vacuum had 
59 distributors with 74 bulk plants. 
Today we have 80 distributors in 
Iowa with 117 bulk plants. 

In those 10 years the gasoline gal- 
lonage of our distributors in Iowa 
has increased by 18,000,000 gals. a 
year, while our direct operations show 
an increase of 13,000,000. Heating oil 
sold through distributors has increased 
14,000,000 gals., and heating oil sold 
on a direct basis has increased 6,000,- 
000. 

Despite the fact that Socony-Vac- 
uum has increased the number of its 
distributors in Iowa by 21 in the last 
10 years, the average length of the 
relationship between Socony-Vacuum 
and its Iowa distributors is 8% years. 
Thirty-two distributors in Iowa have 
sold Socony-Vacuum products for 
more than 10 years. These figures for 
Iowa are typical of Socony-Vacuum 
operations elsewhere. So take it from 
me, we are deeply interested in our 
distributors, in their welfare and in 
their growth. 

You men know, just as well as I 
do, that most distributors who go out 
of business do so voluntarily—for tax 
reasons, for health, or occasionally 
to go into another business. The sup- 
plier usually has the first opportunity 
to buy the business when a distribu- 
tor decides to quit. He often does so, 
knowing that if he does not buy, an- 
other supplying company probably 
will and the original supplier will be 
eliminated from the territory. How- 
ever, in a number of instances, par- 
ticularly in the last two years, when 
one of our distributors has expressed 
a wish to go out of business, we have 
declined to take over his business on 
a direct operation basis, but rather 
have found another distributor to 
take his place—either buying the 
business and selling it immediately to 
the other distributor, or arranging for 
the transfer. Also in the recent past, 
we have made a good many transfers 
of our own operations to a distribu- 
tor basis because our studies indi- 
cated that was the best thing for 
us to do. 

Statement of Policy—So far I have 
talked about the past. Now, what 
about the future? I am glad to say 
that we of Socony-Vacuum are in 
the midst of a series of meetings at 
which we are discussing with our 
distributors the details of a broad 
long-range plan of distributor rela- 
tions. These meetings were started 
just a few weeks ago, and it will take 
several months to complete them. It 
was our wish to present this plan to 
all of our own distributors before 
saying anything about it publicly. 
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Mr. Ashton 


But at our national management 
meeting it was agreed that my re- 
marks here at Des Moines would be 
incomplete without reference to what 
we are currently doing. 


The keystone of the long-range plan 
is a statement of distributor relations 
policy from which I shall quote sev- 
eral excerpts during the course of 
this talk. I want to stress that this 
policy is down in black-and-white. 
It has been reviewed and approved 
by our marketing management at 
every level—national, regional, divi- 
sion and district. 

Supply—Important to the distribu- 
tor is a reliable supply of quality 
products. He expects to get a fair 
shake from his supplier whenever 
the demand might exceed the supply. 

Socony-Vacuum’s statement of dis- 
tributor policy says on this point: 


“In any period of tight sup- 
ply, our distributors will‘ receive 
a fair share of our total supplies 
and will not be discriminated 
against compared with our direct 
operations.” 


There has been one period of tight 
supply sincé World War II——the 
winter of 1947-48 on heating oil and 
the spring of 1948 on gasoline. I 
have looked up the figures for Iowa 
and I find that our direct sales dur- 
ing that period were less than in the 
comparable period for the previous 
year, whereas our sales through dis- 
tributors were greater. 


Economics of Distribution — An- 
other paragraph in Socony-Vacuum’s 
statement of policy which I believe 
will interest you is this: 


“We market our products 
through a distributor wherever, 
based on a long-term appraisal, 
we believe it can be done more 
effectively and economically than 
by other methods of operation.” 


A company like Socony-Vacuum 
has a responsibility to its stockhold- 


ers. Incidentally, our company now 
has 1,432 stockholders in Iowa, com- 
pared with 715 in 1941. 

When we study our operations, as 
we constantly do, it is essential for 
us to judge distributor versus direct 
operations on the basis of which is 
the best for Socony-Vacuum in each 
area over the long term. It would be 
unfair to our stockholders if we did 
otherwise. The great majority of 
distributors will concur that this is 
good business in the American way. 

Most of the distributors I know 
believe that they can operate more 
efficiently than can a large company 
on a direct basis. They are business- 
men who expect to make their way 
on the basis of sound economics. 
They realize that a supplying com- 
pany cannot guarantee them a net 
profit any more than they can guar- 
antee a net profit for their dealers 
or for their farm customers.’ So, I 
believe most distributors would agree 
that we are on sound ground when 
we say that we make the choice be- 
tween distributor operation and di- 
rect operation on the basis of the 
return to us over a long period of 
time. 

Here, I would like to comment on 
another statement in our policy: 

“Our prices to distributors and 
other factors influencing their 
gross profit and expenses will be 
viewed in the light of their in- 
fluence on distributor operating 
results. In this connection special 
emphasis will be placed on com- 
parisons with our own salaried 
and commission operated plants 
on the theory that their gross 
profit and expense experience is 
likely to be similar to that of 
independent distributors.” 

However, the more it costs us to 
do business through distributors the 
more favorable direct operations ap- 
pear to us and it works the other 
way around. I am not, of course, in- 
timating that a change from one to 
the other should be made every time 
there is a change in the local mar- 
ket situation. I think the record of 
longevity of our distributors shows 
that. 

The judgment is not made on net- 
back alone. A company that sells 
products all over the world has 4 
stake in universal acceptance. Be- 
cause of this, it is particularly im- 
portant to a company like ours that 
the standards of appearance and 
cleanliness be as high in distributor 
territories as in direct operation ter- 
ritories. I might say at this point, 
and it is something I am not pleased 
to report, that most of the letters 
we receive at our sales offices com- 
plaining about the condition of rest 
rooms come from areas in which we 
operate primarily through distribu- 
tors. 


Sales and Operations I believe 
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Alex Dreier, Skelly Oil Company’s NBC Newsman Says— 


te a Great Life... 


(For Skelly Oil Dealers!) 





























4:30 A. M. 


Out of bed, Dreier! No “5 min- 
utes more” for me. Got to rush 
off to the NBC studios for 
Skelly’s First Network News 
Analysis of the Day. 


6:45 A.M. 


Here are Skelly Announcer Bob 
Murphy and I checking commer- 
cials. Short but powerful, these 
commercials feature Skelly Oil 
products —send traffic to Skelly 
Oil Dealers’ driveways! 


7:00 A. M. 


I’m on the air—reaching the best 
customers in your town— with 
news of guaranteed Skelly Oil 
Company products. It’s a great 
life—for Skelly Oil Dealers! 


(P.S. 1 love working for oo You'll 
like the Skelly people, too 








Skelly Oil Company Backs Up Skelly Dealers with 
“The First Network News Analysis of the Day” 


PLUS... 


® Outdoor Advertising that sells the customer at 
the wheel. 


® Direct-Mail for seasonal selling punch. 
©® Newspaper Ads that pull in driveway traffic. 
® Driveway Displays that draw ’em in to buy! 


® Quality Products money-back guaranteed for 33 
years! 


SKELLY 












informetion ebow #HE Franchise with a Future 
SKELLY OIL COMPANY 


Marketing Headquarters: Kansas City, Missouri » Wholesale Division Offices: 
KANSAS CITY + CHICAGO + MINNEAPOLIS - OMAHA + DENVER + DALLAS 
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there is much that we as a large 
company, with many specialists avail- 
able, can do to assist our distribu- 
tors in improving their sales and op- 
erations. 

On these points our statement of 
policy says: 


“Assistance will be made 
available to distributors which 
will permit them to realize the 
same degree of benefit from the 
retail, farm, car dealer, commer- 
cial consumer and other pro- 
grams as we normally expect for 
direct operation. 

“We will assist our distribu- 
tors to increase operating ef- 
ficiency by furnishing them with 
available material and, when re- 
quested, by working with them 
on specific problems.” 


Our distributor plan includes an 
outline of the many programs which 
can be used by our distributors in 
sales and operations. Such programs 
must, of course, be kept within 
bounds. 

We could not afford to do actual 
sales work for a distributor. And I 
am sure that our distributors, as in- 
dependent businessmen, do not ex- 
pect this f7om us. We do believe, 
however, that we can and should help 
our distributors improve their own 
sales activities. We regard this as a 
continuous job. Under our statement 
of policy, the specialists in our com- 
pany are expected to give just as 
much consideration to distributors as 
to direct operations in the planning 
of all marketing programs. 


Management Decentralization — 
Another development in Socony-Vac- 
uum in which you may be interested 
is the trend toward decentralization 
of marketing management. From a 
long-range standpoint, it is exceed- 
ingly important to the distributor. 

This program of management de- 
centralization has been developing in 
Socony-Vacuum over the past sev- 
eral years. We don’t claim that it 
has achieved perfection, but we are 
confident that we are on the right 
track. I believe it is better for the 
distributor to have more authority in 
the division and district offices of his 
supplying company. 

The alternative would be highly 
centralized authority in the head- 
quarters office. In our case, that 
would mean trying to deal with the 
problems of 2,000 individual distribu- 
tors from the headquarters office in 
New York. It would require a corps 
of men to do this job, and unless 
they spent three-fourths of their 
time in the field) they soon would 
lose touch with the distributors they 
were set up to serve. 

The more confidence distributors 
place in the men in nearby sales of- 
fices of their supplying company, the 
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greater will become the prestige of 
these men. And the greater the as- 
Surance for the distributor that 
Someone who knows his problems will 
be in a position to settle them. 

A Good Business—The oil business 
18 &@ good business. It has been good 
to most of us in this room. In all 
the years I have been in the oil busi- 
ness I have not known a single oil 
distributor who has gone bankrupt 
and I know a good many whose in- 
comes rank high in their communi- 
ties, and we are happy that is the 
case. I have yet to meet an inte- 
grated company employe or execu- 
tive or any distributor who was truly 
sorry that he had gone into the oil 
business. 

Perhaps one reason is that most of 
us have enjoyed reasonable prosper- 
ity, but more important I believe is 
that all of us together have done a 
real job of public service, which pro- 
vides a great inner satisfaction. 


Every time I reflect on what we 
have done together—meeting the 
great demand, bringing convenience 
and comfort to our neighbors, fur- 
nishing ever better products at reas- 
onable prices, all within the frame- 
work of the competitive enterpirse 
system—when I reflect on these, I 
am proud to be an oil man and I 
know that you are too. 


Heating Season Is ‘Warm’ 


In East, Southeast Areas 


CLEVELAND — East Coast and 
Southeast areas were warmer than 
either normal or last year for the 
Sept. 1-Feb. 16 period of the heating 
season. 


The Midwest area was colder than 
normal, but warmer than last year; 
while the West Coast-Rocky Mt. area 
was colder than either normal or 
last year. 


Degree Day Summary 


Season Sept. 1-Feb. 16 


1961- 
East Coast 52 
Bostont 
New York 
Philadelphia 
Washingtont ..... 
Average ....... 


Cleveland ........ 
Detroitt ......... 
Minneapolist 

ahat 


itheast 
Birmingham, Ala.t 1705 
Charleston, 8. C.. 1097 
Nashville, Tenn.t. 2442 
L Se 125 
97 


98 

146 

210 

2545 151 


Degree days are on 65 deg. F. basis. 

+ Readings at airport office. Readings in 
other cities taken at downtown (city) offices. 

t Includes weather bureau correction. 
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In the oil industry, two of the hoses you can’t afford to take any 
chances on are fire hose and steam hose. They’ve got to be designed 
for the job, with an extra margin of safety built in. No hose that leaves 
our plant gets more care in construction and inspection than the 
two below. You can depend on them for long, trouble-free safe service. 


Maltese Cross® Fire Hose..... 


The “standard of comparison” with 
oil refineries for over 80 years . . . un- 
excelled for foam, chemical or booster 
use. 

The tough cover protects Maltese 
Cross from oil film, acid fumes and 
chemicals . . . stops water absorption 
into the carcass . . . prevents mildew 
and eliminates need for drying-out 
after use. Inside is a mildew-inhibited, 
closely woven duck carcass that pro- 
vides unusual durability and burst- 
resistance. Yet Maltese Cross is light, 
flexible, easy to coil, folds closely. 

Fifteen years of active fire-fighting 
service, plus many more as a utility or 
clean-up hose, are what you can expect 
—and get—when you play it safe with 
Maltese Cross. 


Monarch® Fiberglas* Steam Hose 


Monarch is built to carry saturated 
steam at temperatures up to 388° F. 
and pressures up to 200 lbs. ... and do 
it day in and day out without failure. 
The tube is an exclusive Hewitt-Robins 
development —a special heat-resisting 
compound that stays soft and flexible 
without flaking or cracking. 

The carcass is multiple-braided 
Fiberglas cord—unsurpassed for heat 
resistance and strength—and heavily 
insulated with heat-resistant rubber. 
The cover is extra-tough, extra-thick, 
won't strip or blister . . . highly re- 
sistant to heat, abrasion and weather. 

For general steam services in the oil 
industry—insist on Monarch Fiberglas 
Steam Hose! 

a 


For these and many other specialized oil 
industry hoses, call your Hewitt Rubber 
Distributor (listed under “Rubber Prod- 
ucts” in the classified ‘phone book), or 
write Hewitt Rubber Division, 240 Ken 
sington Avenue, Buffalo 5, New York. 


@T.M. of Owens-Corning Fibergias Corp. 


(-- HEWITT-ROBINS 


HEWITT-ROBINS 


hy, BY Ps ae 
ia G 


» 


7 thi es 2 tai ne 
ey aan ee — Ste phate 
es > ow 


“ 


AIR HOSE « BARGE LOADING HOSE « FIRE HOSE « FLOATING ROOF TANK DRAINAGE HOSE 


STEAM HOSE « TRUCK TRANSPORT & TANK CAR DISCHARGE-SUCTION HOSE « TANK TRUCK HOSE 
TWIN-WELD® WELDING HOSE « PROPANE-BUTANE HOSE FOR HANDLING LIQUEFIED PETROLEUM GASES 


FLUE CLEANING HOSE « FUEL Oll & GASOLINE HOSE + Oli SUCTION & DISCHARGE HOSE 
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WATER HOSE « CONVEYOR BELTING « PIPE SLINGS + RUBBERLOKT® WIRE WHEEL BRUSHES 
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Oil Seeks More Steel in 3rd Quarter 
To Get Big Expansion Plan Started 


WASHINGTON — Petroleum Ad- 
ministration for Defense has asked 
Defense Production Administration 
for about 2,155,000 tons of steel for 
third quarter use. 

It was understood that this figure 
includes requirements called for by 
the 18-month expansion program 
which PAD has proposed. 


DPA now has expansion proposals 
under study but has not yet reached 
a decision as to whether it will ap- 
prove them or not. Meanwhile, since 
expansion plan is to begin in third 
quarter if it gets DPA approval, PAD 
included this factor in its requests 
for third quarter allotments. 


What it boils down to is this: If 
DPA approves expansion program 
and allots steel for third quarter to 
begin such program, oil projects 
would receive about 1,755,000 tons 
for third quarter use. This would 
exceed second quarter allotments for 
this purpose by about 440,000 tons. 

Figure of 1,755,000 tons does not 
include gas projects. If DPA allots 
about the same amount for these 
projects as it did in second quarter, 
this would mean about 400,000 tons 
of steel for gas projects again in third 
quarter. Thus 1,755,000 tons of steel 
for oil and 400,000 tons for gas would 
give total figure of 2,155,000 tons. 

Total figure requested by PAD, in- 
cluding both oil and gas, is almost the 
same as total requested for second 
quarter (about 2,150,000 tons). How- 
ever, of that amount, DPA actually 
allotted only 1,709,500 tons. PAD hope 
is that this time, with its expansion 
program spelled out for DPA ap- 
proval, it will actually get what it 
is requesting. 


Necessity Certificate — Meanwhile, 
anyone planning a new plant or facil- 
ity and who has hopes of getting 
rapid tax write-off benefits on it 
should bear in mind that, effective 
March 1, he has to make application 
for a certificate of necessity before 
he begins construction. 


Furthermore, if the plant is to cost 
$100,000 or more, he not only must 
file application before starting con- 
struction but he must await Defense 
Production Administration’s approval 
before he can begin work on the 
project. 

Large or small, if a project is be- 
gun before application is made, DPA 
will not consider it for rapid tax 
write-off privileges. 

DPA emphasized that this week in 
issuing new regulations contained in 
DPA Regulation 1, as amended, to 
replace old regulations originally is- 
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sued by National Security Resources 
Board. 

As for what constitutes “starting 
construction,” DPA said it includes 
any definite building work, such as 
pouring or placing footings or other 
foundations. It does not, however, in- 
clude such preliminary activities as 
acquisition of land, engineering, con- 
tracting for construction, site prep- 
aration, building of access roads, ex- 
cavation, demolition, installation of 
service utilities required for construc- 
tion, fabrication or processing of 
building materials or equipment and 
the acquisition of personal property 
to be installed. Any of these prelimi- 
nary steps can be taken before ap- 
plication for a certificate of necessity 
is made. 

Another matter of general interest 
to oil industry was a report by DPA 
that it is giving the proposed $10 





Tells Jobbers to Push 
Wage-Hour Exemptions 


WASHINGTON—Otis H. El- 
lis of the National Oil Jobbers 
Council is urging jobbers this 
week to intensify the pressure 
on their Congressmen for early 
action on both the House and 
Senate bills for exempting local 
jobbers from certain provisions 
of the Fair Labor Standards 
Act. 

The NOJC general counsel is 
stressing that jobbers should 
not be brushed off by their 
congressmen with the “Mother 
Hubbard” type of reply which 
contains no commitment on po- 
sition and makes no promise to 
get these bills out of commit- 
tee, “which at the moment is 
the important issue.” 

If congressmen keep ducking 

~ the issues on S. 1703 or H. R. 
6320, Mr. Ellis advises, “it 
would not be a bad idea to let 
them know that you intend to 
discuss the matter further at 
the polls.” 

Members of the Senate and 
House Labor Committees should 
be pinned down on these points, 
Mr. Ellis adds: 

“(1) Will you help get this 
bill called up for hearing? 

“(2) Will you lend your sup- 
port to getting the bill out of 
committee? 

“(3) Will you advise us as to 
your action in each of these 
regards?” 











billion worldwide oil expansion pro- 
gram “very active” consideration. 

If DPA approves the program, 
which was mapped by PAD, it would 
mean that DPA would plan on allot- 
ing needed materials for 18-month 
program and it would mean expansion 
projects would be eligible for rapid 
tax write-off benefits. 


DPA hinted that it is giving con- 
siderable attention to foreign aspect 
of worldwide expansion program on 
the grounds there are indications that 
foreign supply will fall short of re- 
quirements unless facilities are ex- 
panded soon. As for domestic pro- 
gram, part of expansion would be to 
meet immediate requirements but 
part would be to build up a slight re- 
serve capacity to meet emergencies 
not including an all-out war. 


Other material developments dur- 
ing the week included these: 


Copper—-PAD got 500,000 lbs. more 
copper for second quarter use when 
DPA distributed to claimant agencies 
a small reserve of controlled mate- 
rials it had held back when original 
second quarter material allocations 
were announced. PAD said the sup- 
plemental copper would be distributed 
to refineries for maintenance, repair 
and operating supply use. The extra 
500,000 Ibs. lifted second quarter cop- 
per totals to 8,275,000 Ibs., and may 
tend to de-emphasize the move to- 
ward substitution of aluminum for 
copper. 


On controlled materials other than 
copper, PAD didn’t fare so well when 
the supplemental pie was cut. On 
steel and aluminum, PAD got no ex- 
tra allotment at all. 


Scrap—Interior Secretary Chapman 
had a word of praise for oil com- 
panies who have participated in the 
nation’s scrap drive. His word for 
oil industry's contribution was: “Sig- 
nificant.” Companies and groups 
who have reported their progress 
included Sun, American Gas Assn., 
California Oil Industry’s special com- 
mittee on steel scrap, Sinclair, Esso, 
Standard of California, Indiana 
Standard, Atlantic, Pan American 
Refining and Richfield. 


Compressors—-NPA has increased 
allotments of carbon steel, stainless 
steel, brass mill products, copper 
wire products and aluminum for use 
in manufacturing small compressors 
(15 h.p. or less) but has decreased 
allotments of alloy steel and copper 
foundry products. 


Cans — NPA is considering an 
amendment to Order M-25 which 
would make 68,000 tons of “waste- 
waste” grade of steel available in 
second quarter for non-food can pro- 
duction, including oil cans. The 
“waste-waste” material would be in 
addition to regular quota of black- 
plate. 
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OPS Sues ia Station 


NPN News Bureau 

WASHINGTON—For the first time 
since the imposition of price controls, 
the Office of Price Stabilization this 
week went into court on a case al- 
leging over-ceiling sales of gasoline 
at retail, filing a suit against the 
Midwest Service Co., Inc., of Flint, 
Mich. 

Hearing on a motion for a prelimi- 
nary injunction was set for Feb. 29 
before Federal Judge Frank A. Pick- 
ard at Bay City, Mich. OPS is_ also 
seeking treble damages against the 
company and said this might amount 
to $60,000. The agency alleges that 
the over-ceiling sales occurred on 
more than 3,600,000 gals. of gasoline 
at 14 retail service stations in and 
around Flint which are either owned 
and operated or are leased and con- 
trolled by the company. 

The agency says that an audit of 
Midwest Service’s accounts indicated 
over-charges totaling $17,399.31 be- 
tween Feb. 1, 1951, and Oct. 31, 1951. 
The suit is of the “open end” variety 
which permits the agency to make 
a further audit for the period Nov. 1, 
1951, to Dec. 10, 1951, which coin- 
cides with a gasoline price war in 
and around Flint. 

OPS claims that Midwest Service 
raised the price 0.5c per gal. on both 
premium and regular grades of gaso- 
line Feb. 1, 1951, without authority, 
thus placing the company in viola- 
tion of pricing regulations. 

Midwest Service Reply—Company 
President Sam Katzman told NPN 
the OPS suit hinges on a dispute 
over margin, among other things. He 
stated the heart of the case was the 
4c per gal. margin on gasoline al- 
lowed by law, and that OPS insists 
his wholesale costs be included in 
the 4c margin. He pointed out that 
Midwest has a separate wholesale 
unit, and that his allowable margin 
should be limited to retail sales. 

Commented Mr. Katzman: ‘The 
majors say we don’t charge enough. 
OPS says we charge too much. Even 
if I were guilty of overcharging, I 
have given it back to the public three 
or four times over in the last month.” 
He added he rejected the offer of 
OPS’ Detroit office in January to 
settle the case out of court for the 
amount of overcharges only. 

Different Company — Meanwhile, 
Mid-West Refineries, Inc., of Grand 
Rapids and Alma, Mich., told NPN 
it is incorporating in its regular ad- 
vertising campaign a statement that 
there is no connection between it and 
Midwest Service. Mid-West Refineries 
has a letter from OPS’ district di- 
rector in Detroit to this effect. 

Other developments during the 
week included: 

Navy Special Fuel Oil—Consider- 
able confusion surrounded the next 
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move on getting needed Navy Special 
fuel oil to the military following the 
issuance late last week of Supple- 
mentary Regulation 5 to Ceiling Price 
Regulation 17 setting flat ceiling 
prices on the product. 

The order, which had at least in- 
formal approval from the Office of 
Defense Mobilization, the top defense 
agency, set a price of $2.10 per bbl. 
at the Gulf, $2.20 at San Francisco, 
$2.15 at Los Angeles and $2.70 on 
the East Coast. 


Presumably, since ODM has given 
its nod, the next step was for the 
Petroleum Administration for Defense 
to issue directives to the supplying 
companies in order to bridge the gap 
between military needs for the first 
six months of 1952 and the actual ‘of- 
ferings. This gap is hard to pin down, 
but estimates place it at from five 
to seven million bbls. at present. 

However, PAD was uncommunica- 
tive on its intentions and rumors be- 
gan percolating that Interior Secre- 
tary Chapman might protest the or- 
der. This would tend to prolong the 
months-long OPS-PAD fight over the 
issue which the issuance of the order 
was supposed to resolve. PAD’s and 
Mr. Chapman’s position in bucking 
the matter up to ODM was that the 
proposed flat ceilings might be “con- 


fiscatory.” 

PAD preferred a price of $2.17 per 
bbl. at the Gulf with the “alternate 
use” and escalation adjustments pro- 
vided. This OPS refused to grant. 
Alternatively, PAD said that com- 
plete price decontrol was the only 
other answer. 

Transportation Costs—oOPS is 
working on an order aimed at bring- 
ing Ceiling Price Regulations 17 
(wholesale oil transactions), 63 (lubes 
and oils) and 66 (asphalt products) 
into line on transportation pass- 
through provisions. 

CPR 17 has no cut-off date, where- 
as the other two regulations allow a 
pass-through of such increases only 
during the Jan. 26 to May 15, 1951, 
period. As it now stands, any such 
increases are being absorbed at some 
level. 

If the new order as tentatively 
drafted as finally approved, jobbers 
and other marketers who are now 
purchasing such products on an FOB 
basis and now absorbing the increases 
will be permitted to pass them along 
to retailers. CPR 13 (basic petroleum 
retail order) carries an automatic 
pass-through provision. 

‘Sellers who are distributing prod- 
ucts at present on a laid-down basis 
and are absorbing the costs may also, 
if the order is approved, pass these 
along to the marketers who would 
then pass them on through. 


Defense Orders for the Oil Industry 


(Issued Feb, 12-18, inclusive.) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than one year’s service, pro rata plus $5.00 
for handling. 

CODE: NPA—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 
Price Stabilization. 


List of Orders 


SSB—Salary Stabilization Board 

G8SSR 1, Amdt. 1, salary 
record-keeping requirements. 

GSSR 3, Amdt, 1, adjustments for individual 
employe record-keeping requirements. 

GSO 6, Amdt, 1, record-keeping requirements 
for maintenance of compensation relationships. 

GSO 11, health and welfare plans. 

Si 


stabilization 


PS—O flice Price Stabilization 

CPR 9, SR3, Amdt. 1, uniform prices in the 
territories. 
PAD—Petroleum Administration 

Order No. 1, as amended, automotive tetra- 
ethyl lead fluid. 


for Defense 


What Orders Do 
Salary Stabilization Board 


SALARY RECORD - KEEPING REQUIRE- 
MENTS—Amendments to salary stabilization 
regulations, GSSR 1, GSSR 3 and GSO 6, 
abolish reporting of 10% general catch-up in- 
creases and cost-of-living increases which are 
provided by salary plans. In addition to cer- 


tain record-keeping requirements, an employer 
shall prepare quarterly a summary statement 
of salary increases based on a percentage of 
compensation permitted by the regulations 

HEALTH AND WELFARE PLANS--GSO 11 
incorporates the policy on health and welfare 
plans set forth in a recent resolution 


Office of Price Stabilization 


RECORD KEEPING REQUIREMENTS FOR 
TERRITORIES AND POSSESSIONS—CPR 98, 
SR 3, Amendment 1 provides that when a 
commodity is being sold under a special order 
issued pursuant to SR 3, the seller no longer 
need keep the records required by section 0 
(b) indicating the dollar-and-cents markups 
which are used in establishing his ceiling 
prices under the regulation. 


Petroleum Administration for Defense 


AUTOMOTIVE TETRAETHYL LEAD 
FLUID—PAD Order No. 1, as amended, per- 
mits refiners to use 7% more tetraethy! lead 
during the 12 months beginning March 1 than 
they were permitted during the previous 12 
months. Order has also been revised to provide 
for hardship adjustments which may be neces- 
sary during 1952. 
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Oil Can Combat Unions with Research Story 


‘An hour of decision faces the 
employes of the oil industry: 


“Shall they continue to accept 

wages which provide no improvement 
in their standard of living, while 
the industry they have built grows 
fantastically rich? 


“Or shall they fight now for their 
proper share of the wealth they have 
produced and achieve a better 
standard of living for themselves 
and their families?” 


The above is the challenge that the Oil Workers In- 
ternational Union (CIO) throws down to the oil industry 
and its great world of science and technology from the 
first page of that union’s house organ (dated Feb. 11.) 

The challenge demands that the oil industry tell the 
world the truth about who is responsible for the big de- 
velopments and improvements in oil industry products. 
The industry owes it to its tens of thousands of the best 
technical men in the world and to the several millions of 
oil stockholders who have approved of the venturing of 
their money for the research and experimenting that alone 
brought about these products. 

And the industry owes it to the many scores of tech- 
nical schools and colleges whose special scientific and 
technical courses particularly have educated the men, and 
women, from whose brains and hard work have come the 
greater productivity of the industry for which these labor 
unions now seek credit and extra pay. 

Here is but the briefest of views of what the industry's 
men of brains and training have done that increased the 
oil industry’s productivity so strikingly: 


Engineering and design improvements worked out first 
by the highly trained technical staffs of the oil compan- 
ies and not by the members of the labor unions, have 
greatly increased the design capacity of operating units 
and thereby lowered the unit cost of production. Catalytic 
cracking units today are designed with 60,000 b/d capacity 
as against 10 to 15,000 b/d in plants built less than 10 
years ago. 

The general installation of automatic control features 
in these modern operating units, which are entirely en- 
gineering features, makes it possible to operate these new 
units with the same number of skilled operators as the 
former smaller-scale units. Also product quality is great- 
ly improved, and loss of oil reduced, as compared with 
manually operated plants. 


The removal of operating bottlenecks in the plants, an- 
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other engineering improvement, has made it possible to 
greatly increase the actual throughput of the refining 
plants and in many instances allow them to run at great- 
er than their design capacity. More oil is shoved through 
pumps and pipe lines and through furnaces without chang- 
ing the original capacity of the units. The result, all told, 
has made it possible for U. S. refineries in recent years 
to operate at from 90-95% of operable capacity, while 
prior to the war 75-80% operating rate was considered a 
good figure. These and other improvements have come 
about through the attention of management to putting 
into effect the engineering developments worked out in 
the laboratories of the oil and equipment companies, and 
in no wise to increased productivity of labor. 


Solvent refining, another purely technological develop- 
ment stemming from the laboratories and pilot plants 
of the oil companies, now makes it possible to produce 
higher grade lubricating oils at lower cost from almost 
any crude oils. The old methods of making lubricating 
oils by settling and filtering selected crudes could not 
have produced the volume of quality lubricants needed 
to keep today’s automobiles on the road and the nation’s 
industrial plants in operation. Labor contributed nothing 
to this improvement in productivity. 


This is the story that the industry should be telling, 
not only through its Oil Industry Information Committee 
advertising campaign, movies and lectures, but the in- 
dividual companies should each be reporting to their 
customers their part in this progress. All these should 
tell his story in plain everyday and direct language, tell 
it fully and in large advertising space so that the fakery 
of these unions is overcome. 

There is no use in standing on any ceremony, because 
Phil Murray stood on none the other day, when he under- 
took to bawl out the steel industry at a public wage 
hearing, in the most vigorous false and uncalled for terms. 


American industry too long has let these labor bosses 
get away with their falsehoods, their bluff and vitupera- 
tion and grandiose claims. If Truman runs for re-election 
next fall we certainly will have a campaign similar to 
the one of 1948 wherein Truman paid little attention to 
fact or honesty. His false and abusive statements should 
have been frankly and forcefully met right out in the 
middle of the road; if so, the election result would un- 
doubtedly have been far different. As it was the Repub- 
lican’s Little Lord Fauntleroy got lost in the clouds of 
peace and love thereby double crossing his backers, many 
of the business world. 


The American nation now stands a good chance of be- 
ing brought to a standstill by the threatened oil strikes 
and strikes in steel, on the railroads and in many other 
industries.. American business leaders might just as well 
realize now as later that no one is going to look out for 
them but themselves, as the unioneers are going after the 
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money, and the officeholders are going after the votes, 
yes and some of the money, and some will simply be 
trying to stay out of jail. 

Let the oil industry step forward and tell its story of 
what it and its stockholders and management and tech- 
nologists have done for the American people—the indus- 
try’s customers. It is a gorgeous story, one to be proud of 
and one that the industry should have started telling years 
ago and which it now should be telling far more force- 
fully than it is now doing. 


Socony’s Jobber Policy Statement Important 
Milestone in Independent-Supplier Relations 


What promises to be one of the most important an- 
nouncements in years in the industry is being made to- 
day (Feb. 20) at Des Moines, Iowa, wherein the Socony- 
Vacuum Oil Co. tells of the establishment of a well 
thought out policy of co-operation with jobbers and dis- 
tributors. 

The announcement is made in the speech of H. T. Ash- 
ton, general manager of the Central Region for the 
company, to the Iowa Independent Oil Jobbers Assn. The 
announcement marks the end of the first phase of a 
study of many months on what the company’s policy 
should be toward jobbers and then putting it down in 
writing and getting the approval of its management. 

We may be wrong but one’s recollection is that this is 
the first time a major oil company at least of such size, 
has gone so thoroughly into the problem and then writ- 
ten down the policy to bind the conduct of the com- 
pany and of its thousands of employes to it. The com- 
pany now intends to promote vigorously the use of that 
policy. 

For more details see p. 28 for the story of Mr. Ash- 
ton’s talk at the Des Moines meeting. There will be 
more details as NPN can develop them. 

The policy as enunciated by the company seems to be a 
truly forward one that all can concur in. It seems to 
represent the best thinking of jobbers and suppliers as 
brought out in various discussions of late years. 

The important thing is that a company as big as 
Socony-Vac with the largest number of customers among 
jobbers and distributors—2,000—has finally taken this 
action. While there has been study of the problem in 
varying degree by suppliers in the past, NPN knows of 
none who has covered all points the way Socony-Vac 
has. 

Socony-Vac’s action should help clear up much of the 
discussion as to supplier and distributor relations and 





Good reasons must of force, give place to 
better—Samuel Johnson. 

Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, an industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
‘ways welcomes comments on its editorials. 

Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 











should prompt all companies to determine their policies 
and then to state them plainly before the industry. 

There has been too much hit-and-miss about this re- 
lationship. It has been allowed to grow without much 
thinking of the whole problem. 

Socony-Vac in its statement frankly admits a deter- 
mined trend to decentralization of marketing and admits 
that jobbers and distributors can do as good or even 
better job in many cases than majors. The company says 
that in furtherance of this thought it has turned some 
of its own marketing facilities over to jobbers. 

Jobbers have been treated too much as forty-second 
cousins from a none-too-desirable branch of the petroleum 
family. While majors of more recent years have been 
striving to offset that impression they have not been 
doing any too well at it. There has been a lack of deal- 
ing forthrightly with the jobbers and by officers at the 
top of the majors, in too many cases. 

The relationship has been greatly improving of late 
years both by more intelligent action and attitude by the 
jobbers and because of a more determined and intel- 
ligent effort to study the problem by the high brass of 
the majors. 

The sane and positive policy of the National Oil Jobbers 
Council of recent years, of its own accord in asking the 
very top officers of the majors to come and talk to their 
meetings and then in encouraging groups of jobbers for 
a given major to discuss their mutual problems with 
the top officers of their supplier, has undoubtedly been 
a great factor in breaking down old time prejudices and 
convincing each side that the other did not have the 
attributes of the devil himself. 

This striking evidence from Socony-Vac of its decision 
to still further promote a definite plan of jobber improve- 
ment should materially aid in hastening good understand- 
ing in oil marketing. 





East Germany Denies Deal 
For Control of Iran Oil 


BERLIN, Germany — (Reuters) — 
The East German Foreign Trade 
Ministry has denied reports of a 
10,000,000 sterling oil agreement be- 


Death 


never heard of the representative 
named. Other East German trade 
circles said they had not even heard 
rumors of the alleged deal. 


relations to many corporations. 
From 1905-1930 he was associated 
with the Harriman interests, the 
Pennsylvania Railroad, Bethlehem 
Steel and other corporations. He also 
was assistant to the president of 
Philadelphia Rapid Transit Co.; ex- 


tween East Germany and Iran. 

According to a London report quot- 
ing western intelligence agencies in 
Berlin, a representative of the Iranian 
government, Hussein Meliandec, has 
signed such a contract with East 
Germany to enable Iran to resume 
ail production and give Russia direct 
control over the oil fields. 

An official of the East German 
Foreign Trade Ministry said he had 
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Daniel T. Pierce, 76, assistant to 
the president of Sinclair Oil Corp., 
died Feb. 16 in New York City after 
a long illness. 

He was born in Washington, D. C., 
educated as a lawyer and admitted 
to the bar of the District of Columbia. 
In 1895 he became editor of the 
magazine Public Opinion, which posi- 


‘tion he held until 1905, when he en- 


tered business as adviser in public 


ecutive assistant to the president of 
General Asphalt Co.; and vice chair- 
man of the Anthracite Operators 
Conference. 

He joined Sinclair in 1930. 


He is survived by his widow, two 
children, Daniel T., Jr., and Helen 
Pierce Slingo; a grandaughter, Pa- 
tricia Slingo; a brother, Arthur B. 
Pierce; and two sisters, Anne L. 
Pierce and Mrs. Isabel P. Gardner. 
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ATLANTIC COAST 


Two new high- 
way construction 
programs pro- 
posed to New Jer- 
legislature show that the in- 





sey’s 
dustry had better face up squarely 


to the problem of insuring retail 
competition on the motor vehicle 
throughway, or, more properly, the 
limited-access highway. 

The competitive enterprise prob- 
lem exists, of course, because state 
authorities, controlling establishment 
of service facilities along through- 
ways, are prone to let the highest 
bidder have an exclusive contract, 
whether his business is gasoline or 
meals. 

The auction seems to the authori- 
ties the fair way to decide who shall 
have a contract, and it has its finan- 
cial advantage for the state. 

The building of controlled, or 
limited, access routes has gained 
momentum as public awareness of 
traffic congestion has increased. 


Now, it may be that traffic con- 
gestion isn’t going to be the only 
reason which will be advanced for 
the building of such highways. 


In fact, the New Jersey proposals 
suggest that legislators and appoint- 
ive officials also are plagued with the 
question of where the money for 
building roads is going to come 
from in these days of high costs. 

One ready answer is bond issues, 
backed by highway tolls, which, of 
course, means controlled-access high- 
ways. 


The super-duper New Jersey Turn- 
pike hadn’t been open for its full 
118 miles a month before State High- 
way Commissioner Ransford J. Abbott 
laid before the legislature a two-part 
plan to build 350 miles of new and 
modernized highways for $616 
million. 

Part One calls for about $400 mil- 
lion in high-priority routes to be 
financed mainly by a $300 million, 
30-year bond issue amortized by an 
additional 1c per gal. gasoline tax. 
Part Two of the program would be 
financed by revenue bonds amortized 
by toll receipts on some new through- 
ways, principally the already pro- 
jected Garden State Parkway from 
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Free Station Competition at Stake 
In Proposals for New Toll Roads 


By Raymond E. Bjorkback, Eastern Editor 


Paramus in the north to Cape May 
City on the Atlantic Coast. 

The state, said Mr. Abbott, still 
needs more than $1 billion in new 
highway work-—and it could build 
only about 21 miles of new highways 
a year if all of the same $43 million 
in highway funds now available 
annually we used. 

The day before Mr. Abbott broach- 
ed his plan, two senators, Young (R., 
Morris) and Stout (R., Monmouth) 
introduced a bill to create a new 
Jersey highway authority which 
would be empowered to build new 
roads and finance them entirely by 
revenue bonds amortized by tolls. 

Such a highway authority, under 
Mr. Abbott’s plan, would buy 
throughways built under Part One 
of his program. The’ sales price 
would be determined by the portion 
of the $300 million bond issue which 
could be amortized by tolls which 
could be anticipated on the basis of 
experimental toll operation of the 
routes by the state highway depart- 
ment. 

Thus, much of the Abbott program, 
and all of the Young-Stout program, 
bring up again what the American 
Petroleum Industries Committee’s 
latest Tax Economics Bulletin calls 
“the problem of incorporating modern 


methods of traffic engineering into 
the highway system without sacri- 
fice to competitive business on 
these new arteries.” 

The problem would seem to be 
nicely solved by application of an 
existing New Jesey law calling for 
competitive gasoline marketing in 
each service area laid out along 
limited access routes. 

Presumably, this law would apply 
to all throughways built under Part 
One of the Abbott plan, so long as 
the state highway department opera- 
ted them. But the law probably 
would not apply to those particular 
routes, after sale to the _ special 
authority, or to the Part Two Abbott 
plan routes, since these latter would 
be set up in the first place under the 
independent authority. 

Authorities or commissions operat- 
ing toll routes usually are free to 
grant exclusive service contracts out 
of consideration for bond holders’ con- 
cern that maximum revenues be 
realized from operation of the routes. 

“Such a monopolistic arrange- 
ment,” says the Tax Economics 
Bulletin, “is obviously unhealthy. 

“First, the motorists lose their free- 
dom of brand choice as well as the 
time-proved benefits that competition 
guarantee. 

“Second, suppliers and _ servicers 
are denied their traditional right to 
compete for business... 

“Thus, it is vital that all inter- 
ested groups—public officials high- 
way users and the suppliers of high- 
way services—direct their best think- 
ing toward a solution which will 


encourage, not stifle, competitive 
enterprise on controlled access 
expressways.” 





MIDWEST 





A new, simpli- 
fied form of gas- 
oline service sta- 
tion credit card 
will be introduced on March 1 by the 
Pure Oil Co. at its marketing outlets 
in Minnesota and the Dakotas. This 
is the first time such a card has been 
used in the Midwest although it was 
introduced on the West Coast (by 
General Petroleum) some time ago. 

Pure’s Northwest Zone, with head- 
quarters in Minneapolis, has been se- 


Pure Calls Station Credit ‘Checks’ 
Faster, More Convenient for Public 


By Leonard Castle, Midwest Editor 


lected as the initial area for the new 
system, which is called “Pure Oil 
Time-Saver Credi-Checks.” It is an- 
ticipated that the new system will 
gradually be extended to other parts 
of Pure’s marketing area in the Mid- 
west. 

Norman B. Curtice, division mana- 
ger at Minneapolis, and John Askren, 
zone manager, described the new plan 
as “faster, simpler, safer, and more 
convenient for credit card customers.” 

Basis of the system is a series of 
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pre-printed checks, similar to a bank 
check book. Pure Oil credit custo- 
mers will be provided with a book of 
20 checks, each imprinted with the 
customer’s name, address and credit 
identification. The book, of bank 
book size, also contains check stubs 
for the customer’s permanent record. 


* . * 


This is how the new checks will 
be used at the service station: 

While the customer’s order is be- 
ing handled by the attendant, the 
customer may be filling in the date, 
license number and finally the 
amount of purchase on the new 
credi-check. After signing the check, 
the customer hands it to the attend- 
ant, who verifies the signature with 
a master card carried in the front 
of the check book. 


There are no charge slips and no 
carbons to be handled. The entire 
transaction is handled at the custo- 
mer’s car, without any waiting. 

Customers will receive new credi- 
check books at regular intervals as 
the eighth check in the book is of 
a different color and acts as the sig- 
nal to the local zone offices to issue 
a replacement folder. Order cards 
are provided for customers who wish 
additional check books for long trips 
or for other cars in the family. The 


book was designed for convenient 
carrying in glove compartments. 

At a regular billing time, the origi- 
nal credi-checks will be returned to 
the customer, with the company keep- 
ing a micro-film record of all pur- 
chases. 


+ * * 


I. H. (Ike) Carnes of the Carnes 
Oil Co., Clinton, Iowa, who recently 
was reappointed as a jobber mem- 
ber of the API's Agriculture Com- 
mittee, urges jobbers throughout the 
nation to take advantage of the com- 
mittee’s 1952 program. 

Mr. Carnes writes: 


“It is my hope that I can get 
some of the material that this com- 
mittee has developed into the hands 
of the jobber within a short while. 
If the jobber is planning farm meet- 
ings I am sure I can help them in the 
way of speakers, films and publica- 
tions if I am notified in advance. 
This is something the jobbers should 
know about and take advantage of.” 

Coming from the farm state of 
Iowa, Mr. Carnes is a former presi- 
dent of the Iowa Independent Oil 
Jobbers Assn. and has been active 
for several years on the National Oil 
Jobbers Council and on various other 
industry committees. 





PACIFIC COAST 


Dealers Call Inspection, Training, 


Follow-Up Best Ways to Sell Tires 


By Frank Breese, Pacific Coast Editor 


Eighteen deal- 
ers filled out 
questionnaires in 
response to this 

question from Union Oil of Califor- 
nia’s dealer publication, Minute Man: 
“How do you sell tires?” 

Replies were so varied that it was 
difficult to set forth any simplified 
formula. However, some of the re- 
marks are worth repeating. 


The questionnaire asked, “What's 
the best way to find tire prospects?” 
Six dealers said by checking tires 
at the island. Six others said most 
sales came from the lube rack. And 
the other six said it was a toss-up. 
Another question read, “How do 
you train your men to sell tires?” 
One dealer said he “stresses the 
importance of tire sales to our organ- 
ization” and then, through supervi- 
sion, “is sure that each employe un- 
derstands and knows complete prod- 
uct information.” Another gives per- 
sonal instructions about market con- 
ditions, the product and trade-in 
values. Two others said they teach 
by example and by encouraging their 
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men to develop their own approach. 

The men were asked, “Do you have 
any system for following up on tire 
prospects?” 

Seventeen of them said they have. 
Some keep a list of prospects’ names, 
tire sizes, and price quoted the last 
time tires were discussed. Another 
dealer has his salesmen keep their 
own prospect lists and be responsible 
for following up. Most of them do 
their follow-up by personal contact, 
not by mail. One urged constant soli- 
citation, but warned against high- 
pressure tactics. 

Minute Man asked, “Do you have 
any selling angle that works partic- 
ularly well for you?” 

A customer’s actual need was cited 
as the best sales point, with the pitch 
based on safety, dependability, qual- 
ity and price—in that order. 

Good plugs were put in for demon- 
strations, displays, trade-in values and 
the budget plan as selling angles. 

* . * 


Speculation on whether the oil 
workers will strike this year over 
the demand by Oil Workers Interna- 
tional Union (CIO) for a 25c per 


hour increase is pretty well split on 
the Pacific Coast. 

You hear arguments both ways: 
that OWIU will strike and that 
OWIU won't strike. You hear it 
argued that a general strike would 
be called or that it would be regional. 

One thing seemed to be fairly cer- 
tain. There won't be an agree- 
ment without third-party arbitration. 

. * + 


Self-serve and part-serve stations 
in the Los Angeles Basin have been 
assured of gasoline supplies from the 
Wilshire Oil Co., NPN was told by 
Dan Lundberg, executive secretary of 
the Serve Yourself and Multiple-Pump 
Assn. 

Mr. Lundberg said that some of 
his members who are supplied by 
Wilshire had felt concern that their 
supplies might be cut off when con- 
trol of Wilshire changed hands last 
December. Mr. Lundberg said he had 
received assurances that self-serve 
and part-serve accounts would be 
“protected”. 

Wilshire has been one of the big 
suppliers for part-serves in the Los 
Angeles Basin. 


> * * 


Union Oil’s 600-unit tank car fleet 
is now being operated by the Gen- 
eral American Transportation Co. un- 
der lease to Union. The transporta- 
tion firm bought the fleet from Union. 


It was a bad year for wildcat drill- 
ers in California in 1951. As a result, 
a number of independent operators 
are pulling out and reportedly taking 
off for the Williston Basin region, 
Canada and Texas. 

_ . > 


Remote control pumps are being 
installed in the newest station of 
Frank Urich, serve-yourself market- 
er, to try to lick the problem of 
vapor lock. The station, in Whittier, 
Calif., will be company-operated. 

Vapor lock has been a problem at 
the multi-pump stations, according 
to Hugh Lacy, vice president of the 
organization. By placing the pumps 
above the storage tanks, the gaso- 
line will be pushed from tank to 
island instead of being pulled as it 
is at the other muti-pump stations. 
Thus, Mr. Lacy hope to eliminate 
vapor lock. 


This arrangement is expected to re- 
sult in cheaper construction, too, ac- 
cording to Mr. Lacy. Three pumps 
(for three grades of gasoline) in- 
stead of 12 have been installed. Dis- 
pensing shells are set on the islands. 

This remote control system has 
been used successfully to eliminate 
vapor lock, which is_ especially 
troublesome in hot weather. One ex- 
ample is General Petroleum’'s multi- 
pump station in Las Vegas, where 
vapor lock was prevented by the 
remote control apparatus (See Sept. 
26 NPN, p. 58). 
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FEWER AND LARGER lube oil deliveries to retail outlets are pu-pose of this truck operated by General Petroleum. Five bulk lube 
compartments total 1,265 gals. Rear f at bed holds 4,200 lbs. of packaged goods 


Distributor’s Double-Duty Lube Truck Cuts Delivery Costs 


By FRANK BREESE 
Pacific Coast Editor 


One way to reduce operating costs 
was to reduce the number of deliv- 
eries at retail stations he serviced. 
That’s the idea W. H. Fox had in 
mind when he bought an extra-pay- 
load truck for lubricating oil deliv- 
eries. 

Mr. Fox is owner of the Fox Oil 
Co. of Lynwood (Greater Los An- 
geles). A wholesale distributor for 
General Petroleum Corp., he is Cali- 
fornia’s counterpart of the jobber. 
Mr. Fox has a contract with General 
Petroleum, handles transactions and 
sales in the name of Fox Oil Co., and 
services 65 GP stations in south 
Los Angeles, 

The Fox company does no ware- 
housing itself, all petroleum products 
being loaded at GP’s Vernon plant, 
seat of division headquarters about 
three miles from Mr. Fox’s plant. But 
Mr. Fox has a seven-truck fleet, so 
operating costs have been a matter 
of concern with the rising cost of 
equipment and wages. 


Fewer Deliveries — Mr. Fox ac- 
quired the combination bulk and 
package truck because it offered ad- 


ditional payload. He persuaded most 
of the station dealers to increase 
their highboy capacity. The com- 
bination has enabled the distributor 
to make fewer calls and make larger 
dumps. 


At present, lubricating oil deliveries 
are made every two weeks to all but 
two or three stations. The latter 
lack storage capacity for two weeks. 
Other exceptions arise when a dealer 
has a run on some motor oil or places 
a short order. Then the Fox company 
makes special trips. Extra payload 
comes from the method of weight 
distribution. Features are the set- 
back front axle, wide-tread front axle 
and heavy front end. Without length- 
ening the truck, the payload has been 
increased some 2,000 pounds on a 
two-axle truck (chassis by the Amer- 
ican Body Works of South Gate, 
Calif. was fitted to a White 3000). 


Truck Capacity—Mr. Fox’s truck 
has capacity for 1,000 gals. of lubri- 
cating oil in bulk, carried in seven 
compartments: four of 120 gals., two 
of 125 gals. and one of 270 gals. 
Usually the truck hauls three grades 
of Mobiloil and some cheaper grades. 
Ratio varies according to conditions, 


so quantity combinations are changed 
every four or five months. 

The quantity of 30-weight motor oil 
carried is double any other, because 
that’s the big seller. Behind the bulk 
compartments is a flat bed for pack- 
aged goods. A power tail-gate makes 
it possible to squeeze on more goods 
in a pinch. 

Delivery Schedule—This truck is 
used four days a week: Mondays, 
Tuesdays, Wednesdays and Fridays. 
Heavy days are Monday and Tues- 
day, when most of the calls are made. 
Wednesday is devoted to special re- 
quests or making up deliveries if the 
driver is behind. Then on Friday, 
regular calls are resumed. The truck 
is idle Thursday so the driver can 
line up drum goods and be available 
for another pick-up truck operated 
by the company. The driver is off 
Saturdays and Sundays. 


Number of calls per day ranges be- 
tween six and 12, according to E. E. 
Lord, office manager. 


Mr. Fox’s rolling stock consists of 
the combination truck, two White 
4,000-gal. semi’s and one Chevrolet 
2,500-gal. semi (for gasoline), two 
GMC trucks (one for tires and bat- 
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teries and the other for accessories) 
and a Dodge flat bed truck which is 
used mostly for relief. 


Sister Truck — General Petroleum 
itself is operating a similar truck 
with 1,265-gal. bulk lube oil capacity 
(in five compartments) and a rear 
flat bed holding 4,200 Ibs. of dry car- 
go (see picture on p. 38). Early re- 
sults point to a more extensive use 
of this type in terminal areas, grad- 
ually replacing the smaller trucks 
that have been used. 


The GP unit works out of the com- 
pany’s Vernon plant in the central 
industrial area of Los Angeles. It 
delivers north to Pasadena and west 
to Santa Monica, having a radius of 


25 miles, and covers intermediate 
areas, 


This operation is separate from the 
“clipper” delivery developed for mak- 
ing large gasoline dumps in trans- 
ports. 


LUBE OIL DELIVERY costs are cut by this combination bulk and dry cargo truck 
of Fox Oil Co., California distributor. Seven bulk compartments total 1,000 gals. 





DPA Approves Fuel Oil Supply Plan for East Coast 


WASHINGTON — Defense Produc- 
tion Administration gave final ap- 
proval today to voluntary agreement 
for establishing East Coast Supply 
Committee to move additional sup- 
plies of heatings oils from Gulf Coast 
and forestall possible shortages this 
heating season. 


In anticipation of this, PAD officials 
have been in New York for the past 
several days working out mechanics 
of supply plan, including, among other 
things, distribution of Form 65 ap- 
plications to resellers who may need 
help. Initial New York operations 
have been handled by Robert A. 
Hunter, assistant director of supply 
and transportation. He since has been 
joined by Lawrence W. Lee, director 
of distribution and marketing. 

Following approval of supply agree- 
ment, DPA also sent formal invita- 
tions Feb. 19 to 11 major oil suppliers 
and one Independent who already have 
indicated willingness to participate 
in heating oils movement and to ab- 
sorb losses involved. 

General procedures to be followed 
in connection with the agreement are 
as follows: PAD will review Form 65 
applications and submit them to East 
Coast Supply Committee or its ex- 
ecutive committee—both of which will 
be named by PAD. The committee 
then will advise PAD which of parti- 
cipating companies can supply re- 
quired oil and on what terms (not 
more than 15% need be supplied as 
kerosine). PAD then may issue direc- 
tions, with modifications deemed 
necessary, to get oil to point of need. 

Following are the companies in- 
vited to participate in the agreement 
and maximum quotas of oil estab- 
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lished by PAD for each—with the ex- 
ception of Hess, Inc., which has vol- 
unteered quota: 


Atlantic Refining 
Cities Service 
Esso Standard . 
Gulf Oil 

Hess, Inc. 

Pan American Pe- 
troleum and 
Transport 

Shell Oil 

Sinclair Refining 

Socony-Vacuum 340,000 

Sun Oil 125,000 

The California Co. 60,000 

The Texas Co. 70,000 


210,000 bbls. 
190,000 
945,000 
470,000 
60,000 


100,000 
155,000 
205,000 


2,930,000 bbls. 


Total 


Refiners to Be Allowed 


More Lead for Gasoline 


WASHINGTON — More tetraethyl 
lead will be available to refiners for 
use in motor fuel during the next 
year, but it is too early to tell what 
effect this may have on gasoline oc- 
tane ratings (see p. 9). 

Petroleum refiners will be permit- 

ted to use 7% more tetraethyl lead 
during 12 months beginning March 1 
than they were permitted during pre- 
vious 12 months, Petroleum Adminis- 
tration for Defense said Feb. 15. 
* Relaxation of restrictions was made 
through amendment of PAD Order 
1, which was extended for another 
year. It had been scheduled to expire 
Feb. 29. 

Meanwhile, Interior Secretary 
Chapman has written Defense Secre- 


tary Lovett in apparent move for 
“formal” endorsement of oi] indus- 
try’s TEL stockpiling program. 

PAD has been stymied in attempts 
up to now to secure government aid 
in stockpiling additional supplies of 
TEL at refineries. Secretary Chap- 
man is asking the military for its 
views on size of current stockpile and 
how desirable it might be to disperse 
stockpile. 

Should military support be forth- 
coming, PAD would have stronger 
argument in securing government as- 
sistance for financing construction of 
TEL storage facilities at refineries. 

PAD Order No. 1 was originally 
issued to help build a reserve supply 
against possible emergencies. It re- 
stricted refiners who had used more 
than one million Ibs. of TEL during 
1950 to a base allotment of one mil- 
lion Ibs. plus 80% of their 1950 con- 
sumption in excess of that base. 
Those who had used one million Ibs. 
or less during 1950 were allowed their 
full 1950 consumption. 

In computing the permitted 7% in- 
creases, PAD Deputy Administrator 
Bruce K. Brown explained, these 1951 
allocations will be considered as a 
base, and to them will be added all 
hardship grants made during period 
from March 1, 1951, to Feb. 29, 1952. 

These hardship grants were read- 
justments permitted in cases where 
refineries had been shut down during 
part of 1950, where motor gasoline 
production had to be abnormally in- 
creased, or where for some other rea- 
son base period use of TEL did not 
fairly reflect a refiner’s need for the 
fluid. 

Excluded from 1951 authorized use 
will be special grants made by PAD 
for extraordinary demands that are 
not expected to occur again. 
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eres wy BUTLER SAFETY TRANSP( 


Are the Best Your Money Can Buy 





*Faster Loading 


and Unloading 


‘Longer Life 


4,000 gallon 
capacity station 


delivery semi-trailer built by Butler 


for Keller and Wolfel, St. Marys, Penn. 


Your Butler Safety Transport 
pays off with faster delivery, 
faster loading and unloading. A 
minimum of bends in piping 
lines gives you faster flow. 
Sump is adequately sized. Hose 
reels and meters are conven- 


Vital points throughout your 
Butler Safety Transport that get 
greatest wear and stress are re- 
inforced to assure you of longer 
life for your unit. For example, 
bulkheads over the Fifth Wheel 
Assembly, drop section, axle as- 


iently located. Big b 
and full-width cabin 
through from street to 
give you maximum 
TBA goods. And, But 
ports are designed fe 
maneuverability in tri 


5,000 gallon capacity | 
Butler Transport built for 

Crown Central Petroleum |} 
Corporation, Baltimore, Maryland. 


sembly and rear head 
with integrally weld 
and horizontal reinf 
which prevent flexing} 
stresses and road sho« 
vital points. Longer } 


into your Butler Tral 
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5,250 gallon capacity 

twin-tank transport built by Butler 
for Albright Oil Company, 
Albright, W. Vo. 


Butler Transports are designed to haul 

maximum payload capacity, yet comply 

*Bi 9 | d with state weight laws. Dead weight has 
igger ay od S been omitted without sacrificing strength 

... there are no excess frills, yet you get 


ae Greater Safety a neat, good-looking unit, and a safe unit. 


Center of gravity is kept at lowest point. 
Fabricated to exceed ICC specifications, 
designed to meet your requirements. 


ket box 
(clear 


Don't Settle for Less than Butler Quality! 


greater 
ic. Butler Safety Transports are the best 
your money can buy. Why settle for less? 
Every quality feature you need for longer 
life ... bigger payloads ... greater safety 
. . . faster loading and unloading can be 
built into a unit for you that meets your 
exact specifications. Your specific inquiry 


is invited. 


BUTLER MANUFACTURING COMPANY 





For complete 
information address 
Dept. PN42 at 
office nearest you: 


7454 E. 13th St., Kansas City 3€, Mo. 
954 Sixth Ave., $.E. Minneapolis 14, Minn. 
Richmond, Calif. 


is built 
ort. 
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Uniform Accounting System Determines Costs 


Comparison of Jobber Operating Figures Tells Whether 
Business Is Healthy or Sick; Helps Locate Weak Spots 


Every day the oil jobber sees new 
evidence of the need for an accurate 
method of figuring costs, and a sys- 
tem which will enable him to study 
his business in relationship with the 
industry generally. 

The Independent is told by associa- 
tions and others that he must have 
tangible proof of his need for more 
margin. The government demands ac- 


curate cost figures before consider- 
ing requests for price increases. 

All of which emphasizes the in- 
creasing interest in a uniform ac- 
counting system such as the one de- 
veloped at the suggestion of the Prof- 
it Requirements Survey Committee 
of the Empire State Petroleum Assn. 
The idea of working out the account- 
ing system originated in 1948, and a 
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previous report on it was made by 
Mr. F. Raymond Kraemer, financial 
consultant of Mineola, N. Y., who had 
a leading part in the system's devel- 
opment. An account of the report was 
published in NPN June 22, 1949. 

At that time, Mr. Kraemer said the 
oil marketing industry had reached 
the point where some different way 
of trying to rationalize the profit re- 
quirements of oil distribution was 
needed. It was concluded that a per- 
centage basis of profit calculation 
was the one to be used to make an 
intelligent profitability projection and 
financial analysis instead of the mar- 
gin and unit-per-gallon cost method. 

The oil jobber operations studied 
by Mr. Kraemer are for several com- 
panies in the Long Island area of 
New York. 

In his talk before the 1951 ESPA 
meeting, Mr. Kraemer first discussed 
a chart indicating sales, costs and 
profits analysis for the years 1938 
to 1950 on a comparative basis cov- 
ering retail fuel oil (see Chart 1). 


Profits Fluctuate—One thing con- 
sidered extremely important in con- 
nection with the retail fuel oil analy- 
sis is that gross profit fluctuations 
were from 23% to 35% in the 1938- 
50 period while that for 1950 was 
29%, in these particular companies, 
as against a 31% gross profit in 1949. 

The chart shows that yard and de- 
livery expenses are up, sales and ad- 
ministrative expense down. This in- 
dicates that as the percentages of 
gross profit go down you can’t take 
it out of yard expense because the 
labor involved can’t be touched too 
much; the delivery expense keeps go- 
ing up because of certain uncontrol- 
lable factors. It had to be taken out 
of sales and administrative expense 
and officers’ salaries. 


Mr. Kraemer said that gross profit 
percentage as of September, 1951 has 
declined further to 25%. 


Wholesale Fuel Oil—Chart 2 com- 
pares wholesale fuel oil sales, costs 
and profits analysis. Gross profit has 
declined. In 1947, it was 13%; in 
1948, 9.5%; in 1949, 8.4%; in 1950, 
7.7%. Mr. Kraemer estimates at end 
of September, 1951, gross profit was 
down to 5.1%. 

Here, again, sales and administra- 
tive expense was cut to help offset 
higher yard and delivery costs. Mr. 
Kraemer said that with this down- 
ward trend in gross profit percent- 
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F. Raymond 
Kraemer, finan- 
cial and credit 
consultant in 
Mineola, New 
York, has _ for 
many years, 
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keters, distribu- 
tors and _inte- 
grated compan- 
ies. 

He is a charter member of the 
American Petroleum Credit Assn., 
secretary and trasurer of the East- 
ern Petroleum Credit Managers Assn., 
past president of the New York Pe- 
troleum Group of Credit Managers, 
a member of the National Assn. of 
Credit Men, and the New York Credit 
and Financial Management Assn. 


Mr. Kraemer 





age it is necessary to make reduc- 
tions in costs, but the point arrives 
where they can’t be cut any further 
and then—WHAT? 


Gasoline—Chart 3 covers gasoline 
sales and profits from 1938-49 for 
the several companies involved in the 
analysis. 

Gross profit fluctuated since 1938 
from 21.4% to 14.3% in 1949. In the 
years 1938, 1939 and 1940, these com- 
panies had 21.4%, 21.5% and 21.9% 
gross profit. At no time, except in 
1946, did the companies have such 
a percentage. In 1946 it was 21%, in 
1947, 18.9%; in 1948, 17%; and in 
1949, 14.3% gross profit. 

Mr. Kraemer says this proves up 
the scientific analysis of profit posi- 
tions on the percentage basis. While 
the margin per gallon in 1946 was 
2.4c, gross profit was 21%; in 1947, 
when margin was raised to 2.6c, the 
gross profit was down to 18.9%. Mar- 
gin was up to 2.7c in 1948 but gross 
profit went down to 17%—and these 
several companies decided to go out 
of the gasoline business. It took 
through the years of 1949 and part 
of 1950 to get out of gasoline but 
the 14.3% gross profit in 1949 con- 
firmed the advisability of this de- 
cision. 

The obvious indication, Mr. <rae- 
mer says, is that in this particular 
geographical area when your percent- 
age gross profit on the sale of gaso- 
line—in spite of the fact that margin 
is higher—goes down to 17%, it is 
best to get out of the gasoline busi- 
ness because this is part of your 
business that is costing money to 
run and it has to be taken out of 
some place else. 

Chart 4 illustrates a composite pic- 
ture of Charts 1, 2 and 3. 


Over-all Picture—Since 1939, gross 
profit on retail fuel oil operations 
has never been near 35%. Mr. Krae- 
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mer believes that the 35% figure is 
necessary in retailing any product 
that involves delivery costs and all 
the other things that go into retail- 
ing a product. 


On gasoline, when the gross prof- 
its on gasoline declined to 17%, the 
companies closed it out. Mr. Kraemer 
cites this as an example of how the 
uniform accounting and financial an- 
alysis program shows what the situ- 
ation actually is, and it is impossible 
to say that profit in any product is 
such and such unless a company has 
an accounting program through which 
it can prove its case. 


Wholesale fuel oil gross profit also 
has declined to the point where Mr. 
Kraemer says he doesn’t know where 
the jobber is going when his gross 
profit is only 5.1%. 

The bottom line on Chart 4 repre- 


sents the composite, overall net prof- 
it figure. In 1938 the loss was 2.9%. 
The companies broke even in 1939 
and 1940 and made 0.6% in 1941. 
They lost 0.5% in 1942, but in 1945 
made 1.4%. Net profit in 1948—50 
leveled out at 1.3% which was ac- 
complished by cutting into sales and 
administrative costs, Mr. Kraemer 
says. 


These profit figures are on total 
sales. 

Saturation Point? —Mr. Kraemer 
believes the several companies are 
at the saturation point insofar as re- 
ducing costs and eliminating unprof- 
itable products, and are holding their 
low net profit against terrific odds 
in the gross profit phases of the busi- 
nesses. 


Chart 5 shows composite over-all 
net profit in per cent of sales and 
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capital asset investments in per cent 
of sales. 

Figures show that in 1938 when the 
companies had a 2.9% loss on total 
sales it was necessary to invest in 
the businesses over 6.5% in relation 
to total sales. During the period stud- 
ied, the only time when there was 
little or no capital asset investment 
was during the war years, and this 
was because equipment was not uvail- 
able. 

In 1946, when the companies were 
able to make necessary investments 
in rolling stock, tanks and other 
equipment, they invested 54% of 
sales as against less than 1% net 
profit on sales. Now, here in Chart 5 
is indicated the leveling out process 
at about 1.3% net profit in the iast 
three years. Capital asset investments 
in 1948 were 2% of total sales; in 
1949, 5.3% and in 1950, 2.7%. 


Thus these companies have had to 
invest substantially more money in 
capital assets than the businesses 
have been able to produce in net 
profits, Mr. Kraemer explains. 

Chart 6 illustrates the relationship 
of sales, profits and capital asset in- 
vestments, over the 1938-50 period. 


Mr. Kraemer says the progressive- 
ness and at the same time conserva- 
tiveness of the several companies is 
indicated by the sales index of 100 
in 1938 and 446 in 1950. He adds 
that somebody will say “Well, that’s 
not much, we are doing 10 times as 
much business.” Somebody else will 
say “It’s quite a lot, we are only do- 
ing twice as much.” There are iimits 
in this connection, Mr. Kraemer 
warns, as a@ company can do 10 
times the business it did in 1938 and 
the picture would be a distorted one, 
financially. 


A company can do too little busi- 
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ness and not have sufficient growth, 
he says, but from a good, practicable 
business standpoint, these several 
companies under study have carried 
on a very conservative and intelli- 
gent expansion program .to the point 
that over the 13 years the business 
has gone up four and one-half times. 

In the chart total sales over the 
years were registered at 100%. To- 
tal gross profit for the companies 
averaged out over the years was 
20.5%. Total composite over-all net 
profit was 0.9% and total capital 
asset investment was 2.8%. 


Mr. Kraemer points out that this 


is the trend that keeps businesses 
short of working capital, makes fi- 
nancial people say “There isn’t 
enough money in the business” and 
mean it both from the standpoint of 
capital and profit. It is the sort of 
financial factor that makes necessary 
owners of businesses mortgaging 
properties for the purposes of try- 
ing to finance a business that isn’t 
making enough profit to meet its 
capital investment requirements, he 
adds. 


A small businessman can’t take his 
stock and sell it on the market, so 
to make up the difference between 
net profit and capital asset invest- 
ment, the individual running the 
business finds it necessary to dip into 
his own pocket and continuously put 
money back into the business, Mr. 
Kraemer says. 


He says not enough companies 
were covered in the original study 
to provide a proper basis for decisive 
analysis for the Long Island mar- 
keting area in which the companies 
are located. 


If possible, for instance, one should 
have the financial statements of at 
least two thirds of the representative 
companies in a marketing area to 
analyze, prepared according to the 
uniform accounting system, Mr. 
Kraemer says. 

This, he adds, points to the need 
for finalizing and putting to work 
the uniform accounting system rec- 
ommended by the Empire State Pe- 
troleum Assn.’s profits requirements 
committee —so there can’t be too 
many qualifications and a too “iffy” 
profit requirements and financial 
standards analysis. 


Chart 6 


SALES, PROFITS AND CAPITAL ASSET 


1938 - 


446% 


INVESTMENTS 
1950 





NATIONAL PETROLEUM NEWS 








OIL MARKETS 





, , Market Editor, NPN and Platt’s OILGRAM Price ae 
ews Bureaus: Cleveland (13) 1213 West 3rd 8t., ot ae 
7-5901 e« Weshington (4). 1046 National Press Building, Ni 


‘est 50th St., New York (20), COLambus 5-1695 
( 5), wR Van 





First ‘National Bank Bidg., ATwood 0413. 


Light Fuels Move from Mid-Continent to Gulf 


The first substantial shipment of light fuel oils from 
the Mid-Continent area to the Gulf Coast featured mid- 
February market reports. 

The contrast between firm prices at seaboard refiner- 
ies and terminal and easing quotations in the interior 
continued to be apparent. Prices generally were “strong” 
on the Gulf and the East Coasts. On the other hand, 
quotations for distillates slipped 0.125 to 0.15c in Okla- 
homa and most other districts of the Mid-Continent, and 
prices also were lower for some products in Chicago and 
Central Michigan. 


Reports to NPN indicated that widespread reductions 
in tank wagon gasoline prices were posted in several 
midwestern states by Standard Oil Co. (Indiana) on 
Feb. 18. Ups and downs marked gasoline price develop- 
ments elsewhere in the nation. Prices were higher in 
New Jersey and Hartford, and lower in Philadelphia and 
Los Angeles (see below for details). 

A reversal of the usual supply lines occurred with re- 
ports to NPN of the first large shipment—140,000 bbls. 
of kerosine and 110,000 bbls. of No. 2 fuel—from the 
Mid-Continent to the Gulf Coast. Delivered prices at 
Deepwater, after unloading, were “competitive with Gulf 
Coast cargo prices for the two products,” NPN’s source 
said. (Gulf Coast refiners cargo-lot quotations of 9c 
for kerosine and 8c for No. 2 fuel—Ed.). 

The movements of kerosine and No. 2 fuel southward 
from the Mid-Continent answers two supply problems, 
according to reports. It gives relief to overstocked re- 
fineries in the interior, and helps ease an extremely tight 
situation for light fuel oils at the Gulf, where bids for 
kerosine reportedly were in the market for lifting over 
any period during the balance of 1952. 


Plentiful supplies for Group 3 basis shipment sent 
prices to lower levels in the Midwest. Following reduc- 
tions by a number of refiners, quotations ranged from 8.75 
to 9.75c for 58 d. i. Diesel fuel, from 8.75 to 9c for No. 1 
fuel, and from 8.125 to 8.5c for No. 2, FOB Group 3. 
Most of these quotations could be “shaded” for prompt 
shipment, trade sources said. Quotations for light and 
heavy fuel oils also tended lower in Kansas, West Texas 
and Oklahoma. 

In the Chicago District, refiners and terminal opera- 
tors reported that many prices, particularly range oil 
and No. 5 fuel, were being “undercut” by offerings at 
delivered prices from as far away as Texas and Wyom- 
ing. Truck transport quotations in the district were off 
0.175c for range oil, ranging from 11.2 to 11.5c; and 0.45c 
lower for No. 2 fuel, ranging from 10.05 to 10.625c. 

In Central Michigan, gasoline tank car prices at re- 
fineries were quoted 0.25c lower. Prices for premium 
grade ranged from 13.75 to 14.75c, and from 12.75 to 
13.5c for 84 oct. regular-grade. 

With prices easing in the interior refining districts, 
it was natural for some Mid-Continent refiners to look 
to the Gulf for an outlet for their light fuel oils. For 
some months now, bunker fuel has been shipped in quanti- 
ty from Oklahoma and North Texas to terminal points 
at the Gulf. 
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In addition to government and other domestic demands 
at the Gulf, Asiatic Petroleum Corp. continued to be a 
buyer for British account, picking up another 479,000 
bbls. the past week. Asiatic reported its recent pur- 
chases mostly were for first quarter lifting—54,000 bbls. 
of 100/130 aviation gasoline, 120,000 bbls of gas oil, 75,- 
000 bbls. of Diesel fuel, and 110,000 bbls. of crude oil. 
For the second quarter, the company arranged for lifting 
of 120,000-bbl. cargo of kerosine. 

Total purchases of crude and products made by Asiatic 
for the first half of 1952 add up as follows: 


VU. 8. 12,124,337 
Middle East 4,936,204 
Carribbean 1,356,430 


Total 18,416,971 


Along the East Coast, spot offerings still were ex- 
tremely hard to find. High. tanker rates and the possi- 
bility of widespread refinery strikes caused eastern sell- 
ers to continue to refuse business from new customers. 

Trading in markets for specialty products generally 
was quiet, and prices for crude were unchanged. Mid- 
Continent producers of liquefied petroleum gases were 
beginning to look favorably on new business for the 
first time in several months (see page 55). Refiners of 
lubricating oils said that bright and cylinder oils con- 
tinued in tight supply, but that neutrals still were rapidly 
available. Scale and refined waxes and petrolatums were 
easy. 

Highlights of recent gasoline price developments follow. 
Prices are exclusive of state and federal taxes, the 
amount of which is indicated in parentheses: 


Midwest—Trade sources said reductions in dealer tank 
wagon prices made by Standard Oil (Indiana) were 0.5c 
per gal. at most points in Illinois, Wisconsin, Minnesota, 
and the lower peninsula of Michigan; 0.3c in upper Michi- 
gan peninsula; 0.7c in Indiana; and “less than 0.5c” at 
points in Iowa. At Chicago (6c) Standard’s new tank 
wagon prices for Red Crown (regular) gasoline were 
15c to dealers, 17c to consumers. 

New Jersey (5c)—-Spotty retail advances back toward 
“normal, but with still a long way to go,” were reported 
generally in the state after a dealer strike as a “protest” 
against “low” prices fizzled out. Most stations advanced 
to 14.9c for regular-grade, which compared with pre-war 
price of 20.4c. The lows of the price war were unchanged, 
however, and ranged upward from 8.9c for one northern 
county private brand and 9.9c for private brands on the 
main highways. Trade sources estimated that about 
78% of New Jersey's 6,000-odd stations were posting reg- 
ular-grade gasoline at 14.9c or higher, as compared with 
about 70% at 13.9c or lower a week previously. 

Hartford, Conn. (6c)—-Socony-Vacuum Oil Co., Inc., 
reported an increase in its tank wagon prices for Mobil- 
gas (regular-grade) gasoline of 1.65c to 12.4c, effective 
Feb. 18. Company’s price in Middletown and adjoining 
suburbs also was increased in the same amount to 13.4c. 
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Summary of Daily Gasoline Prices (Feb. 12 through Feb. 18) 


Monday pridey Thursday Wednesday Tuesday 
Motor Gasoline 93 Oct. R (Premium): Feb. 18 Feb. Feb. 14 Feb. 13 Feb. 12 
N. Tex.(For shpt. to Tex.&N.M. dest'ns) 13.2-14.20 13.2-13.20 13.2-13.25 13.2-13.25 13.2-13.25 
W. Tex.( For shpt. > Seperrs ary eees sess cece eevee sees 
E, Tex, (Truck Tnsp. seunes 12 12 12 12 12 
Cent, W. Tex. (Truck. Tnsp.). o erecsece owke Seco e000 anne cece 
Motor Gasoline 90 Oct. R (Premium): 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) 12.75(3) 12.75(3) 12.75(3) 12.75(3) 12.75(3) 
W. Tex. (For shpt. to Le ge &N. aM. dest’ns) 12.5-12.75 12.5-12.75 12.5-12.75 12.5-12.75 12.5-12.75 
E. Tex, (Truck Tnsp.) ....sseeeceees 11.75-12.75 11.75-12.75 11.75-12.75 11.75-12.75 11.75-12.75 
Cent, W. Tex. (Truck Tnsp.)...ccccee 12 12 12 12 12 


Motor Gasoline 88 Oct, R (Premium): 
Oklahoma (Group 3) ...secseeceseees 
Midwestern (Group 3 basis)........++. 





1 er 35(2) 


11.125-11.75(2) 
11.125-11.75 


11.125-11.75(2) 
11.125-11.75 


11.125-11.75(2) 
25 


11.125- ch yeca) 
11.125-1 


N. Tex.(For shpt. to Tex.&N.M. dest’ns) it’ Fpeie. 43° 11.40-12.75 11.75-12.75 11.75-12.75 11.75-12. cs 
W. Tex.(For shpt. to NS pe &N.M. dest’ns) 12(2) (2) 1242) 2(2) 12(2) 
B. Tex, (Truck Tap.) .ccsccccccccee 1176-12 11.75-12 11.75-12 11.75-12 11.75-12 
Cent, W. Tex. (Truck. TNSP.)...eeeees 12 12 12 2 12 
Motor Gasoline 86 Oct, R (Premium): 
N. Tex.(For shpt. to Tex.&N.M. dest'ns) 11.75-12 11.75-12 11.75-12 11.75-12 11.75-12 
W. Tex.(For shpt. to Tex.&N.M. dest’ns) 12(2) 12(2) 12(2) 12(2) 12(2) 
E. Tex. (Truck Tnsp.) .....scceeeses 11.5-11.75 11.5-11.75 11.5-11.75 11.5-11.75 11.5-11.75 
Motor Gasoline 84 Oct, R (Regular): 
N. Tex.(For shpt. to Tex.&N.M. dest’ns) 10.75-11.7 10.75-11.7 10.75-11.7 10.75-11.7 10.75-11.7 
W. Tex.(For shpt. to Tex.&N.M. dest’ns) 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 
E. Tex. (Truck Tnsp.) « 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 
Cent, W. Tex. (Truck Tnsp. Seve eeegs 11.25 11.25 11.25 11.25 25 
Motor Gasoline 82 Oct. R (Regular): 
Satenems, (GrOUP 3B) ccccvcccccescces 0.25-10.75 10.25-10.75 10.25-10.75 10.25-10.75 10.25-10.75 
. Tex.(For shpt. to Tex.&N.M. dest’ ns) (2)10. ety 25 (2)10.75-11.25 (2)10. 75-11.25 (2)10.75-11.25 (2)10.75-11.25 
W. Tex.(For shpt. to — &N.M. dest’ns) 10.75-11 10.75-11 10.75-11 10.75-11 10.75-11 
B. Tem, (Truck TROP.) occcsescossccs 10.5-11 10.5-11 10.5-11 10.5-11 10.5-11 
Cent, W. Tex. (Truek rnap.) éeécee “ee 10.75 10.75 10.75 10.75 10.75 


Motor Gasoline 80 Oct. R (Regular): 
Oklahoma (Group 3) . 
Midwestern (Group 3 basis). 
N. Tex.(For shpt. to Tex.&N. M. ‘dest’ ns) 


10.125-10.375(2) 


es = - 5(3) 


10.125-10.375(2) 
ed > = ~ 5(3) 


10.125-10.375(2) 
(2) 10. 125- - 5(3) 
10.75-1 


10.125-10.375(2) 
(2)10. 125-10.5(3) 


10.125-10. s78(3) 


(2)10. es ~ 1 5(3) 


10.75-11 10 

W. Tex.(For shpt. to Tex.&N.M. dest’ns) 10. Fe-14(2) 10. 75-4102) 10.75- i) 10.75-11(2) 10.75-11(2) 
Motor Gasoline 60 Oct. M & below: 

Oklahoma (Group 3) .....-..seeeeees (2)9.5-9.875 (2)9.5-9.875 (2)9.5-9.875 (2)9.5-9.875 (2)9.5-9.875 

Midwestern (Group 3 basis). 9.375-9.75(2) 9.375-9.75(2) 9.375-9.75(2) 9,375-9.75(2) oo e ate) 

N. Tex.(For shpt. to Tex.&N.M. dest’ ns) (2)9.75-10.8 (2)9.75-10.8 (2)9.75-10.8 (2)9.75-10.8 (2)9.75-10.8 

W. Tex.(For shpt. to on &N.M. dest’ns) 10.375-10.5(3) 10.375-10.5(3) 10.375-10.5(3) 10.375-10.5(3) 10. 375-10. 548) 

, Se, CaP SOO) scone veccenéas 9.875-10.5 9.575-10. 75-10. 875-10.5 9.875-10.5 

Cent. W. Tex. (Truck wnsp. Voceweccee 9.5-10.5 9.5-10.5 9.5-10.5 -10.5 9.5-10.5 
Motor Gasoline 92 Oct. R (Premium): 

New York harbor ....... ceecee 13.85-15 13.85-15 13.85-15 13.85-15 13.85-15 

New York harbor, barges. caeeeceecese 13.75-14.9 13.75-14.9 13.75-14.9 13.75-14.9 13.75-14.9 

PRONE ov nccbeacescesccsooscence 15.15-15.2 15. 15-15.2 15. 15-15.2 15.15-15.2 15. 15-15.2 

Philadelphia, barges ........cssseeee% 15.05 .05 15.05 5.05 15.05 

DED nindbenncé6eosgvedennesé yas 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 

SOMMINNGTS, WATHED 2cccccccccccccesece 12.8 12.8 12.8 8 12.8 


Motor Gasoline 90 Oct, R (Premium): 





de SPP er 13.85-14.35 13.85-14.35 13.85-14.35 13.85-14.35 13.35- 4.35 
New York harbor, barges A 13.75-14.25 13.75-14.25 13.75-14.25 13.75-14.25 13.75-14.25 
Philadelphia ........ 15.15 15.15 15.15 15.15 15.15 
Philadelphia, barges 15.05 15.05 15.05 15.05 
OMMETO a diveccrce 12.9-13.25 2.9-13.25 12.9-13.25 12.9-13.25 12.9-13.25 
Baltimore, barges 12.8-13 12.8-13 2.8-13 12.8-13 12.8-13 
Motor Gasoline 85 Oct. R (Regular): 
en) EE I, wc uh dcéd oe dwesectes itt 85-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 
New York harbor, barges ............ )12-13.4 (2)12-13.4 (2)12-13.4 bead | £ 13.4 (2)12-13.4 
DEL Sodnedy bs os 00000 dAbac6 son 13.7-13.9 13.7-13.9 13.7-13.9 13.7-13.9 13.7-13.9 
Philadelphia, barges ............ee+++ 13.7-13.8 13.7-13.8 13.7-13.8 13.7-13.8 13.7-13.8 
Dy -ib¢s5d0s¢be.ck eb once cd pou ste 11.9-13.5 11.9-13.5 ‘ 11.9-13.5 11.9-13.5 11.9-13.5 
Baltimore, BREED. bbs cc wecdcoccvssces 11.8-12 11.8-12 11.8-12 11.8-12 11.8-12 
Motor Gasoline 
Western Ponen.. Bradford-Warren: 
OP Ss 20 AED 6 oend anne des n0swes 13.75-14 13.75-14 13.75-14 13.75-14 13.75-14 
Ce CUR Be CENENED Sno decccececesoce 12.75(2) 12.75(2) 12.75(2) 12.75(2) 12.75(2) 
Western Penna., Oil City: 
kh oe SS ree 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 
Se We Ee SORES. 6 o0'0 00s 90 ct p00es 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 
Western Penna., Pittsburgh: 
ae, Se LD “caesebdshiecendves 13.9(2) 13.9(2) 13.9(2) 13.9(2) 13.912) 
GD Gat, Te. CHARNEY c coceces coccsese 12.9(2) 12.9(2) 12.9(2) 12.9(2) 12.9(2) 


NOTE: oe octane ratings, 
the letter ‘‘M’’ 


indicated by the letter ‘‘R’’, 


are minimum ratings. 


Motor method octane ratings, 


where used, are indicated by 





Retail prices in the Hartford area generally were un- 


changed, ranging upward from 12.9c at one large multi- 


pump. 


Los Angeles (6.5c)—The basin area had a “war scare” 
when a reduction to 12.4c plus another 1c discount “un- 
der the canopy” at a part-serve in Burbank was met by 
four other Independent outlets. Prices for regular-grade 


ATLANTIC COAST 
Offerings Continue to Be Closely Held 


Marketing conditions that have prevailed since the 
turn of the year generally were unchanged during the 
past week—sufficient supplies for regular-customer ac- 


Tanker 


counts, and very little left over for spot buyers. 
rates from the Gulf still were high, and the majority of 
terminal operators and resellers were operating on strict 
quotas for light and heavy fuel oils. 

Signs continued to point to demands being met in full, 
however. Comparatively mild weather for February 
has helped to avert a supply pinch on No, 2 fuel, trade 
sources said, and also to reduce demands for heavy fuel 
for apartment house and office building heating purposes. 

There also were fewer and fewer reports of dry cargo 


at most self-serves, part-serves, and Independent outlets 
was 15.4c. This disturbance was the first in Southern 
California since last summer when an 18-month price 
war ended. 

Philadelphia (7c)—Most major marketers reduced their 
commercial consumer tank wagon price for regular-grade 
lc to 11.4c. The move was precipitated by what trade 
sources called the “wide differential” between consumer 
and dealer prices, with the latter generally posted at 7.9c. 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
46 and the price tables appearing on pages 49-54 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. . 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 52 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











shippers and other marine buyers in “urgent” need of 
bunker fuel for ships’ bunkering. Most marketers re- 
ported they were taking care of their own customers, 
but had little extra to offer. 

At New York Harbor, bids of 9.5c for No. 2 fuel and 
10.5c for kerosine still were reported, and only small 
quantities of product were said to have appeared at these 
prices. Most harbor suppliers quoted 9c for No. 2 in 
barge lots and 10c for kerosine, restricting sales to their 
regular customers. 

Elsewhere on the seaboard, trading was reported ex- 
tremely quiet. A few barge-lot offerings of No. 2 fuel 
reportedly were available at points along Connecticut 
shore, but the prices for these quantities were not dis- 
closed. 

At Boston, one terminal operator reported that he 
had made supplemental purchases of 50,000 bbls. of light 
fuel oils to round out his inventory at what he called 
“the old barge price” (0.25c off tank car). Boston sup- 
pliers generally quoted 10.3c for tank car lots of kerosine 
and 9.3c for No. 2 fuel. 

Gasoline was quiet, trade sources said. However, a 
number of inquiries for both regular-grade and premium 
grade were placed at New York Harbor, and trade sources 
generally said that prices for gasoline were relatively 
firm for this season for barge and tank car shipments. 

No changes in suppliers’ prices were disclosed, and the 
prices of most suppliers were at their individual “ceil- 
ings.” 


GULF COAST 
Trading Curtailed by Strike Threats 


Threatened strikes of refinery workers tended to re- 
strict trading at the Gulf during the past week. A num- 
ber of sales were reported to countries cut off from sup- 
plies in Iran, but, as the threat of shutdowns increased, 
refienrs generally were inclined to withdraw offerings 
from the market. 

Principal development was the beginning of light fuel 
oil shipments by tank car to deepwater from the Mid- 
Continent. However, the demand for kerosine, No. 2 fuel, 
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and bunker oil was such that none of these products was 
freely available. Threatened shutdowns also caused some 
gasoline to be withheld from the market, although several 
trades were reported so that supplies would be nearly 
balanced should widespread closings occur. 

A “package” sale of a cargo of bunker fuel and a cargo 
of 85 oct. regular-grade gasoline was disclosed, with 
both products reportedly priced “low Oilgram, date of 
(prompt) lifting.” Otherwise, there was very little do- 
mestic activity, according to reports. 

Trade sources reported heavy demand for kerosine and 
No. 2 fuel. Shipments of No. 2 fuel to the West Coast 
for cutter stock for Navy Special fuel oil have caused a 
considerable supply to be “taken out of the market.” 
In addition, indications were that kerosine offerings would 
find ready buyers for any lifting period during the bal- 
ance of the year. 

Export sales included cargo lots of kerosine, gas oil, 
Diesel fuel, and a small parcel of Grade 100/130 aviation 
gasoline, and prices for these products were reported 
“within the range of quotations of principal refiners.” 

The close of the week saw trading almost at a stand- 
still as refiners awaited developments coming out of dis- 
cussions with labor unions and federal mediation officials. 

Should strikes occur, the supply position on crude oil, 
particularly Gulf coastal types, would ease somewhat. 
These grades have been actively sought for some months, 
and current exchanges of No. 2 fuel for sweet crudes 
still were available. Quotations for cargo lots were re- 
ported unchanged. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Light Fuel Prices Down 0.125-0.15c 


Midwest refiners last week reported reductions in their 
prices for light fuels in amounts ranging from 0.125 to 
0.15¢. 

Trade sources generally said “soft market” extended 
to virtually all products with open market “discounts” on 
light fuels ranging up to “0.375c under published lows” 
and some grades of regular gasoline as much as “0.75c 
off the (published) lows.” 

Tank car marketers, however, said there was “no de- 
mand at any price.” Other than “a few” cars of No. 6 
fuel sold by a marketer at $1.40, Group 3, no trading 
was disclosed. Refiners’ quotations for No. 6 settled to 
flat $1.50; marketers’ offerings ranged upward from $1.35. 

Light fuels down 0.125 to 0.15c on range low were: 
58 Diesel fuel, 8.75 to 9.75c; No. 1 fuel, 8.75 to 9c; and 
No. 2 fuel, 8.125 to 85c. Both Nos. 1 and 2 fuels were 
offered on spot basis by marketers at 0.375c below these 
quotations. 


CHICAGO DISTRICT 


Fuel Prices Slip in ‘'Glutted’ Market 


Light fuels were quoted at lower prices in Chicago 
District last week with trade sources declaring range oil 
and No. 5 fuel available from at “least a dozen sources.” 

No improvement was indicated in No. 6 fuel. Some 
trade sources said early water movement of product to 
eastern lake ports appeared “daily more necessary.” 
Meanwhile, suppliers said Nos. 5 and 6 fuels originating 
in Wyoming, Oklahoma and Texas were being offered 
at delivered prices which figured approximately 0.25c un- 
der local quotations that ranged from 7.8 to 8.5c and 6.65 
to 7.4c, for the two products respectively. 

Trade sources also said there was an “undercurrent of 
unrest” in gasoline with product moving at “shaded 
prices.” One source said recent sale of regular-grade gaso- 
line was made at 12.125c, FOB Chicago District; quota- 
tions ranged from 12.2 to 12.5c. 

With demand for light fuels quiet, several trade sources 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 
PA: BP tescius pceeaneee 15.01* 11.57 
Month Ago .. ET PS 7 15.22 11.57 


Year Ago .. rr ; 5. ‘ 

Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif.. N. Y. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 

* Correct price for Feb. 11 is 15.03; shown incorrectly in 
Feb. 13 NPN. 











said a strike at local refineries “might be a welcome de- 
velopment to reduce inventories.” Along with high stock 
positions at refineries, independent river terminal opera- 
tors’ inventories also were high with additional inship- 
ments scheduled for arrival after opening of Marseilles 
(Ill.) locks on Feb. 22. While these late season tows of 
light oils were “far from being needed,” terminal opera- 
tors said it was “impossible” either to cancel out or re- 
sell at the Gulf because river transportation already has 
been chartered. 

With general easiness in fuels, range oil was quoted at 
11.2 to 11.5c, down 0.175c on the low. No. 2 fuel ranged 


from 10.05 to 10.625c, down 0.45c on the low and 0.125c 
on the high. 


CENTRAL MICHIGAN 


Gasoline Prices Edge Downward 


High octane grades of gasoline settled to lower price 
levels in Central Michigan last week as high stock posi- 
tions and quiet demand kept product easy, according to 
reports of refiners. 

Residual fuels remained easy and, at same time, trade 
sources disclosed lighter grades of domestic fuels were 
available in large lots for prompt movement. Prices for 
light fuels remained fairly steady, however, sources said. 

Refiners’ quotations for 90 oct. premium-grade gasoline 
ranged from 13.75 to 14.75c and 84 oct. regular-grade 
from 12.75 to 13.5c, FOB Central Michigan, both down 
0.25c on the lows. 

Relatively mild weather and fact that more than 60% 
of heating season has passed tended to bring heating oils 
into market in large bulk lots. Offering of 8,000 bbls. of 
range oil “with kerosine specifications,” at 11.25c for 
shipment over next 30 days was reported. Range oil was 
quoted to the trade at 11.55 to 12.25c. One refiner dropped 
his light fuel prices “0.25c across the board,” but reduc- 
tions left range of quotations unchanged. 


WESTERN PENNA. 
Lubes Tight, Other Products Plentiful 


Heavy lubricating oils continued short of refiners’ man- 
ufacturing needs and over-all customer demand in West- 
ern Penna. the past week. Most other products—waxes, 

' petrolatums, and fuel oils—were plentiful. 

Several grades of petrolatum were offered slightly low- 
er, and scale wax prices continued easy. For export sales, 
petrolatums and waxes reportedly were available at gen- 
erally “‘weakened” prices. Distillate fuel oils were in good 
supply at most plants. 

Refiners still were unable to offer bright stock or cylin- 
der stocks generally, according to reports. At same time, 
two refiners reportedly had improved their positions to 
point where they had made new contractual commitments 
on cylinder stocks, generally said to be most scarce of 
all lube oils. 

Neutrals were available. Light neutral, 150 vis., was 


offered in large quantities, it was said, with interest in 
this grade still slow. Heavier oil, 200 vis. neutral, was 
available in lots up to 5,000 bbls. Jobber sale of 25 pour 
200 neutral at 31c and inter-refinery purchase at 30c 
were disclosed. On the other hand, one refiner said he 
had found no buyer for 15 pour 200 vis. neutral at 30c. 

Four grades of petrolatum were offered lower; cream 
white, light amber, and amber down 0.125c, and red off 
0.25c. Several refiners, while reporting no pickup in ex- 
port inquiries, stated domestic sales continued steady. 
At same time, price “concessions” of more than 0.5c 
to resellers were reported in some cases, and “competitive” 
sales at equally low prices also were reported. Low quoted 
price for snow white, 7.75c, was unchanged. “Distress” 
lots were available at the seaboard also at 7.75c, FAS 
New York, *according to several sources. 

Scale wax demand still was slow, most refiners said. 
At same time, some stated they had made fairly good 
shipments, and two said they were sold up until March. 
Low quoted tank car price was 4.5c, unchanged. Two 
refiners reported “competition at 4.25c.” Foreign buyers 
were bidding “below 5.5c, FAS New York,” for 124-126 
in packages, according to some reports. 


MID-CONTINENT 
Light Fuels Move to Gulf Coast 


First large shipment of light fuel oils from Mid-Conti- 
nent to Gulf Coast was reported the past week, as north- 
ern demand for fuel oils in the Mid-Continent remained 
very light. Several refiners reduced their quotations, 
but northern buyers showed little interest in distillates or 
residual “at any price.” Local gasoline market was 
slightly improved, but northern shipments continued iight. 

Solvent bright stock remained tight and even quanti- 
ties “tied to” neutral oils were in some cases offered 
for late 1952 delivery, some buyers reported. Solvent 
neutrals, 300 vis., and below, were plentiful. Neutral 
prices were firm in instances of bright stock “tie-ins,” 
but subject to “shading” where material was sought 
independently of bright, it was said. Solvent neutral, 
200 vis., quoted upward from 24.5c, FOB Tulsa basis, re- 
portedly has been offered at 24c at the Gulf. 

Burning oils ranged lower in Oklahoma, Arkansas, 
Kansas and West Texas at end of week, after several re- 
finers in those four areas reduced their quotations. How- 
ever, little improvement in demand was reported after 
reductions, and resellers said they were still offered dis- 
tillates at “big discounts from published prices” in inland 
Texas and Oklahoma. 

Sale of 140,000 bbls. of kerosine and 110,000 bbls. of 
No. 2 fuel, to a Gulf Coast buyer, was disclosed, with 
material to be delivered at prices “competitive with Gulf 
Coast cargo prices for the two products.” 

Meanwhile, heavy fuel remained a big problem with 
many refiners, with product offered resellers at $1.30 
and up, Group 3 basis, for resale. No. 6 fuel ranged 
upward from $1.50 in West Texas, $1.60 in Kansas and 
$1.85 in Arkansas, while other grades of heavy fuel were 
also priced lower in Kansas and Arkansas. 

Unless some improvement in fuel oil demand is forth- 
coming shortly, some plants may be forced to either cut 
back runs “substantially” or shut down, several trade 
sources declared. 





Crude Oil Prices 


No changes were reported in crude oil prices 
during week ended Feb. 16. For complete crude 
price schedules see P. 42-43 of Jan 30 NPN. 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT FEB. 18 


Prices herewith are reproduced from Platt’s OILGRAM Daily Oil 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 
to reporting oil industry prices everywhere. 


Prices shown in tables are sales prices or quotations or genera! offers 
or posted prices by refiners, by by 


barges or cargoes or truck tramapert lets enty, as @ $ re- 
fineries or terminals; in cents per gal., except per bbl. where $ sign ie 
shown ; wax and petrolatums in cents 


transported; 
ported as received by OJLGRAM and National Petroleum News but oat 


GASOLINE 


WESTERN PENNA. 

Bradford-Warren: 

90 Oct. R Prem. 
11.126-11.75(2) 


Ol City: 
90 Oct. R Prem. 
86 Oct. R Reg. 


Pittsburgh: 
90 Oct. R Prem. 
86 Oct. R Reg. 


10.25-10.75 
10.125-10.875(2) 
(2)9.5-9.875 


yg y we 3 basis) 


Oct. rehee 
11.125-11.75 
ape a CENTRAL MIOHIGAN 


(2)10.125-10.5(3) 
9.375-9.75(2) 


a. to Tex. & mee dest’ns.) 
2-13.25 
12.75(3) 
11.75-12.75 
11. 75-12 
10.75-11.7 
(2)10.75-11.25 
10.75-11 
(2)9.75-10.8 


TEX. a to Tex, & N.M. dest’ns.) 


12.5-12.75 
12(2) 


90 Oct 
86 Oct. 


R Prem. 

R Prem. 

84 Oct. R Reg. 

82 Oct. R Reg. re 

Str. run gasoline, excl. 
Detroit shpt. eo 


_ Rann 


Ohio points: 
83 Oct, R Reg. 


CALIFORNIA 


Los Angeles dist.: 


90 Oct. R Prem. 
80 Oct. R Reg. 


_R 
_R . 
_R . 
R . 
_ , 
R , 
. R Reg. .. 
. M & bel 


10. 75~-11(2) 
10.375-10.5(3) 
San Fran. dist.: 


90 Oct. R Prem. 


Rewwhwan 
FEI 


90 Oct, R Prem. 
80 Oct. R Reg. 


ui] 


9.875-10.5 
. (Track Transpt.) 


> 
z 


wwe 
"J 
i 


RERRERE: 
Hy? 


WESTERN PENNA, 


38 
= 


(FOB Central Michigan refineries) 


OHIO—Quotations of 8.0. Ohio for delivery to 


San Joaquin Valley dist.: 


LUBRICATING OILS 


guaranteed; for subscribers’ private use only and not for resale er 
distribution or publication. period of short supply, some sellers 
and at times all sellers, ions to new customers or the 
posting of firm prices but give OILGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
only, and such prices appear in the price tables. 
ratings are ASTM; Research Method ratings, oe —— 
R, are minimum ratings; Motor Method are indicated by 
M. For further details of price conditions apply to any WPN-O1LORAM 
office or see back of any OILGRAM Price Service invoi 
For price service delivered daily from nearest OJILGRAM 
., 1213 West 3rd St., Cleveland 13, Ohio. 
subscription rate in U. S.: $150 per year, payable in advance. 


Bright Stocks 
Ay vis, at 210°, 540-550 f1., No. 8 col. 
5-14 32.5 
12.75(2) 31.5 
(2)30-33 


3.75-13.9 
in 15-12. (2) 


13.9(2) 
12.9(2) 


MIDCONTINENT LUBES 


FOB Tulsa basis. Bright Stocks, 
Neutrals, vis. at 100°, 0-10 p.p. 


«13.75-14.75 
13.25-13.75 
«12.75-13.5 
12.2542) 


vis. at 210° 


(4)10.5-12.125 14.5-15.5 


86-110 vis. 14.5-15.5 
150 vis. 
180 vis. 
200 vis. 
250 vis. 
280 vis 


9 300 vis. 


wSwwweewnrn 


Bright Stock—Conventional 
200 vis. D 


13.3-16.5 
12-14 (2) 


16.25-17 
14.25-14.5 


16.25-17 150-160 vis. 0-10 p.p., 95 v.i 
14.25-14.5 
Neutral Oile—Solvent 


170-180 vis., 98 v.i. .. 
200-210 vis., 90-95 v.i. 
300 vis., 95 v.L 


24.25-25.5(2) 
24.5-26.5 
25.5-28 


Cylinder Stocks 


600 s.r., olive green .... 


Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


Vis. 


aie 
2222" 
Kwa KNW 


: 
| 


11.5-11.8 

11.4-12.625 

10.4-11.625 
9.410.875 





Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
(180 at 100°) 420-425 fi. 


LUBRICATING OILS 


for 





NOWE BETTER 


EXPORT * 
DRUMMING Oils 


30 E. 40 ST. NEW YORK 


FEBRUARY 20, 1952 


Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 


DEEP ROCK OIL CORPORATION 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT FEB. 18 


SOUTH TEXAS LUBES 
(Vis. at 100° F, FOB 8. Tex., refineries for KEROSINE, GAS & FUEL OILS 


domestic and/or export shipment.) 














OKLAHOMA - = CENT. W. TEX. (Truck trnspt.) 
41-43 w.w. .. oes (3)9-9.5x 41-43 w.w. = Bie PARAL I < 225, 
as FN oe ce vic cnet (4)9-9.5(2)x 58 & above I jesel ... ‘ ‘ 
(2)12-12.5(4) Range oil . eres (2)9-9.25 U.G.I, gas oil .... jes 8.5 
(2)13-13.5(4) 58 & above D.I, Diesel ... x(2)8.75-9.25(2)x SE: OUR cis csclen sbd0¥e 9.25 
14(6) No, 1 fuel .............+. «(5)8.75-9.25 ge ate 8-9 
15(6) No. 2 fuel .............+.%(5)8.125 8.5(3)x es BGG bis dessenssaess Sais 
16(6) No. 3 fuel .............-. %7.876-8.125x SBE san <doriedbncte $1.75-2.00 
(2)17-17.5(3) No, 6 fuel ............+.. (5)$1.50-1.60x 
(2) 18-19(4) KANSAS (For Kansas destinations only) 
42-44 w.w. ... boars 5 (2)9-2-10.5 
ye apelin eet - pe (2)9-9.25 52 & below Diesel ........ x9.1—9.625 
ot : . 8 bove Diesel ........ 9.1-9.87. 
12-12.5(4) 42-44 w.w. ...... + )9-9.5x AA fee ooo Stas 
(2)13-13.5(4) Range oil tbe tupess oda 6 No. 2 fuel of} x8.3-9.875 
14/6) 58 & above D.I, Diesel ... x8.75-9. 25x soph b= etch peers -5-9. 
15(6) Pe Ey ED bb deecdcuseceoade Re No. ie GE stan Manage city x$2.00-2. 
16(6) No. 2 fuel . vecescecees 5 tGlG 188 GE No. 6 fuel Diptet N Sz ag ad 49(2)$1. 60-2. - ae 
(2)17-17.5(4) a ree en $1.50(4)x r ie See emp 
(2)18-19(4) 
N. TEX. (For shpt. to Tex, & N.M. dest’ns.) —_ nay oe 8 ee ) ams 
Peih RECN SS Se Pa on re ~ = sien 8. Lb ~ Tractor fuel ... vee «9.375 
mT ci ¥ Diesel fuel 52 & ‘below. bes «8.875 
58 & above D A. Diesel ao ae S| Senet Gain 86m ebeve x9 25 
- a eer x a? . 
INDUSTRIAL i MEE cc besa cn 6dseds (3)$1.50-1.85 = ro. tte eeeeeeeeeeee — 
ae sseerened seer es 2.20 
- U & L Oo i L W. TEX. (For shpt, to Tex. & N.M. dest’ns.) oogh  -- Aisebpepentieha ad ate oe 
41-43 w.w. hee |. ae ef RR a 1.85 
+ eae ipemid tant 9.25-108 mee Oe aad 
SPECIALISTS 58 & above D.I. Diesel ... 9.5 WESTERN PENNA. 
me eee a case cose x8.75-9.25 Bradford-Warren: 
No, 2 fuel ....--.+eseeres 8.5-9.25 ee errr ere 11(4) 
No. 6 fuel .... x$1.50-1.80(*) SE ivi s5es g0-couh oe sink 
(*) Correct for Feb. 4 & 11 also; shown in- No. 2 fuel .. 10.25~10.75 
correctly in Feb. 6 & 13 NPN. No, 3 fuel . 2 10.25 
ity fuel ........ 10 
E, TEX. (Truck trnspt.) 36-40 gravity fuel 
WATER 41-43 w.w, 
Se WO wake newsioande i aia 
58 & above D.I. Diesel ... x \ " . 
| PHOENIX ol Coenen No. 1 fuel a : : 10.5(4) 
OFFICE: 624 No. 2 fuel ates veee 6 10.5 
TERMINAL d ‘ No. 6 fuel 10.5 
ee 10.75-11.75 
10. 75-11.625 
10.375-11.375 
10.25-11 * 
Marketer of Petroleum Products CENTRAL MICHIGAN 


(FOB Central ee a 


Range oil ....... ee 11.55-12.25 
NEW ENGLAND PETROLEUM CORPORATION | 3 zzue® 00° SSS 
P.W. distillate 11.4-12(2) 











No. 2 fuel ......cceeeeees (3)10.75-11.3 
New York Boston Sk a ME 5. o0é ows cuven’ 10.75-11.05 
U.G.1. gas Of] .......-eees (2)8.5-9.7 
No. 5 fuel ... ./ 
No. 6 fuel 7.25-8.25 
Pl™)c UNITED REFINING COMPANY, WARREN, PENNSYLVANIA >G—a4 OHIO—Quotations of 8.0. Ohio for delivery to 





Ohio points: 


UNITED OFFERS 
SERVICE AND PROTECTION 


Diesel (ight & Med.) .... 11.7 


CALIFORNIA 
San yoo Braid 


! 

@ UNITED has grown up with the Oil Industry. ) 

For nearly 50 years, UNITED has served those pf 

jobbers and marketers who demand the finest l 

quality in 100% Pure Pennsylvania Motor Oils. ; : 

UNITED knows the jobber’s problems... protects I GOD WLW, cease csceosegss 12.5-18 

: 

~=d 


Los Angeles: 
40-43 WLW... cece cuns pes (2)12-12.5 
Heavy fuel (PS 400) ..... $1.75-2.00 


rather than competes with its customers... and 
provides an assured source of controlled supply. 





NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to biend- 
ers on freight basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 


FOB GROUP 3 


100% PURE PENNSYLVANIA OIL 







MEMBER P. G. C. O. A. PERMIT No. 24 
12a 





Grade 26-70 ......-ceeeee 6.875( Quotations) 
FOB BREC 
REFINING ’ COMPANY Grade 26-70 ......2.00005 6.375( Quotations) 
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CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
Pipe line terminals and inland waterway barge 
terminals. 

Motor Gasoline 

90 Oct. R Prem. 
88 Oct. R Prem. 
84 Oct. R Reg. 
82 Oct. R Reg. 


Light Fuel Oils 


Range oil 
No. 2 fuel 


Heavy Fuel Oils 
No. 5, low sulfur 
No. 5, high sulfur ...... 
No. 6, low sulfur 7.1(3) 
No. 6, high sulfur (2)6.65-7.4 


13.2-13.5 
12.2-12.5 


* 911.2-11.5(2) 
x10.05-10.625x 


WAX 


WESTERN PENNA, (T.C., in Bulk) 
White Crude Scale: 

122-124 A.m.p. 

124-126 A.m.p. 


SEABOARD 


Melting points are AMP, 3° higher than 
EMP. Priees are for carload lots; domestic 
prices are FOB refinery; scale in bags or 
bbis.; fully refined, slabs leose. Export prices 
are FAS; seale im bags or bbis., fully refined 
in bags or cartons, 


Orude Seale 
124-126 white 


N. ¥. Domestic N. Y. Export 
6(2) 


7. 
7. 
7. 
7. 
7. 
7. 
8. 
9. 


NAPHTHAS & SOLVENTS 


‘FOB Group 3) 
Stoddard solvent 


11.375(3) 
Cleaners naphtha 


11.875(2) 

11.875(4) 

10.875(4) 

11.875(3) 

. .(2)12.128-12.625(2) 
(2)13.125-13.625 


Lacquer diluent 
Benzel diluent 


WESTERN PENNA, 
cml City: 


Stoddard solvent .......... 


Pittsburgh: 
Stoddard solvent 


onu10—Quotations of 8.0. Ohio fer delivery to 
Onie points: 

V.M.&P, Naphtha 17.0 
Misieral spirits & stoddard selvent 16.0 
Rubber solvent 14.8 
F. TEXAS (Truck Trnspt.) 


Stoddard solvent .......... 11.25 


CENT. W. TEX. (Track Trnspt.) 


Stoddard solvent . 10.5 


KANSAS (For Kans, Dest’n. only) 


Stoddard solvent ......++.. 11.8 


ATLANTIC COAST 
V.M.&aP. Mineral 
Naphtha Spirits 
New York 
ate 16(5) 
Philadelphia (4)15.5-16 
15.5(3) 
16.5(5) 
16.5(4) 


-. 174) 
13 ¢8)16.6-17 
17.5(4) 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT FEB. 18 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker terminal operators, 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. 


92 Oct. R 
Prem. 
13.85-15 
13.75-14.9 


14.2-15.2(3) 


12.9-15(2) 
12.8 
14.95-15.7 
13.3-14.475 
12.5-13.5 
12.25-13.3 
- 12.25-13.2 
Jacksonville . 13.6(4) 
Miami .... 
Mobile 

New Haven . 


13.4(3) 
15(3) 
2 
2.6 
iz. 9-14.6 
13.4 
Philadelphia . 
do barges. 
Pt. Everglades 
Portiand ... 


Providence .. 
Savannah .. 


15.15-15.2 
15.05 
13.6(3) 


13.6(3) 
13.4(3) 


13.05-14.55(2) 


No. 2 Fuel 
N. Y. Harb. (19)9.1-9.2 
do barges. (17)9-9.25 
9.4(12) 
9.2(10) 
9.1(5) 
8.4 
9.3(14) 
9.4(5) 
ton .... 8.625-9 
do barges .(2)8-8.5 
10.1(8) 
10.1 


Providence .. 
Savannah ... 
Tampa ..... 
Wilmington, 


. 


No. 6 Fuel 

No Sulfur 

Guarantee 
N.Y. Harb. nes ad 
Albany ..... 
Baltimore .. 34816) 
Baton Rouge. 1.88 
Beston ..... 2.51(9) 
Charleston 2.34(2) 


1.88 
1.85-1.90 
2.31(6) 
2.25 
1.93 
2.47(3) 
1.88(3) 
2.43(3) 
2.48(8) 
peeves” ae 
Savannah .. 
Tampa 
ay qed 
N. Cc. . 


octane ratings, where used 


octane ratings, indicated by me | letter “R”, 
. are indicated by the letter ‘ ‘”. 


15.05-15.3(3) 
14.95-15.2(3) 


90 Oct. R 


85 Oct. KR 


83 Oct, KR 


Prem. Gasoline Reg. Gasoline Reg. Gasoline 


13,85-14.35 
13.75-14.25 
14.2-15.2 

12,9-13.25 11. 
12.8-13 


(3) 12,85-13.6 
(2)12-13.4 
os 7-13.7(5) 
9-13.5 
11,8-12 


14.95-15.2(2) 
13.3 

12.5 
12.25-13.3 


(2)12-12.25 
13.3-13.6(2) 
13.6 


15.05-15.3 
14.95-15.2 
13.3(2) 
13.3-13.4 


13.056-13.2 


12.3- 
12.4 


Gas House No, 5 Fuel 
ou (0-10 p.t.) 
9.2-9.6 (12)$3.23-3.56 
9. (12)3.20-3.46 
9. 3.75 
9 


3.18 
3.10-3.25(3) 
3.24 


eee 


2.45(8) 
2.22(2) 
2.51 

2.47(2) 
2.31(4) 
2.16(4) 


13.7(7) 
12 


12.6(4) 
(4) 


12.05-12.55 


No. 6 Fuel 


$2.87 
2.84 


3.26(6) 
2.78(2) 


2.82(2) 
3.10(6) 


3.24(2) 
2.76(2) 


12.7-13.7(2) 
11.9-13.5 
11.1 

11 
12.7-13.7 
12.3-12.45 
11.5 
11.25-11.5 
11.25-11,5 
12.3-12.6 
12.4 
13.5(2) 
11.25-11.3 
11.2-11.25 
11.9-12.6 


13.7 
13.6 
13.8 
13.7 
12.3-12.6 
12.3-12.4 


12,05-12.55 


(6)9.5-9.6(2) 
9.8(4) 
9.6(5) 
a8 
9.7(5) 
9.5(2) 

(2)8.5-9 
10.1(6) 
10.1(2) 
9.5 


9.7(5) 
8.7-9.1(2) 


6. 6a) 
°. a8) 
10.1(5) 
9.8(4) 
9.744) 
10.1(5) 
10(6) 


9.5(2) 


2.60 


Kerosine 
No, 1 Fue 


(18) 10.1-10.2¢2) 
10(19) 


10.4(9) 
10.3(10) 
10.2(4) 
9.7 
10.3(34) 
10.4(5) 
9.25-10.25 
9-89.25 
11.1 
11.1(3) 
10.4(4) 
10.3(9) 
9.7-10.15 
9.7-9.95 
10.5(7) 
10,4(2) 
10.2(10) 
10.1(10) 
11.115) 
10.4(9) 
10.3(9) 
11.1(7) 
10.9(7) 


10.5(7) 


Light Diesel 
Ships’ Bunkers 


(15-60 p.t.) (50 cet., 56 di.) (45 cet., 45 4.1.) 


$3.90(5) 
3.90(4) 
3.49 
3.94(3) 
3.90(2) 
3.4916) 
4.242(5) 
4.242(3) 
3.49(3) 
3.90(3) 
3.9015) 
4.242(4) 
4.03 

"94-4.07 

4.242(5) 
4.2015) 


3.90(3) 


are minimum ratings. Motor Methoa 
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Oil PRICE SECTION 





Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT FEB. 18 


GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and are by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 
Price indicates the number of companies quoting that price. 


Aviation Gasoline (MIL-F-5572) 
Grade 115/145 ............. 


SEIDEL dovatwvenssokycahenveungueteess i 


Grade 91/96 . 
Motor 


90 Oct. R (Premium) 
85 Oct. R (Regular) 
83 Oct. R (Regular) 
79 Oct. R 


70-72 Oct, M Leaded ... 2... ccc ceesceccccecers 


Kerosine & Light Fuels 
41-43 kerosine 
No, 2 Fuel .. 


Diesel & Gae Oils 
43-47 Diesel index ............ 
48-52 Diesel index 
53-57 Diesel index . 


Heavy Fuels—Cargoes 
No, 5 Fuel, 0-10 p.t. 
Bunker C Fuel 


Gasoline 
OB Get. BR CPPOMMUMM) onc ce cc cccccccccscccccces 


17.75 
16-16 .75 
15.75 


12-12 .25(2) 
11.75-12(2)-12.25 


11(3)-11.5 

10. 75-11-11 .25(2) 
10.5-11 
10-10.25-10.75 


9(4) 
8(6) 


$2.35(2)-$2.50 
$1.75(2)-$1.85(3)-$1.90 


Research octane ratings, indicated by the letter ‘‘R’’, are minimum ratings. Motor Method 
octane ratings where used, are indicated by the letter ‘‘M’’. 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co, for Sale in Cargo Lots. 
(Prices are per bbl. of 42 U. 8S. gals., exclusive of local port or other governmental charges, 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and above those shown.) 


Type of 
Crude 
Arabian 
Qatar 
Arabian 
Iraq-Kirkuk 
Iraq-Basrah 


Price 
Per bbi. 
$1.75 
$1.81 

41 


$2. 
$2.41 
$1.67 


FOB Point 


Fao, Iraq 


API Effective 
Gravity Date 


Ras Tanura, Saudi Arabia 1950 
Umm Said, Qa 
Sidon, Lebanon 
Tripoli, Lebanon 


° 1961 
36-36.9 1951 
1951 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet specification 


MIL-F-5572, unless otherwise noted.) 

District 

New York, N. Y¥ 
ass, 


Grade 100/136 
ee eccsccnce 17.6-18.6 
eee cocece 18.2 


Grade 91/96 Grade 80 


15.6-16.2 
15.95 


eeeeee 


15.85 


15.5 
15-15.75 


LAKE PORT TERMINALS 


(2) 
(2)14.5-14.8 


11.5(5) 


10.5(4) 


WESTERN PENNA. 

(Bbis., carloads; tank car, 1 to 1.5¢ less.) 
Snow White ........ . .e(2)7, 375-8. 625 
Lily White én . -«(€2)6,875-8.125 
Cream White ............. «(2)6.5-7.875 
Light Amber .. . «(2)5.25-5.625(2) 
Amber ye ee seg x (2)5-5.375(2) 
BK. obccss np etal aae (2)5-5. 25x 


LPG PRICES 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or trucks) 
Com- In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N. Y. Harbor 7-7.5 7-7.5 sees nes $e 
7(2) 7(2) ves 


Cleveland Detroit 


eee 11 
10.35-10.95 10.25 
11.35-11.7 10.75-11.1 
10.35-10.95 ; 

8 .65(4) 

8.4(4) 


PACIFIC COAST 


(In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 

San Pedro, Calif. $3.44(5) $1.70(5) 
San Francisco .. $1.75(4) 
Portland, Ore. .. $2.00(4) 
Seattle, Wash. .. $2.00(4) 





REPUBLIC OIL REFINING CO. 


Refiners of 
and Petroleum 
Marketers Products 


Main Offices: Refinery, 








Pittsburgh, Pa. Texas City, Texas 





MEXICAN BUNKER PRICES 


U. 8. DOLLARS PER BBL, OF 159 LITERS 


Tampico 
Veracruz ... 
Minatitlan 


Guaymas 
Manzanillo 
Salina Cruz 








29 YEARS OF RELIABLE 
OlL PRICE REPORTING 


This, in just a few words, Is the story of 
Platt’s OILGRAM Price Service. 

Since 1923, it has been recognized 
throughout the industry as the foremost 
daily oil price reporting agency. It has 
constantly been top management's major 
source of oil price information, and with 
good reason. 

+ « « « OILGRAM has the largest staff of 
oil price experts employed by any oll 
price reporting agency. 

+ « « « OILGRAM is the most complete, 
most comprehensive price report available 
to the oil man. 

. + « « OILGRAM has the complete con- 
fidence of its subscribers. More thon 
ninety out of every one hundred oil men 
who once subscribe renew their subscrip- 
tions year after year. 

If you are dependent upon daily oil prices 
in your marketing operation, you should 
be an OILGRAM Price Service subscriber. 
We invite yow to accept a week's Trial 
Subscription with our compliments. There 
is no obligation on your part whatsoever. 
A letter of request on your company 
letterhead is all that is required. 

Write today to: 


Platt’s 


Price Service 
1213 W. 3rd St., Cleveland 13, Ohio 











CANS SHORT? 


REX 
BARREL PUMPS 


HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETER 


Maine -to South Carolina 


FIFTH AVENUE. NEW YORK 2 nN Y 


NATIONAL PETROLEUM NEWS 





OllL PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not include tazes; they do, however, 
inspection fees as shown in next column. ny 


efect Feb. 18, 1952, as peetet by principal marketing companies at 
heir headquarters offices, subject to later correction. 

ah fees per gal., ineatea in both gasoline and kerosine prices, 

unless otherwise specified, are as follows: 





county taxes as indicated in f 


also oy not include taxes; kerosine taxes where 
I , tf any, are shown in footnotes. These prices in 





Atlantic 


White Flash 
ete Sate Sue e 
No. 1 
Fuel 


ATLANTIC 
REFINING 


pir. “oe 

T.W. 

Allentown, Pa ais 
- 15.6 

Pee T 
-- 15.6 

urg ... 14.3 
Philadelphia .. ... 
Pittsburgh .... 15.6 
Reading ” ae 
Scranton 14.3 
- 14.3 

- 15.0 

- 14.3 


Br: 


— ee 
CHAOOCH- DR WOWW: @ Wane: 


~ 


tt te 


Wilmington, 

Del. - 13.4 
Bridgpt.,. ‘Conn. 14.8 
Hartford ... ‘és 
New Haven ++. 14.8 


EE chal of ot aE otal 


iad 
. PPPFFP. en BAAN. A, AIAN, 


+ SWWWMS: SS S500: ©: SO50: 


. PPPS: 


Pek ek Pah fe faked ft at 
F FOES SYAVAAe, : : 
wo SOV Qeuwmauwa. - 


Charlotte,’ N.C. 
Jacksonville, 
Fla. 


= 
SP SPBNSSABAAS, 
o cooooooooo: 


Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa. ... 16.5 18.0 
a. eee 20.0 21.0 


Heavy Fuel Oils—T.W. 
No. 5 No. 6 
Philadelphia, Pa. ....... 8.48 6.90 
Notes: 

Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. Camden—Add 1c for deliveries of 
100-299 gals., 2c for less than 100 gals. 


Mineral Spirits prices also appl 0 Stod- 
dard Solvent. = <5 7 


CONT’L (N. B. Prices are Continental’s 
tankwagon prices. Current selling 
OIL prices may vary from those shown 
because of local conditions.) 
Conoco Demand 
N-tane (3rd Gaso- 
(regular) Grade) line 
Tan Wagon Taxes 


0 


> & 


Denver, Colo. 
Grand Junc, 
Pueblo 


Cheyenne .... 
Billings, Mont. 
Butte 

Great Falls ..... 
elena 


Twin Falls, Ida... 
Albuquer., 

Roswell 

Santa Fe ....... 
Muskogee, Okla.. 
Oklahoma City .. 


18.1 
15. 
14. 


Suncosoososoooo0o0 


12.7 
12. 
12. 


5 
5 


UANwSwWOwMRUSOORIAN 
00 00 G0 & 90 00 GO =3 G0 GO GO G0 GP 90 Ge G0 Go 
Ub OMNONUNNNARSUHA: 


Taxes: 


Gasoline tax column includes these city taxes: 
Albuquerque & Roswell, 0.5¢c; Santa Fe, 1c; 
Cheyenne, 1c; Casper, ic. 


Discounts : 


Salt Lake City and Twin Falls gasoline 
and kerosine prices apply for deliveries of less 
than 200 gals.; 200-399 gals., deduct 0.5¢; 
400 gals. and over, deduct ic. 


Notes: 
T.W. prices are to consumers and dealers. 


FEBRUARY 20, 1952 


‘Ft. Worth .. 14.0 19.0 


Gasoline taxes, shown in Ala. 1/40c on gasoline; Ark. 
separate column, include 2e federal, i ane eee tazes; also city and 
erosine 


tank wagon prices 


CHEVRON 


CALIFORNIA 

(Regular) Av. 80/87 Gaso- 
STANDARD T.T. . 
408 Gals 


San Fran., Cal, 
Los Angeles 
Fresno 

Phoenix, Ariz. 
Reno, Nev, ....... 
Portiand, Ore. 
Seattle, Wash. 
Spokane 

Tacoma 

Boise, Idaho ...... 
Salt Lake, U. .... 
Honolulu, T. ” Be 
Fairbanks, Alaska. 
Juneau ; 


FF 


wSHemronoconwrse 
Go Ge Go im bo Gr bo & Or Or mato 
SOVoSBUBOBOUMe B 


Furnace Oil Stove Ol 
7.2. T.T. 
(400 gals. or more) 
(ex all taxes) 
San Fran., Cal. .. 
Los Angeles : 
Fresno 
Phoenix, Ariz. 
Reno, Nev. ...... 
Portland, Ore. 
Seattle, Wash, 
Spokane 
Tacoma ...... 
Boise, Idaho ... 
Salt Lake, B. wac, Bee 
Honolulu, T. H. Ta | 
Fairbanks, Alaska 34. 
Juneau 21 


Wig MDE tO mR DOM 
aCeanregrnowe 


Taxes: 

Boise—Sc gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5¢ state. 

Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 
state. 

Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oi] price is 
ex ic territorial liquid fuels tax. All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals. ; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 4.0c gal., except at Honolulu add 4.5c for 
less than 40 gals. to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities in excess of 40 gals. 
Prices for Chevron Supreme (Premium) are 
2.0c gal. higher than Chevron (Regular) for 
quantity delivered, except at Salt Lake which 
is 1.5c gal. higher. For less than 40 gals. de- 
liveries, add 4.5c gal. to 400-gals.-and-over 
price, except at Honolulu, add 5.0c gal. for 
less than 40 gals. (Marine) and less than 100 
gals, (Shoreside). Add to Chevron Aviation 
80/87 quantity delivered prices, 2.0c for 91/98, 
5.0c for 100/130, and 8.0c for 115/145. 

Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: less than 40 gals., add 4c; 
200-399 gals., deduct 3c; 400 gals, & over 
deduct 4c; tank car-truck trailer, deduct 5.5c. 
Salt Lake City posted tank truck price is for 
minimum 40 gal. deliveries. 

Standard Diesel/Furnace Oi] & Standard 
Stove Oil—T.T. prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals., add ic; 200-399 gals., add 0.5¢; less 
than 40 gals., add 5c. 


Humble 
HUMBLE Gasoline Gaso- Kerosine 
OIL Regular line Tank Re- 
T.W. Retail Taxes Wagon tail 
Dallas, Tex.. 14.0 19.0 6.0 x 17.0 
6. : 17.0 
Houston .... 14.0 19.0 6. ° 17.0 
San Antonio. 14.0 19.0 6.1 17.0 
Notes: 
T.W. prices are to all classes of dealers and 
consumers. 


1/20; Fla, 1/8¢; Tl, 3/100c; Ind. 


2/25c; Kans. 1/100c; La. 1/32c; Minn. 5/200c; Mo, 1/25c; Neb. 2/100c; 
Nev. 1/20c; N. C. 1/4c; N. D. 1/20c; Okla. 2/25e; 8. C. 1/8; 8. D. 
levied are indicated in 1/40c; Tenn. 2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5¢ 


ESSO 
STANDARD 


(Regular Grade) 
Gasoline 
Cons. 


4c 
25 


Ww. 


f 


POOCOOS EEN SOO OOOO OATH WWMM aden 
vFocoooooooosoooosooooooooosoooscse 


Atlantic City, N. J 
Newark . > 
Baltimore, “Md. 
Cumberland 


4 
4 
4. 
5. 
4 
5 


T 
1 
1 
1 
1 
14. 
15. 
1 
1 
1 
1 
1 
1 
1 
1 


6 
6 
5 
7 
9 
4 
5.0 
4.1 
4.5 
6.3 
6.1 
6.1 
6.0 
6.0 


15.4 
15.8 
16.0 
16.0 
15.3 
14.5 
15.9 
14.9 
13.3 
13.7 
15.1 
13.8 
15.4 
13.9 
15.3 
15.0 


Charleston, s. ‘c. 
Columbia 


Baton Rouge 
Alexandria 
Lake Charles 
Shreveport 
New Iberia ....... 
Knoxville, Tenn, ... 
Memphis 
Chattanooga 15.2 
Nashville ... oe 15.5 14.0 
Little Rock, Ark. -- 169 15.9 14.3 
Naphthas-T.W. & Steel Bbis. 
Min. Spirits V.M.&aP. 


13.5 
13.6 


eel eel wel gel ella lh ah eel all el eal el eal eel el el all al eel lh ell el lh eel ell el el el 
AAAS ASA CSR ALAARARAARAAAHS SAAS S wo 
NOWBOHe SH AWOCOUWOOHRFOOHKHUUH oe SAV e 


~ 
ba 
o 


Newark, N. J. 
3,600 gals. & over... 17 
Steel bbls. 23 
Baltimore, Md. 
3,600 gals. & over. 15. 
Steel bbls, .......... @ 
Washington, D. c. 
100-499 gals. 19 
500-3,599 gals. ..... 18. 
3,600 gals. & over. 16 
Steel bbis. ... 25. 


18.5 
24.5 


conoo a4 cof 


FUEL oms—rT. w. 

No.1 No.2 No.4 No.6 
Atlantic City, N.J. 13. 
Newark, N. J. ... 13. 
Baltimore, Md. .. 13. 
Washington, D. C. 13 
Norfolk, Va. 
Danville 
Petersburg 
Richmond 
Roanoke 
Charlotte, N. c. 
Hickory 
Raleigh 
Charleston, 8. C. 
Columbia ° 
Spartanburg 1 
Taxes: Louisiana kerosine prices ‘do not in 
clude ic state tax. 
Notes: 

Kerosine No, 1 — Atlantic City prices are 
for deliveries of 300 gals. or more; add ic for 
100-299 gals. 2c for less than 100 gals, 

No. 6—Washington price is for min. delivery 
of 1,050 gals.; for min, delivery of 2,500 gals 
price is $2.83 per bbl. 


$3.754 $3.006 
3.69 2.94 
3.85 2.89 


: Oo: oO: auHert 
ad wes 
PReACAISSHNANHKD 


(Prices are per imperial gal.; to 


IMPERIAL arrive at price per U. 8. gal 


subtract 1/6th.) 
OlL 


Kero- 


St. John’s, Nfid. 
Halifax, N. 8. .... 
St. John, N. B. . 
Charlottetown,P.E. - 
Montreal, P. Q. .. 
Toronto, Ont. 
Hamilton, Ont. .... 
Winnipeg, Man. 
Brandon, Man, 
Regina, Sask. .... 
Saskatoon, Sask, .. 
Calgary, Alta, .... 
Edmonton, Alta. 
Vancouver, m © 's 
(*) Price is for Esso Extra (Premium) 
Taxes: Gasoline taxes are provincial taxes 


SAPAAS*DAy. 


o 


peuseeenens 
SOwWHACSAA®2A2aH 
Seeoooooooo0oo90 


oowue 














OIL PRICE SECTION 





Tank Wagon Prices (Continued) 





SOCONY VACUUM : 
Aircraft 
Grade Grade Mobilgas (Regular Grade) 
380 91 1000«=6s Cons. Dir. Cons. . Mobil Kerosine 
T.W. T.W. T.W. TC. T.C. TW. T.W. T.C. Yard T.W. 
New York City: 

Sdacboscsene obes Sabo P once ewes beet el... ahaa saan ce 
ae ds e“ae joe Soases TEE: (DR cats ee aes 
PE ee sete née owed cece 14.7 14.7 10.2 10.6 13.6 
Py ey padi coce oan . wae - oe > atic eras FC 

BG ceccccs ae addi eae res, 22 oe © Se oA 
Albany, N. Y. ..... 21.5 22.5 » St -s8.9- > S60 eee 298.6 Oe. nase 
Binghamton ....... mane eevee sone «668 2G OB. Be 68S Oe 
SEED: wenns badeces 21.0 22.0 2.2 14.5 14.5 15.5 15.5 11.5 11.7 14.8 
Jamestown ........ sees gene sete 14.7 14.7 15.8 15.8 11.5 11.7 15.0 
Bt, VerMOm 2.2600. jase cand.) ware wade soos. B® Te euas? ee cr oe 
Piatteburg ....0000. éute oaek cere ooee eese 16.1 16.1 11.5 11.7 cose 
Rochester .......... 20.9 21.9 23.9 14.4 14.4 15.5 15.5 11.5 11.7 14.8 
Syracuse ....... aeo0 cess osee 14.4 14.4 15.4 15.4 11.3 11.5 14.6 
Bridgeport, Conn Seon Seek) Wake. «net, 2.0 eee ee, ee Wencease 
DOREED ccccevcoccs ieee sede eae eae eave 15.3 15.3 seks eas eeee 
MEOPCNNE ccs ccess neee esse sane 13.8 13.8 15.1 12.4 10.7 10.7 eave 
New Haven ........ 20.5 eee eee 13.5 13.55 4.8 14.8 10.3 10.3 dgee 
Bangor, Me. ....... ae o eed Sere 14.5 14.5 16.2 16.2 11.1 woes 15.1 
eee 22.4 23.4 <aes 13.8 13.8 15.0 15.0 10.4 osee 14.4 
Boston, Mass. ..... 19.0 20.0 22.0 13.7 13.7 14.9 14.9 10.3 seve 14.6 
Concord, N. H. axe wend’. eand > vese's. ceeé-/ ee SE, abso S, Coed ee 
Lameaster ......... eden sant sacs eed eees 17.4 17.4 aan esas eos 
Manchester ee ote tae ones ceee 15.8 15.8 nbue sone 15.4 
Portsmouth ........ 21.2 22.2 side 14.4 14.4 15.3 15.3 10.8 esis diene 
Providence, R. I. 19.8 20.8 22.8 13.7 13.7 14.9 14.9 10.3 10.9 14.2 
Burlington, Vt. eves eons Sees 14.6 14.6 15.6 15.6 11.4 11.4 cose 
ERPS «enh eves 16.3 16.3 need 12.1 oe 
Tank W Buffalo N. ¥. City Rochester s 
18.5 7.0 20.0 21.0 
putsh bs ce em tweet ouckeieds 0. 5 21.5 27.5 





20.5 18. a. 
Taxes: gia prices do not include 3% city sales tax applicable to price of gasoline (ex tax). 
Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals or more. 
Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 gals. or more. 


s Mobilheat—Mt, Vernon T.W. less 0.5c for deliveries of 300 gals. or more. 


x Effective Feb. 18. 





Syracuse V.M.&P. price is in steel barrels. Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals. 


8/V 
Mobilfuel No. 4 
Dieset (Ne. 2 Fuel) Fuel 
T.c. T.W. ©. Yard T.W. T.W. 
gad) CRB esis). cece ees eee 
ee | ae 9.6 12.5 10.69 
9.6 12.8 9.2 9.5 12.4 10.69 
cote. Sa ° eames «ees 12.4 10.69 
deo aw 9.1 9.4 12.1 10.69 
9.8 12.6 9.4 9.6 12.2 9.42 
11.0 13.8 10.5 10.7 13.3 ... «ane 
11.0 14.1 10.5 10.7 18.6. .... ¥ 
eoee «62468. 26.9 DD WE .e..-. card 
eee 28.1 cece 9.7 12.7 10.71 . 
ae. ee le 6 eee ° 
oat 13.9 10.5 10.7 18.4 ..-- «sees 
10.8 13.7 10.3 10.5 13.2 .... Sabo 
wees eens 9.3 9.3 12.3 osx eae 
10.1 13.0 9.7 O.7 BB... cece open 
9.7 12.7 9.3 0.8  I38 .... aene 
2.8 2D Wid coce MBB cece  cses 
9.8 12.9 OA: «cco Te. wxes wae 
9.7 13.0 OD cose TD «coe ones 
as | See cues | aD. ene epee 
ogeg 0- BUR: ~ ‘ones aes -eeen . ane 
cece 13.7 eeoe coce 13.3 eese eevee 
10.2 13.0 OB... wats) BD) cores eens 
9.7 12.9 9.3 Doe eek: - ence | wees 
260.9 28 20.6 2.5 Bid cece aoov 
eee >. gone. Eee. I: cane _ 
Boston Hartford Providence 
18.0 19.0 " 
19.5 20.5 





OHIO STANDARD 
X-Tane 
Aviation Gas.-Cons. T.W. (Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Sohio Sohio Sohio Con- Re- S.R. D.C. V.M.&P. Sohio 

Gasoline Avia. Avia. Avia. sumer  sell- Sol- Naph- Naph- Varno- Sol- No. 1 Q 

Taxes 80 91 100 T.W. ers 8.8. vent tha tha vent T.W. Sohio-H Sohio-Heat 
Mii Ss ciscs dace 6.0 22.0 23.0 26.0 18.2 14.7 18.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9* 
OS er 6.9 22.0 . 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Cincinnati 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Cleveland 6.0 22.0 23.0 2.0 19.0 15.5 19.8 20.0 2.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Columbus 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Dayton 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
BR xk naa snccans 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Mansfield 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.56 20.5 13.9 13.9 12.9 
PE cha aeecemd 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Portsmouth ........ 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Toledo ee 6.0 22.0 23.0 26.0 19.0 15.6 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Youngstown ....... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 a 2s. SS BS 13.9° 13.9* 12.9° 
Zanesville .... 6.0 22.0 23. 26.0 19.0 15.5 19.8 20.0 5 21.5 20.5 20.5 13.9° 13.9° 12.9° 

can purchase aviation 


veka 21 
Taxes: Hangar operators per gal. State Road Tax 
A-10 to supplier. 


Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 


gasoline less 4c 


1. 
by supporting purchase 


with State Tax Exemption Form 


Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals., 0.5c higher. Prices at 

other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢c higher. 

Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5u; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 

5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5c. 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8S.S. prices are at company-operated stations. 


INDIANA STANDARD 
Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted. 
Crown (Reg. Grade) 














Red Cr’n. Red Cr’n. St lex Furnace O0i1l—————_——- 
Cons. . Gasoline Kerosine 1-99 100 gals. 100-174 175-849 850 gals. 
T.W. T.W. Taxes T.W. gals. & over gals. gals. & over 
Chicago, Ill. ... »17.0 «15.0 6.0 15.8 re cere ones oees cose 
South Bend, Ind. x17.3 «15.8 6.0 16.6 15.3 14.3 eso eeos seen 
Detroit, Mich. «15.9* 13.4* 6.5 15.5 14.6 13.6 ores case onane 
Mpls.-St. Paul . x17.0 «15.5 7.0 16.4 15.5 bias 14.5 13.8 13.3 
Des Moines, Ia.. 16.9 15.4 6.0 15.8 14.2 13.2 cece eece ecee 
St. Louis, Mo, . x16.2 14.7 5.0 15.5 13.6 12.6 es ‘ 
Wichita, Kans. . 14.4 14.0 7.0 14.0 12.2 11.2 coe ee es 
Omaha, Neb. 17.0 15.5 7.0 15.5 13.9 12.9 e° eeee 
Fargo, N. D. .. 18.3 15.0 7.0 17.3 15.6 14.6 oe 
Huron, 8. D. .. 18.2 16.7 7.0 17.2 15.5 14.5 eeee sees 
Milwaukee, Wisc, x17.1 «15.6 6.0 16.5 15.0 14.0 coos eee 
Fuel Oils—T.W.—Chicago, Ill. 
Heater Of! Furnace 00 (Regular Grade) Kerosine 
1-99 gals. .......+6++ 15.8 14.8 co Dealer 
100-149 gals. ....... 14.8 ence “ T.W. Taxes T.W. 
150 gals. & over .... 14.3 sees Dallas, Tex. .... 14.0 6.0 12.80 
150-399 gals. ........ +e 13.8 Fort Worth ..... 14.0 6.0 12.80 
400 gals, & over..... tees 13.3 Wichita Falls ... 14.0 6.0 12.80 
Amari 0 6.0 12.80 
Stanolex Stanolex 0 6.0 12.80 
Fuel A Fuel © 5 6.0 13.85 
1-749 gals. .......... 10.65 9.5 0 6.0 12.80 
750 gals. & over .... 9.9 8.75 0 6.0 12.80 
Taxes: St. Louis, Mo., gasoline tax includes ic 0 6.0 12.80 
city tax. Des Moines, Ia., kerosine and furnace .0 6.0 12.80 
oil prices do not include 4c state tax. State .0 6.0 12.80 
sales, occupation, consumer & use taxes to be 7 5 6.0 12.80 
added where applicable. Notes:—Dealer t.w. prices apply also to all 
* “Tem Ae e. classes of consumers with minimum delivery of 
x Effective Feb. 18. 50 gals. 
54 





Kentucky 
Standard 
Net line sine 
Dealer Taxes T.W. 
Covington, Ky. ....... 14.4 9.0 15.4 
DEY iwedes obancsé 16.5 9.0 15.1 
Louisville ......... coos 16.23 9.0 14.4 
MOON ....6. 14.7 9.0 14.1 
Jackson, Miss 15.7 9.0 14.3 
Vicksburg ...... 15.2 9.0 13.8 
Birmingham, Ala. ..... 15.7 9.0 14.6 
BOD 6 dc ch dsbincces 15.0 10.0 14.3 
Montgomery ...;:... 15.8 10.0 14.7 
Atlanta, Ga. ....... 15.9 8.0 14.3 
Augusta . Seeccecves 16.4 8.0 15.5 
Wi copsvn qcccuseesse 15.9 8.0 14.4 
Savannah ......+...... 15.2 8.0 14.6 
Jacksonville, Fla, ..... 15.2 9.0 14.6 
REPU Sse scnsseec esos 15.2 9.0 14.6 
Pensacola ........ eee 15.0 10.0 14.0 
pS RR ee eR 15.0 9.0 14.6 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, ic city & 1c county; Pen- 
sacola, ic city. Other taxes not included in 
prices: Georgia, kerosine, ic; Montgomery, 
kerosine 1c; Mississippi, kerosine 0.5c. 


Notes: 


Consumer t.w. prices are same as net dealer 
prices, 
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DISPLAYED: Advertisements set in special type or with border— 


* 
UNDISPLAYED. Fo? So 


tions set in type ee 
se size wi 
charge $7.50 per insertion. 


ni Sale’, “Wanted to Buy”, “Help Wanted”, 
*, Miscell 
t border—30 cents a word. Minimum 


CLASSIFIED 





janeous classifica- 


“Positions Wanted’’"—15 cents a word. Minimum charge $3 per insertion. 
Box number counts 2 words. Copy must reach us by Wednesday 
Preceding date of issue. 


All classified advertisements are payable in advance. 


No agency commission or cash discounts on classified advertisements. 





Wanted to Buy 


WANTED: Approximately 3500 gallon gasoline 
trailer. WEBB OIL, COMPANY, Waseca, 
Minnesota. 


USED STEAM JACKETED GREASE KETTLE, 
gas fired, small size with agitator. Must be 
in good condition. GENERAL GAS & OIL 
CO., 3114 Fillmore St., Chicago 12, Ill. 


Representatives Wanted 





SALES OPPORTUNITY 


Desirable territory open to sell 
the Carlife Guaranty to author- 
lzed automobile dealers, commis- 
sion only. Top men make $12,- 
000 to $25,000 annually. Write 
giving background, experience, 
etc . 


THE CARLIFE GUARANTY 
16501 Wyoming Avenue 
Detroit 21, Michigan 








For Sale 


FOR SALE: Unused Surplus Heavy Duty 
Neoprene Petroleum Hose, 25’ lengths, 1%” 
M&F Couplings. $5.00 per 25’ length—F.O.B. 
Mount Joy. Special Quantity Discounts. 
ROLLMAN MANUFACTURING COMPANY, 
Mount Joy, Penna, 





NEW HIGH PRESSURE HOSE 


Perfect Condition 
6 in, diam., 20 ft. long 150 Ibs. work- 
ing pressure; standard nipples and 
flanges. 

Price $200.00 each 
4 in. diam., 30 ft. long, 150 Ibs. work- 
ing pressure. Heavy duty standard 
bronze couplings. 

Price $200.00 each 
All neoprene, oi] resisting with steel 
coil core. Replacement will cost more 
than three times the above price. 
Stock up now while it lasts. 


G. Peters 


430 Dauphine St. 
NEW ORLEANS 146, LA. 





For Sale 


BULK STORAGE PLANT for petroleum prod- 
ucts, Pittsburgh, Penna., suburban district. 
Centrally located. Room for expansion. Rail- 
road siding. Price reasonable. BOX 618 


5500 GALLON 3 COMPARTMENT TANDEM 
axle transport, ICC specifications, cross check 
manifold, 3” piping, Butler Neway twin tank, 
like new. W. ©, WRIGHT, 911 


City, Moe., 








FORD °49 GAS TRUCK— 
STRAIGHT JOB F6 
C.0.E., Thornton axle, new motor, 10-— 
825x20 good tires; 2950 gal., 3 com- 
partment tank, Neptune Printer Meter 
$3,750.00. 
GENERAL GAS AND OIL ©o. 

3114 W. Fillmore St. Ohicago 12, Il. 
SA, 2-8181 

















OPS Issues Orders on ‘Gas’ Prices 


WASHINGTON—Office of Price Stabilization has re- 
fused to grant permission for Sinclair Refining Co. to in- 
crease ceiling by 0.1c per gal. for consumers tank wagon 
sales of H-C and Ethyl gasoline on Addison, Woodhull 
and Troupsburg, N. Y., portions of its Westfield, Pa., 
tank wagon circuit. 

Denial was contained in Letter Order 146 to Sec. 11, 
Ceiling Price Regulation 17. 

Sinclair had stated that its principal competitor in area, 
Socony-Vacuum Oil Co., was selling comparable grade of 
regular gasoline at 15.8c per gal. and premium gasoline 
at 17.3c per gal., 0.lc per gal. higher than Sinclair's. 
Company claimed it was unable to adjust its prices in 
line with Socony’s because of price freeze. 


OPS ruled that “out-of-lines” on ceiling must be due 
to “temporary condition” and said that Sinclair did not 
show this. Further, agency said applicant must show 
it maintained same price level as his principal competi- 
tors throughout the whole state or should clearly state if 
some other customary industry practice prevails. 

Also, Office of Price Stabilization, in letter orders 
brought tank wagon ceiling prices for The Texas Co. 
gasoline into line with those of other sellers in two areas. 

They were: 


L-148 and L-149 to Sec. 11, Ceiling Price Regulation 17, 
raising price by 0.7c per gal. at Lowell, Ind., bringing 
Fire Chief (Regular) ceiling to 17.7c and Sky Chief (Pre- 
mium) to 19.7c per gal., and raising price 0.5c per gal. at 
Cozad, Nebr., for Fire Chief only, bringing price to 16.2c 
per gal. 

Other letter orders included: 

Shell Oil Co.—L-54 to Sec. 17, CPR 13—-setting ceilings 
of 21.2c per gal. for Shell Regular and 23.2c per gal. for 
Shell Premium gasoline at two company service stations 
in Stamford, Conn. 

Wells Petroleum Co., Chicago—L-150 to Sec. 11, CPR 
17—Establishing tank wagon ceiling prices on No. 2 and 
No. 3 Fuel Oil (furnace oil) at 13.5¢ per gal. in Chicago, 
metropolitan area. 


Durso & Geelan Co., Greenwich, Conn.—L-55 to Sec. 17, 
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CPR 13—Setting ceilings of 30c per gal. for premium 
and 28c per gal. for regular gasoline at company service 
station. 


Wholesale Oil Price Index Unchanged 


WASHINGTON—Bureau of Labor Statistics’ wholesale 
oil price index was unchanged for week ended Feb, 11 
from preceding week, based on Platt’s Oilgram quota- 
tions. Current index (also representing week ended Feb. 
4) is shown below in comparison with corresponding week 
a@ year ago (1947 equals 100): 

Feb. 11, 1952 Feb. 13, 1951 
Crude & products 125.3 124.6 
Crude 133.5 133.5 
Refined products .... 123.7 122.9 
Gasoline : 131.5 131.0 
MESDOGERD «02 k's oe. 66c cc cesecdecsecscessecds 131.1 128.9 
Distillate fuels 134.6 130.6 
Residual fuels 101.1 101.7 
Lubricating oils 91.5 92.1 
Natural gasoline 116.4 107.3 

While not on a comparable basis with above oil index, 
bureau’s wholesale price index for other commodities 
based on 1926 was down 0.3% to 175.2 for week ended 
Feb. 11. 


Some LP-Gas Producers Seek Business 


NEW YORK—Mid-Continent manufacturers of lique- 
fied petroleum gases are beginning to look favorably on 
new business for first time in several months, according 
to trade reports Feb. 13. 


Group 3 prices of principal marketers generally are un- 
changed at their ceilings of 4c for propane, 4.5c for bu- 
tane-propane mix, and 5c for butane. However, another 
trade source with Group 3 ceilings of 11c for butane and 
10c for propane—at which he had made recent sales— 
Feb. 13 said best he could obtain now were 6c and 5c for 
the two products, respectively. 

In the East, marketers still reported they were heavily 
backlogged with orders for propane. However, some 
said their customers within range of Group 3 tank car 
shipments for first time this year were receiving offerings 
from several suppliers. 

















EQUIPMENT SECTION 





Emergency Fuel Unit 





(Trucks, Service Stations) 

An emergency fuel unit permits 
starting of an engine suffering from 
lack of gasoline due to fuel system 
breakdowns. It operates independ- 
ently of the regular fuel system. The 
unit is installed by removing the air 
cleaner from the carburetor and re- 
placing with the emergency fueler. 
It then injects the proper amount of 
air and fuel permitting the vehicle 
to be moved under its own power. 
The unit holds one gallon of gaso- 
line and may be used on any down 
draft carburetor, company says. Vik- 
ing Tool & Machine Corp., Two Main 
St., Belleville 9, N. J. 


Circle No. 1 on Reply Card 


New Battery Charger 


(Service Stations, Truck 
Maintenance ) 
A new multi-purpose, 6-12 volt 
portable battery charger is designed 
for servicing trucks. The new unit is 








More Information— 


The names and addresses of 
manufacturers, whose products 
and literature are described in 
the Equipment Section, are 
given at the end of each article 
for the convenience of readers 
who wish to write direct. 


A coupon also appears on p. 
57) for use by anyone who de- 
sires more data and wants NPN 
to get it for them. Circle the 
number corresponding to that 
appearing at the end of the 
particular item on which more 
information is desired and mail 
it to NPN. Requests will re- 
ceive prompt attention. 











15” high and weighs 38% Ibs. It is 
said to fast-charge either a 6 or 12- 
volt battery with a maximum of 90 
amperes, or slow-charge up to six 
6-volt batteries, with a full range of 
rates on both types of charging. The 
equipment also is designed for use as 
a starting booster for vehicles with 
dead batteries or having cold-weather 
starting trouble. The charger has two 
self-resetting automatic circuit 
breakers which cut off power and 
flash an intermittent red light if the 
unit is hooked up in reverse, shorted 
or overloaded. It has an electric timer 
control and heavy-duty, insulated 
clamps made of bronze with stain- 
less steel springs and pins. Fox Prod- 
ucts Co., 4842 N. 18th St., Philadel- 
phia, Pa. 


Circle No. 2 on Reply Card 


Primer for Rusted Steel 


(General Maintenance ) 

A new primer has been developed 
for use on rusted steel surfaces with- 
out much preparation, company says. 
The coating may be applied by brush- 
ing, spraying or dipping. It dries 
hard and can be overcoated in a few 
minutes either on dry or damp sur- 
faces. Any type of finish paint may 
be used, manufacturer says. A\l- 
though the primer may be applied 
satisfactorily on wet surfaces or on 
ary, rusted steel without wire brush- 
ing, best results are secured when 
the surface is free of grease and 
loose scale removed. U. S. Stone- 
ware Co., 5300 E. Tallmadge Ave., 
Akron 9, Ohio. 


Circle No. 3 on Reply Card 


Tractor Emergency Valve 







HAND VALVE 


STOP -LITE 
SWITCH 


TRACTOR 
RESERVOIR 
LINE 


FOOT VALVE 
LINE 


(Tank Transports) 

A new tractor emergency valve is 
said to afford drivers and tractors 
protection in the event of a break- 
away. The new safety device elimi- 
nates hand-operated shut-off cocks 
and standard two-way valve, com- 
pany says. It automatically seals 
tractor air system when trailer is 
disconnected providing protection 
from possible mishap caused by im- 
proper “glad-hand” connection, dam- 
aged air hose, loss of air in trailer 
system or complete breakaway, 
manufacturer says. It is applicable 
to either straight-air or air-over-hy- 
draulic brake systems. Unit meas- 
ures 6” long by 4” high by 5” wide 
and weighs 714 lbs. It mounts with 
four bolts. Wagner Electric Corp., 
6400 Plymouth Ave., St. Louis 14, Mo. 

Circle No. 4 on Reply Card 





Drum Rack 


(Warehouses) 

A new drum storage rack is de- 
signed to permit stacking drums to 
the ceiling while at the same time 
allowing selection of any drum with- 
out shifting or disturbing others. 
Drums may be removed by fork 
truck. Racks are designed so they 
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may be rearranged to meet chang- 
ing warehouse conditions. The stand- 
ard racks are for 55-gal. drums, but 
sizes for other drums and special 
shape containers may be obtained. 
Equipment Manufacturing, Inc., 
21550 Hoover Road, Detroit, Mich. « 


Circle No. 5 on Reply Card 


Tank Truck Cleaner 


(Tank Trucks) 


A washing compound and motor de- 
greaser has been developed and is 
said to be effective in cleaning tank 
trucks. When diluted with from 
three to eight parts of kerosine or 
light fuel oil, the product should be 
sprayed or swabbed on. After allow- 
ing it to stand for 15 minutes, it is 
hosed off. The self-drying proper- 
ties of the product save time, com- 
pany says, adding that it is harmless 
to paint. The product also may be 
used for cleaning floors, driveways 
and other surfaces where grease may 
collect. The compound is said to be 
effective in degreasing parts and 
washing engines. Stewart-Hall 
Chemical Corp., 550 S. Fulton Ave., 
Mt. Vernon, N. Y. 


Circle No. 6 on Reply Card 


Tractor Cab Mud Guard 


(Transportation) 


A new tractor cab mud guard is 
designed to protect air line connec- 
tions and other rear-mounted equip- 
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ment from dirt, tar and mud thrown 
up by the rear wheels of the trac- 
tor. It also safeguards cab finish 
and gasoline tank manufacturer says. 
Use of the guard saves 45 minutes 
per cab during each cleaning, com- 
pany says. It is mounted to the 
tractor frame ahead of the rear tires 
and is secured by means of a 1%” 
steel tubing assembly 7’ 11” long. 
The tubing is fastened to the trac- 
tor frame with two tension clamps 
which grip the underside of the frame 
on each side of the tractor. A 4” 
reinforced flexible rubber guard 27” 
wide by 6” high is mounted between 
heavy gage steel plates and bolted 
to the mounting tube by means of 
three bolts. The guard is designed 
to fit all tractors, company says. 
Whitehill-Eaves, Inc., 6007 Euclid 
Ave., Cleveland 3, Ohio. 


Circle No. 7 on Reply Card 


Generator for Electric Trucks 


(Warehousing ) 

A built-in generator is available for 
use with manufacturer's electric pal- 
let trucks, eliminating the need for 
conventional electric storage batter- 
ies and re-charging, and providing 
constantly available power. The new 
unit consists of a small, gasoline- 
powered generator supplying con- 
stant, maximum voltage for opera- 
tion of the truck. It is mounted in 
the standard battery compartment, 
with gasoline engine, fuel tank, start- 
ing -battery and all accessories en- 
closed in a steel housing. The power 
unit is operated by starting the gaso- 
line engine which delivers enough 
electrical energy to move up to 4,000- 
lb. loads 24 hours a day. Towmotor 
Co., 1226 E. 152nd St., Cleveland 10, 
Ohio. ; 


Circle No. 8 on Reply Card 


FOR FURTHER INFORMATION 
On Any Equipment or Literature Described in This Issue 


HERE’S WHAT YOU DO: 


Circle the number on the coupon below which corre- 
sponds to the one that appears at the end of the item 


in which you are interested 


Fill in your name, address, etc. 


Clip the coupon. 


Mail it to the Readers’ Information Service, NA- 
TIONAL PETROLEUM NEWS, 1213 West Third Street, 
Cleveland 13, Ohio. This department will forward your 


inquiry to the manufacturer. 


lf you prefer to write manufacturers direct, their 
names and mailing addresses appear at the end of each 


item. 


Readers’ Information Service 


1213 West Third Street 
Cleveland 13, Ohio 


Name 
Company 
Street Address 
City 
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Zone 
(PLEASE PRINT OR TYPE) 


February 20, 1952 


SeLiy  etee 


. State 
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Write for Literature and Full information lit:log 


ta! 
"PETROLEUM CAN BE TRANSPORTED 


AS SAFELY«AS WAT 


equipment 


Winner of seven major national safety awards including the Grand 
Prize in the 1951 Tank Truck Hazardous Over-The-Road class in 
the American Trucking Association National Safety Contest, Dan 
Dugan Oil Transport Co., Sioux Falls, S. D. uses and specifies as 
Standard Equipment 


WARREN 


EMERGENCY VALVES 


“We like the automatic shut-off, weight-saving, minimum mainte- 
nance ‘and fool-proof operation features of WARREN Valves. We 
consider them vital equipment,” says Dugan. “They help us to 
maintain our accident-free and breakdown-free operations and to 
build public confidence.” 


The prize-winning Dugan organization is also a pattern-setter. In 
an extensive program of public information and education that 
is a credit to the industry, Dugan demonstrates its safety equip- 
ment, including WARREN Emergency Valves, at every opportunity. 


With WARRENS you, too, can get prize- 
winning performances—full I.C.C. 
compliance —and the security that 
comes with having the finest in emer- 
gency equipment. 


Install WARRENS now—and give your 
drivers, your equipment, your delivery 
points—and the general public—the 
greatest possible protection! And be 
sure to specify the WARREN Emergency 
Valve System when you order new 
truck-tank or tank-trailers. 








Ww 
MANUFACTURERS OF © — ~~? 
CUSTOM BUILT MACHINERY SINCE 1901 


BEIIS MACHINE co.“%@ 
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Rubber Matting 


(Service Stations, General) 


A new rubber matting with a 
geometrical design is said to be high- 
ly decorative, non-slip and to have 
excellent foot cleaning properties, It 
is suitable for use in stations and 
can be used as protective matting 
in cars. It is available in standard 
size mats of 24” x 30” or by the yard 
in 30” widths. Mat comes in black, 
maroon, red and green. United States 
Rubber Co., Rockefeller Center, New 
York 20, N. Y. 


Circle No. 9 on Reply Card 








Work Bench 


(Service Stations) 


A six-foot work bench provides 15 
sq. tt. of work space, plus drawers 
and shelves. The top is heavy gage 
steel protected by a masonite cover 
and undercoated to deaden sound 
and vibration. Doors have stiffen- 
ers which are said to prevent warp- 
ing and assure easy opening and 
closing at all times. Barrel-type 
locks protect storage space. Bench 
top measures 72” x 30”, over-all 
height is 39%”. It is finished in 
white enamel, with red trim. Stand- 
ard equipment includes bench guard 
rail, self-storing air gun and hose, 
portable tool dolly and tote tray, di- 
vided waste cloth container, two large 
steel bench drawers, and storage 
shelves. Kent-Moore Organization, 
Ine., 5-105 General Motors Bldg., De- 
troit 2, Mich. 
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Motor Starting Fluid 


(Trucks) 

Starting fluid capsules for use in 
Diese] and gasoline motors operat- 
ing in cold weather are said to save 
time, engine wear and cut battery 
costs. The capsules are used by in- 
serting into a holder installed on or 
near the dashboard of the vehicle. 
the capsule is pierced by a punctur- 
ing tool, and its fluid released and in- 
jected into the intake air manifold 
system through an engine primer. 
The California Oil Co., Empire State 
Building, 350 Fifth Ave., New York 
) emp ee 
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Cold Weather Starting Aid 


(Trucks, Cars) 

A carburetor preheater is said to 
provide quick starting of truck and 
car engines at temperatures as low as 
minus 30 deg. The device is installed 
between the carburetor and intake 
manifold, with wires attaching to 
battery line and a dash switch. The 
heating element preheats the gaso- 
line before it is fed to the cylinders. 
The unit is turned on by pressing a 
push-button switch located on the 
dashboard. It requires only a few 
seconds operation. Company is ex- 
panding its line to suit most types 
of trucks since previously models 
were available only for smaller 
trucks. Kemode Manufacturing Co., 
Inc., 161 West 18th St., New York 
18, H.%. 
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Mechanical Sweeper 


(Warehouses, General) 

A motor-less mechanical sweeper 
is said to collect every scrap of debris 
from a floor—paper, coke bottles, 
etc.—quickly and easily. It is pos- 
sible to sweep from 15,000 to 22,000 
sq. ft. an hour, company says. Ma- 
chine is available in 20” or 28” models 
with optional side brushes to add 
6” to the sweeping area and permit 
sweeping the angle of wall and floor. 
Handling Devices Co., Inc., 581 Bolys- 
ton St., Boston 8, Mass. 


Circle No. 13 on Reply Card 


Directional Lights 


(Trucks) 

A new line of Class A directional 
signals is said to exceed SAE and 
ICC requirements. One model is for 
bracket or fender mounting, ana 
another for flush mounting. Both 
have 12 sq. in. of luminous area. 
A self-cancelling directional signal 
switch is included in the line. It fits 
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all steering columns from 1%” to 
2%”, and is designed for installation 
with a flasher and has flashing indi- 
cator light. A simple change of the 
pilot bulb adapts it for six or 12- 
volt systems on trucks. S & M Lamp 
Co., Terminal Annex Box 2315, Los 
Angeles 54, Calif. 
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Pallet Stacker 


CHECKERED 
STEEL PLATE © 
LEADING EDGES 


STRINGER 
SUPPORTS 


(Warehouses) 

An improved pallet stacker unit 
has self-contained collapsible stack- 
ing attachment which is used for safe 
tiering of crushable, irregular, odd- 
shaped or mixed merchandise.. It 
also has a self-contained locking de- 
vice for vertical rigidity of the stand- 
ards. A safety pin-in-slot arrange- 
ment permits standards to be set up 
quickly by one person. Ends of the 
standards nest over raised locating 
stops on the stringers, to assure posi- 
tive locking in the upright position. 
Added rigidity of the stringers is at- 
tained by corner supports which are 
welded to horizontal and vertical 
ends of the stringers. Elizabeth 
Iron Works, Inc., Box 360, Elizabeth, 
N, J. 
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Aluminum Tubing 


A new general purpose aluminum 
alloy coiled tube is said to be useful 
as fuel oil, gasoline and lube oil lines 
for engines, fuel lines for heaters, 
and air, vacuum and hydraulic lines 
for brakes. The tubing will handle 
kerosine, cutting compounds for 
lathes, etc., company says. The new 
tubing is said to cost less than cop- 
per and other strong aluminum al- 
loys. Company says the tubing has 
good flaring and forming character- 
istics and bends more easily than 
annealed copper. Aluminum Co. of 
America, Gulf Building, Pittsburgh, 
Pa. 
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ILLINOIS 








P. R. GIRARD 


Factory Representative 


Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 S. LoSalle St. 











INDIANA 





Everything in Bulk Plant 
and 
Service Station Equipment 
INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
_ op a3 4, 4 














OFFERING THE OIL INDUSTRY THE 
FINEST IN OIL EQUIPMENT 
@ BULK PLANTS 
@ SERVICE STATIONS 
@ TRUCK TANKS 
@ ENGINEERING & SERVICE 


COFFIELD SUPPLY CO. 


1626 So. Main St. South Bend 24, Ind. 





MAINE 











in MAINE it's ... , 
gould equipment co. 
Box 1611—Portiand, Maine 


20 yeors of equipment service to the oil 
men — bulk plant — service station — 


truck tonk. 
ralph gould 
el gerry 


‘bud’ borrett 
don kelley 





MICHIGAN 








R. V. SEAMAN CO. 


Michigan's largest wholesaler of 
truck tank, service station and 
bulk plant equipment. 


SAGINAW—DETROIT— 
GRAND RAPIDS 





NEW JERSEY 


finished like new 


. “— 
WHEELS 


SERVICE SPECIALTIES INC. 


Exchanged or sold. 


Prices reasonable. 


205-15th ST JERSEY CITY 2,04 




















NEW JERSEY 





PRICE SIGNS 
On Gas Pumps Show 
State and Federal 
Taxes Separately. 
Remind Motorists that 
Taxes are high. 

Send for Circular. 
TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 











NEW YORK 





RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N. Y. 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 











OHIO 


THERE'S A 


Gastoy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 


Sullivan Sales & Service Company 


173 W. Market St. Akron, Ohio 











W. E. “BILL” LAYMAN 
164 E, Exchange St. Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for 
Westinghouse, O.P.W., Lincoln, 
Neptune, Huffman, Goodrich. 
Air, Oil, Hydraulic and Gas 

Hose and Coupling Service. 


SALES—PARTS 
ENGINEERING SERVICE 
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E. 0. HABHEGGER CO. 
Fairmount Ave., ot 24th St. 
PHILADELPHIA, 30 


HABHEGGER 





For The ag ye Industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 
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Diesel Cost Comparator 


(Transportation) 

Diesel engine manufacturer has de- 
signed a slide-rule type calculator to 
compare cost of operating Diesel en- 
gine vs. gasoline engines. It cal- 
culates yearly costs of gasoline and 
Diesel powered units in trucks and 
hourly costs for industrial and marine 
power units. The calculator is avail- 
able from the manufacturer. Cum- 
mins Engine Co. Inc., Fifth & Wil- 
son Sts., Columbus, Ind. 
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Conveyor 


(Warehouses) 


A new heavy duty conveyor is 
available in five and ten-ft. sections, 


straight and curved. Unit is 12” 
wide, has 2” ball-bearing wheels 5%” 
wide which are spaced on slightly 
less than 3” centers. The conveyor 
is furnished with welded-on connec- 
tors which are inter-connectable with 
the majority of other wheel conveyors 
of the same size. Removable type 
connectors also are available. Weight 
of a 10’ section is 69 Ibs. A load 
of 2,000 lbs. distributed over the sur- 
face of the conveyor supported on 
two stands, one at each end, causes 
less than %” deflection at the cen- 
ter, company says. The units are 
rated to take loads of 1,000 Ibs. cov- 
ering the surface of the conveyor 
and for individual loads up to 300 
Ibs. per unit. Market Forge Co., Ma- 
terials Handling Division, 80 Garvey 
St., Everett 49, Mass. 
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Outdoor Motor Controls 


(Bulk Plants, Terminals) 

New rain-tight outdoor motor con- 
trol units consist of a combination 
across-the-line starter with circuit 
breaker and with a built-in start-stop 
pushbutton or hand-off-auto selector 
switch. A hinged cover can be swung 
open or latched and locked closed. A 
gasket around the edge of the cover 


and protective shield at the top of the 
enclosure prevent the entrance of 
water. A _ self-indicating slamproof 
handle is provided for operation of 
the circuit breaker which can be pad- 
locked in the off position by up to 
three separate padlocks. Standard 
voltages are 220 volts and 440 volts, 
60 cycles, although with proper coils 
the starters are suitable for voltages 
up to 600. Westinghouse Electric 
Corp., P. O. Box 868, Pittsburgh 30, 
Pa. 
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RUTLEDGE EQUIPMENT CO. 


334 Blvd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buckeye Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 








West. Penn. Oil Equipment pn 


512 Sandusky St 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








PENNINGTON EQUIP. SALES CO. INC. 
442 Tiniman Ave. Williamsport 39, Pa. 
Wayne Pump Compony Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 











TEXAS 





TOPS TO TEXAS TRADE 


Sales & Service; 
Tokheim Pumps 
Smith Meters 
Buckeye Valves 
Granco Pumps 
Oilco Loading Arms 

Complete Service; 

Bulk Plants 
Service Stations 


UNITED PUMP SERVICE & SUPPLY CO. 
1701 $. Lamar Dalias 2, Texes 








WEST VIRGINIA 


SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Vea. 


Westinghouse Air Compressors 











Service Station or Bulk Plant Equip. 
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New Lift Truck Models 


(Warehouses) 

Four new models have been added 
to manufacturer’s line of lift trucks. 
They will lift 800-lb. loads to heights 
of 52”, 66” and 78”. Models that lift 
52” are made both in foot-operated 
and electric-hydraulic operation. The 
latter have built-in rechargers. The 
trucks are said to be useful in large 
and small plants as they require 
small operating space. Big Joe Man- 
ufacturing Co., 184 North Franklin 
St., Chicago 6, Ill. 

Circle No. 20 on Reply Card 





individually Sized Cans 
(Packaging ) 


A line of individually sized cans 
for packaging a variety of products, 


including petroleum, is being offered.’ 


The cans are said to be sturdy and 
to be easily opened and closed. Cans 
may be hermetically sealed by apply- 
ing sensitive pressure tape and coat- 
ing the tape with a lacquer-like so- 
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lution. Both pieced and seamless 
styles of cans are available. <A 
variety of diameters is offered in 
sizes from 24%” to 12%” and heights 
may be selected from 2” to 19”. The 
cans are manufactured in any quanti- 
ty to individual requirements and 
specifications. Vulcan Tin Can Co., 
P. O. Box 367, Bellwood, Il. 


Circle No. 21 on Reply Card 


Tube Bender 


(General Maintenance) 

A combination tube bender handles 
both %” and %” outside diameter 
copper, aluminum, brass and other 
soft, thin-wall metal tubing. The 
bender has a dual size shoe and man- 
drel which is said to permit bending 
two different sizes of tubing with- 
out changing any parts. Equipment 
is made in two pieces which come 
apart and slip over the tube at the 
point where the bend is needed. Bends 
can be made to any angle up to 
180 deg. and unit is calibrated to 
show degree _ position. Over-all 
length is 21”. Imperial Brass Mfg. 
Co., 1200 W. Harrison St., Chicago 
7, Til. 


Circle No. 22 on Reply Card 


Communication System 


(Bulk Plants, Service Stations) 

A new intercommunications sys- 
tem is said to permit incoming calls 
to be answered without manual op- 
eration from a distance of up to 40’ 
from any master or sub-station. 
Master stations may talk with each 
other, sub-stations may be called se- 
lectively, or exclusively to any master 
station, and any master may be used 
privately or non-privately at its own 
option, company says. Several com- 
binations are available. Talk-A- 
Phone Co., One N. LaSalle, Chicago 
2, Ill. 

Circle No. 23 on Reply Card 


make mMorE LUBRICATION SALES 


E-Z GREASER 


WITH Kp PRODUCTS 


3 FAST-SELLING items For 


SPRING CHANGE-OVER! 


PORTABLE, HI-PRESSURE LUBRICATOR 


Easy to operate . 
high pressure. Develops 7500 Ibs. pressure. 


Pump barrel loc 
Fits all standard 25 to 50 Ib. pails. 





trial equipment. Ask for E-Z 
A real seller... low im cost... 


oaslahl, by dist, 
ty. 





$G-11 All Purpose 
SUCTION GUN 


For draining and filling wet clutches, transmissions. 
differentials, draining oil filters, etc. Also for flushing and 
id lubricants. Metal 16" flexible hose—20 oz. 
capacity weight or 1% pts. by volume. Tilted, sure- 

le Ask for Catalog No. $G-11. 


MANUFACTURING CO. 


filling hy 


grip safety ha — plated. 


1224 LINDEN AVENUE 


Equipped with 10 ft. hose for hard-to-reach fittings. 


For tractors, farm implements, trucks, cars and indus- 


MINNEAPOLIS 3 


.. to charge... to install . . . to build 


Special follower ‘tr prevents channeling and pocketing. 
is automatic and self-adjusting. 


D-200 DISPENSER 
FOR TRANSFERRING LUBRICANTS 


Used for transferring transmission and 
differential oils and heavier lubricants. 
Fits most 25 and 40 Ib. containers with 
removable covers. Attaches to original 
container. Stops contamination .. . 
ends waste. All steel construction. Noz- 
zle bent to fit all openings. 


Ask for Catalog No. D-200. 


“Get the Facts ... 
Write us for com- 
plete information.” 





MINNESOTA 
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Oil-Fired Air Conditioners 
(Fuel Oil Distributors) 

A new oil-fired combination heat- 
ing and refrigerating unit for all year 
air conditioning will go on market 
next spring. In addition to cooling 
and heating, the new unit also hu- 
midifies the air in winter, dehumidi- 
fies it in summer, filters and circu- 
lates it in all seasons. Low pressure 
oil burners will be used with capaci- 
ties ranging from .6 gal. to 3.0 gals. 


per hour. The first model to be avail- 
able will be rated at 96,000 Btu. per 
hour and an air conditioning capacity 
said to be adequate for a dwelling of 
seven or eight rooms with 17,000 to 
27,000 cu. ft. of space. Servel, Inc., 
Evansville, Ind. 
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Sheet Metal Cutter 


(Bulk Plants) 


A new sheet metal cutting tool is 
said to work like a miniature punch 
press. Pocket size and weighing 11 
ozs., it is said to cut up to 19-gage 
regular steel or iron sheets and 16- 
gage tempered aluminum, copper or 
brass sheets. It will cut corrugated, 
bevelled or curved sheets without de- 
forming edges, company says. Tool is 
equipped with a straight punch for 
flat or almost flat sheets and a side 
punch for corrugated or bevelled 
sheets, as well as flat sheets. The av- 
erage cutting speed at 2,000 r.p.m. is 
7 a minute. The tool fits any 4” 
electric or air drill, or works on drill 
press or flexible shaft with 4” chuck. 
Nord International Corp., 37 Station 
Road, Denville, N. J. 
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Mobile Lube Cabinets 


(Service Stations) 

A mobile cabinet for storing tools, 
hand lube guns and lubricants is 
available with or without lubrication 
equipment. One side of the cabinet 
stores pails, oilers, battery service 
equipment or other material desired. 
The other side and one end has clips 
for orderly storing of lubrication tools 
and guns. Unit is mobile with two 
hard rubber swivel casters, and two 
8” diameter rubber tired wheels. 
Lincoln Engineering Co., 5705 Natural 
Bridge Ave., St. Louis 20, Mo. 
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How to Lick.Winter Damage to your Engines 








HOT WATER IS FORCED INTO 
ENGINE AT THIS POINT 








~ 
— 


for gas and diesel engines 


By keeping engines warm at 


night, KIM Hotstart elimi-. 


nates cold starts, the cause of 
most winter repair bills. 
Along with quick, easy start- 
ing, KIM Hotstart does these 
important jobs: 
Saves warm-up time 
Reduces fuel consumption 


Prolongs battery life 
Eliminates necessity of 
heated terminals 


KIM Hotstart is a light- 
weight electric pre-heater 
that is plugged into the elec- 
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tric circuit at night. é 
It draws off cold water 
from the engine, heats 
it and circulates it through 


‘the engine. Easily installed; 


four sizes to fit any gas or 
diesel engine. Sold and in- 
stalled by leading automo- 
tive suppliers. For detailed 
information, fill in and mail 
the coupon. KIM Hotstart 
Manufacturing Co., West 
917 Broadway, Spokane 11, 
Washington. 





PERCOLATOR-LIKE ACTION FORCES 
WATER THROUGH HEATER 


SIMPLE PLUG-IN TO ae 
ELECTRICAL CURRENT : 


| ONE-WAY VALVE PREVENTS INTER. 


FERENCE WITH CIRCULATION 
WHEN ENGINE IS RUNNING 














DRAWS COLD WATER 
FROM ENGINE AND 
INTO HEATER 


¥ 


ee ne eee ean, ee ee 


KIM HOTSTART MANUFACTURING COMPANY 
| West 917 Broadway, Spokane 11, Wash. 


i Please send literature, prices, nome of local KIM Hotstort dealer 


J Nome 
LE LTE to vs 
I Address 
! City 


! Moke and model of equipment. 
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LITERATURE 


Extending Truck Tire Life 


(Transportation) 

“Nine Ways to Get More Miles 
Out of Your Truck Tires” is the in- 
teresting title of a new eight-page 
booklet. It discusses proper tire se- 
lection, correct inflation, loading and 
load distribution, correction of me- 
chanical irregularities, proper match- 
ing and spacing of dual wheels, care 
of tubes, tire rotation, savings 
through recapping and_ repairing, 
careful driving habits, and a truck 
tire load and inflation table. B. F. 
Goodrich Co., 448 So. Main St., Ak- 
ron, Ohio. 

Circle No. 31 on Reply Card 


Battery Maintenance Plan 


(Transportation) 

A fleet battery maintenance pian 
has been developed for truck opera- 
tors. Objective is to identify condition 
of battery and eliminate factors of 
wear and failure. Focal point is the 
determination of lowest voltage set- 
ting of generator regulator which 
will keep the battery charged and no 
more. Procedure used is to test bat- 


tery at time of regular water service 
and record readings. Tools required 
are an all-purpose tester and record 
card. Use of the plan is said to guar- 
antee maximum battery and ignition 
parts life with a minimum, of road 
delay. Full details of the plan are 
available. Goodyear Tire & Rubber 
Co., Inc., 1144 East Market St., Ak- 
ron 16, Ohio. 
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Brake Service Guide 


(Transportation) 

A brake service guide for truck 
fleets is available. It discusses basic 
fundamentals of brake service; use 
of oversize brake blocks and oversize 
roller cam followers; brake balance; 
Bendix, Ford, Chevrolet, Lockheed, 
Wagner, and Timken brakes; vacuum 
systems; and compressed air sys- 
tems. The booklet gives many details 
on servicing, minor and major ad- 
justment, and maintenance sugges- 
tions for each type of brake. It cov- 
ers a large number of truck brakes. 
Raybestos Division of Raybestos- 
Manhattan, Inc., P.O. Box 1021, 
Bridgeport 2, Conn. 
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Valve Publication 


(Bulk Plants, Terminals) 

A new publication has been intro- 
duced by a valve manufacturer en- 
titled Valve Topics. It is edited for 
those who design, specify, use or pur- 
chase stainless steel valves and fit- 
tings. It includes questions and an- 
swers and detailed examination of 
valve problems. It also provides data 
about the uses and abuses of stain- 
less steel valves. Cooper Alloy Found- 
ry Co., Bloy St. and Ramsey Ave., 
Hillside 5, N. J. 
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Motor Flushing Compound 


(Transportation) 

An eight-page folder describes and 
tells how to use oil company’s auto- 
motive engine flushing compound. 
The cleaner is said to be an effec- 
tive preventive maintenance tool as 
it removes sludge, lacquer and var- 
nish from the internal surfaces of 
the engine. It effectively cleans rings, 
valve stems, oil lines, oil screens and 
pans, company says. Gulf Oil Corp., 
Gulf Building, Pittsburgh 30, Pa. 
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Distributor Doubles 


A double bottom semi-trailer trans- 
port has been built and is now oper- 
ating in the mountainous Salida, 
Colo., area, delivering fuel oil to the 
Reynolds Mining Co. at a mine near 
Salida. 


Conceived by oil distributor Jim 
Chelf to facilitate fuel oil deliveries 
to the Reynolds mine over a steep, 
winding, secondary road, the rig was 
built by Eaton Metal Products Co. 
at Denver. 


Here’s how it was done: 


7 Mr. Chelf first obtained a pair of 
obsolete Air Force fuel servicing units 
of about 2,000 gal. capacity and had 


them rebuilt at Eaton. The pumping 
units were removed from the rear and 
the tanks extended to give them a 
capacity of just under 3,000 gals. 

The frame of one unit was ex- 
tended, an extra axle and a fifth 
wheel was added (see photo). Accord- 
ding to Eaton Metal’s J. Arthur 
Thompson, Mr. Chelf added a few 
ideas of his own regarding couplings, 
etc. 

With the rig fully loaded and sealed 
at the refinery, the rig takes off 
for the mine. When the driver reaches 
the turn-off for the 1.7 mile trek in- 
to the mountains, he drops the rear 
trailer and proceeds to the mine. He 


Truck Payload with Two Semi - Trailers 


begins dumping the load in the front 
trailer, unhooks his tractor and re- 
turns for the other unit waiting on 
the main highway. The return trip 
with empties is made in the same 
fashion. 

Mr. Chelf reports the unit is ver- 
satile and “very economical,” and can 
be handled by a single axle tractor. 
He says the rig is easily maneuver- 
able and one man can couple or un- 
couvle it without difficulty. 


All tires on the outfit are 9.00 x 20 
and the unit is under the Colorado 
60 ft. limit and also meets Colorado 
bridge formula requirements. 


DOUBLE BOTTOM SEMI conceived by Colorado oil distributor is used to facilitate fuel oil delivery to mine high up in mountains 
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Tank Transport Undercarriage 


(Tank Transports) 

A new bulletin describes manufac- 
turer’s undercarriage for oil tankers 
and other transports of the semi- 
trailer type. The undercarriage is 
said to be self-steering, more ma- 
neuverable, provide safer operation, 
and permit more payload. The unit is 
not strictly a new idea, but has been 
redesigned recently to take advantage 
of experience gained by several years 
testing. Union Metal Manufacturing 
Co., 1400 Maple Ave., Canton 5, Ohio. 

Circle No. 36 on Reply Card 


Aluminum Truck Wheels 


(Transportation) 

An eight-page booklet illustrates 
and describes forged aluminum disc 
wheels for trucks and trailers. Ad- 
vantages claimed are: true-running 
wheels, rapid heat dissipation, mini- 
mum maintenance, easy tire chang- 


ing, strength, and weight-saving 
economy. A chart shows weight sav- 
ing through use of the aluminum 
wheels. Aluminum Co. of America, 
2156 Gulf Building, Pittsburgh 19, Pa. 
Circle No. 37 on Reply Card 


Fire Fighting Film 


(General) 

A new, 18-minute, color, sound film 
demonstrates approved fire extin- 
guishing equipment and procedures 
for Class A, B and C fires. It shows 
how professional technicians use all 
recognized types of portable extin- 
guishers to put out wood, flammable 
liquid, and electrical blazes. Water, 
soda acid, carbon dioxide, dry chem- 
ical, foam and vaporizing liquid are 
used. The film is available through 
any of company’s district offices or 
upon request to a distributor. Walter 
Kidde & Co., Inc., 40 East 34th St., 
New York 16, N. Y. 

Circle No. 88 on Reply Card 


Hand Pallet-Lift Truck 


(Warehouses) 


An eight-page foldef describes com- 
pany’s line of hand operated, hydrau- 
lic pallet-lift trucks. Various sizes are 
available, and modifications can be 
made to suit individual needs. Grand 
Specialties Co., 3116 W. Grand Ave., 
Chicago 22, Ill. 


Circle No. 39 on Reply Card 


Electric Motors 


(Bulk Plants, Terminals) 

A’ new four-page bulletin describes 
manufacturer’s capacitor-start induc- 
tion electric motors. The motor has 
a centrifugal switch that disconnects 
the starting winding and capacitor 
from the line when the motor ap- 
proaches operating speed. Wagner 
Electric Corp., 6554 Plymouth Ave., 
St. Louis 14, Mo. 


Circle No. 40 on Reply Card 





Equipment Jobber Designs Layout for Customer Convenience 


The Oil Equipment Service Co., 
Inc., Charlotte 3, N. C., has kept con- 
venience of oil marketer customers 
in mind when laying out its displays 
of equipment. 

The display and stock rooms are 
laid out to make every inch of floor 
space and stock shelving easily avail- 


able to the customer as he shops. A 
wide variety of selection is provided 
in the 8,000 sq. ft. of floor space and 
the customer may view and compare 
products. 

The company designed its sales 
area from a cross-section of hard- 
ware stores, 5 & 10c stores and the 


old general country store. 


Immediately behind the display 
room, company has a 2,000 sq. ft. shop 
for servicing rolling equipment, gaso- 
line pumps, air compressors and allied 
products. Five service trucks are op- 
erated in the Charlotte area. 
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@ HBRV: Compact Series 3600 Truck Pump is easily installed on side 
frame or in cradle. Can be direct or chain-driven from power take-off. 
Supplied for mounting on left or right side of truck. Operates smoothly 
with equal efficiency in either direction . . . pumping gears run in axial hy- 


draulic balance. Split type gland makes repacking quick and easy. 


@ MAHBRY: Series 3600 general purpose motor driven pump with totally- 
enclosed anti-friction gear reduction. Mounted on steel bedplate with, or 
ready to receive standard motor. Handles all types of petroleum products. 


Pump heads have hardened gears, hardened steel shafts, split type packing 
gland. 


@® DMCARYV: 
Double and multi- 
ple units are equip- 
ped with clutches 
for independent or 
simultaneous oper- 
ation. Ideal for 
tanker terminals, 
refineries, and bulk 
stations. Reduct- 
ion gears totally 
enclosed and run 
in oil. Gear ratios 
as desired, 








ARKANSAS 
Little Rock, pichols Equipment Co., 115 E. 2nd St 
Little Rock 0. F. Radford, 518 E. Qnd St 
CALIFORNIA 
Los Angeles 21, Pump Engineering Co., 2011 Santa Fe Ave 
San Francisco 6, Woodin & Little, 33-41 Fremont St... 
COLORADO 
Denver 10, Colorado Pump & Supply Co., 1449 S. Broadway 
Denver 16, Eaton Metal Products Co., 4800 York St 
Denver 17, Mine & Smelter Supply Co., 1422 Seventeenth St 
Denver 17, Waukesha Engine & Eqpt. Co., 2620 Larimer St 
CONNECTICUT 
FLORIDA Haven 6, Oil Equipment Mfg. Corp., 169 Derby Ave..... 
_~ a Holley- og Soles. Inc., 1738 E. Adams St 
Jackonville 6, Osaeco Co., 5 E. Adams St 
Jacksonville 1, Petroleum “eat a Co., 816-20 Talleyrand Ave.. 
Miami, Gondas Corp., 2140 N. Miami Ave 
Pensacola, Pensacola Mill Supply Co., 1614 W. Cervantes St 
Plant City, Plant City Welding & Tank Co., E. Baker St 
Tampa, Industrial Pump Corp., 2nd Ave. at 18th St 
GEORGIA 


2-2063 
4-4825 


Trinity 5662 
. .-EXbrook 2-8852 


PEar! 3709 

‘ TAbor 7205 
KEystone 3111 

b Main 6156 


. .SPruce 7-2543 


Atlanta, Southern Supply & Eapt. Co., 720 Spring St., N.W 
ILLINOIS 

Arthur, Progress Mfg. Co 

Chicago 12,-Plewke Eqpt. Co., 1742 W. Madison St. 

Springheld, ¢ Certified Products Co., Route 66.... 
INDIANA 


conn 9, Kennedy Tank & Mfg. Co., 1201 Beecher St 


Burlington, A. Y. McDonald os Co., 2830 Mt. Pleasant St. 
Des Moines 17, Burr Eqpt. Supply, 2279 Hubbell Bivd 

Des Moines 6, Globe chinery & Supply Co., E. First & Court Ave 
Des Moines 4, A. Y. McDonald Mfg. Co., 629 S. W. 9th 

Des Moines, Murdaugh Supply Co., 511 S. W. 9th 

Des ny ——- Maintenance Service 2040 S.E. 15th St... 
Dubuque, A Yee Mfg. Co., 350 Dodge St ; 

Sioux City 6, A. Y. McDonald se = 110 Fourth St. 

Storm pane, ~oe Eqpt. Supply C 

epee A MeDonald Mfg. Co, 200 Ida St. . 


Great Bend, Scheufler Supply Co., Inc., 1515 Kansas Ave 
Hutchinson, Ed. A. Andrews Corp in 

Hutchinson, Eaton Metal Products Corp., 110 N. Pershing St. 
Topeka, Service Station Eapt. Inc., 122 W. Norris 

Wichita, K & P Service Station Eqpt. Co., 239 N. Handley. . 

Wichita 2, Veen Supply Co., Inc., 111 $. Topeka 

Wichita 2 1. Moser Tank & Trailer Co., 356 N. Rock Island Ave 
Wichita 2, am Iron & Supply Co., Fourth National Bank Bid dg. 
Wichita 7, Service Station Supply, Inc., 201 Ida Ave . 

Wichita 2, Zeller Co., Inc., 1738 N. Mosley 

NTUCKY 


Elgin 6733 
- Crteapeste . 9500 
3-8214 


Idlewood 0461 





.7-4358 
Louisville 6, Ben F. Offutt & Co., 2014 New Main St. a . Taylor 1176 
Owensboro, Southern Tank & Mts. Co., 1501 Haynes ‘Ave... .3-2767 
LOUISIANA 
New Orleans 13, Mechanical Eapt. Co., 861 Carondolet.......Magnolia 7271 
New Orleans 9, Woodward-Wright Co., 451 Howard wwe ulane 2471 
Preesoon, Caddo Oil Eqpt. Co., 105-107 Beach St . : .2-5537 


MAINE 
wah Portland, Portland Copper & Tank Works, Inc., 80 Qnd St. . Portland 3-7276 
ASSACHUSSETTS 


“aes iS. Petroleum Eqpt. Co., 7 Jersey St 
Cambridge 41, Lechmere Construction Co., 60 First Ss 
Lawrence, Jones Co., 21 Crescent St Lawrence 8-0802 
Springfield, O. R. Cote Co., 556 St. James Ave Springfield 4-4966 
 paaereat nd Eastern - & Eqpt. Mfg. Co., 379-83 S.W. Cut OF. . Worcester 7-2351 
Jewett Co., 172-174 Shrewsbury St Worcester 5-2750 


MICHIG 
Bay City, Schwab Eqpt. Co., 2630 Broadway 4534 
rannaa SE Edward fF Worden Co., 26460 W. Eight Mile Rd. .KEnwood 92-9070 


Mankato, Taylor Eqpt. Co 6692 
Minneapolis, Brown on Tank Co., 2901 S.E. 4th St ; "GL 1341 
Minneapolis 15, A. ¥. McDonald Mfg. Co., 822 S. Third St. ... ‘Atlantic os 
Minneapolis 2, Northwest Service Station Eqpt. Co., 918 Third Ave. .Main 5539 


saeeere, Pevoleun Eqpt. Co., 835-37 Hooker Ave 


Kansas City 3E, Butler Mfg. Co., 13th St. & Eastern Ave 

Kansas City 7, Columbian Steel Tank Co., 1401 W. 19th St BAItimore 5020 

insas City 6, William A. Knapp Co., 714 Independence Ave. Saletegeer | Ly = 

Se deseph 24, Independent Distributing Co., Lay » Eighth St 428 

St. Louis 10, Neumayer Eapt. Co., 723 S. Sara JEffe tt. ‘The 
Springfield $, Cunningham Eapt. Co., Inc., 598 E Gonweniel &.. . .2-6701 

Springfield, <pringheld Eapt. Co., 41215 W. Walnut St... : : .2106 


COmmonwealth 6-6320 
Kirkland 7-8043 


Worcester 4, Geo. H 


.BEnton 7400 








MONTANA 
Billings, Eaton Metal Products Co., 501 N. 18th St . 2139 
NEBRASKA 
Omaha 2. / Metal Products Corp., 13th & Willis Ave. . 
Omaha — Mfg. Co., 1201 Dodge St... 
NEW HAMPSH 
Littleton, E. J 
Manchester Ne 3 Wiles, 134 Bismark St... 
NEW MEXICO 
Albuquerque, Eaton Metal Products Co., 1824 N. Second St . .3-4406 
Albuquerque, Kohlhaas Tank & Eqpt. Co., 22712 N. First St A 2-3144 
Albuquerque, New Mexico Tank & Culvert Co., 1717 N. Sixth St... 2-2956 
NEW YORK 
Albany 5, Harold G. Anderson Enpt. Corp., 177 Watervliet Ave. .Albany 2-4464 
Buffalo 9, R. H. Wishman Co., 204 W. Utica Ave Lincoln 7549 
New York 6, Renick & —— by 114 Liberty &.. . .BArclay 7-7494 
Rochester 20, C. A. Brewer, 32 Byron St 
Syracuse 4, Luke Casey, 1119 W. Onondaga St 
NORTH CAROLINA 
Raleigh, pCacohen Oil Eapt. Co., P. O. Box 1933 
NORTH DAKOTA 
Far awe Foundry Co., 92 N. Pac Ave.. 
OHIO” 


Cincinnati 19, E. C. Werner, 2555 Auburn Ave AVon 5840 

Cleveland 13, Cleveland Pump & Supply Co., 999 Rockefeller Bidg.CHerry 1-1843 

Columbus 15, Ohio Oil Eqpt. Co., 251 N. Fifth St.......ADams 5484 & LD 337 

Toledo 5, Tomlin Corp., 402 Front St Taylor 3571 
OKLAHOMA 

Enid, J. R. Gentry Co., 217 W. Maine 

Lawton, Larrance Tank Co., 1 East B St 

Oklahoma City, Mac's Supply Co., a, WwW. ome 

Tulsa, Harley Sales Co., P. O. Box 1 4 ocakuas 
OREGON 

Portland 9, Pacific Pumping Co., 526 N. W. Broadway... 
PENNSYLVANIA 

Conshohocken, H. W. Buzzard Co., 120 W. 11th Ave.. 

hog Penn Oil Eapt. Co., 512 Sandusky St 
RHODE AND 


Providence 5, J. M. Trask, 459 Post Road 
NNESSEE 


Knoxville 17, hw Co., 423-25 W. Depot St. 

Memphis 5, A. Burge & Son, Inc., 674 Jefferson Ave. . 
Memphis 3, Pas Oil Eapt. Co., 309-15 Jefferson Ave 
Memphis, Newberry Eqpt. Co., Inc., 683-85 Linden ree 

— 2, Southern Co., 300 E. Georgia Ave 


+ TESCO, 834 Walnut St...... 

Amarillo, Willborn Bros. Co., Inc., 105 Houston St. 

Corpus Christi, Southwest Eqpt. « ‘Extinguisher Co. 710 N. (Grontes. - ‘ 31 
Dallas, Allied Oil Eapt. Co., 302 S. Pearl St..... ‘Randolph 8051 
El Paso, Hills-Sutton Co., 1515 E. Paisano... nee .3-3331 
Ft. Worth, Gorbett Bros. ‘Welding Co., 648 N. ‘Calhoun... ‘Fortune 0308 
Ft. Worth, Gene Hill Eqpt. Co., 1920 E. Lancaster . Fortune 0496 
Houston, Gulf Coast Eqpt. Co., 1919 Leland Ave 

Houston, White-Tucker Co., 2100 Pierce St 

Lu k, Lubbock Machine & Supply Co., P. O. Box 1138. 

San Angelo, Wendland Mfg. Co., 601 W. 41th St : 

San Antonio, Wm. J. Kroschel, 2018 S. Flores St. . “ 

Waco, Smith Machine Shop, New Temple Highway sai 

Lt a Falls, Texhoma Eapt. Co., 1000 Burkburnett Road. ... 


Salt Lake City 10, Robert Taylor & Sons, 1077 S. Main St 
VERMONT 


Montpelier, Wyman’'s Inc., 62 River St 
VIRGINIA 
Richmond 20, Pump & Tank Co., 3110 N. Blvd 
WASHINGTON 
Seattle 4, Pacific Pumping Co., 1007 Smith Tower..................Elliott 5131 
WISCONSIN 
Green Bay, Petroleum Eaqpt. Service, 412 Fairview Court -Howard 2733 
Milwaukee 16, Galvin Petroleum Eqpt., Rt. 3, Box 8038. .Menomonee Falls 2-8612 
Milwaukee, Heil Wisconsin Tank Sales, 1235 S. 41st St...... .Evergreen 3-0220 


|; So} 
Palary Pump? 


Webster 0282 
Atlantic 8055 


Littleton 5743 
-Manchester 2263 


-Broadway 2571 


-Conshohocken 6-0105 
CEdar 1-8822 





EQUIPMENT 





Electric Tank Heaters 
(Bulk Plants, Terminals) 

Manufacturer’s complete line of 
immersion, circulation and other heat- 
ers with built-in controls are described 
ir a 4-page folder. Among uses listed 
are those of preheating fuel oil, 
asphalt, etc. Edwin L. Wiegand Co., 
7506 Thomas Blvd., Pittsburgh 8, Pa. 

Circle No. 41 on Reply Card 


Dehydrator for Oil Products 
(Bulk Plants, Terminals) 

A new two-page bulletin describes 
a dehydrator for Diesel fuel, gasoline, 
Kerosine and. fuel oils. It is available 
in capacities of 350 and 600 g.p.m. 
Unit is said to prevent water from 
entering the fuel discharge line even 


EXCEL-SO 


SEPARATORS 


Coalesce and remove all 
free water from light pe- 
troleum products. 


WARNER MSIES 


— Company 





P BOX 3096B e 


TULSA OKLA 


GASBOY: 


GALLON STROKE 
BARREL PUMP 


Model 420 





The finest gallon 
stroke inside-rack bar- 
rel pump money can 
buy. 

For dispensing gaso- 
line from above- 
ground tanks and 
drums. Complete with 
heavy brass cylinder, 
built-in check-valve; 
brass strainer-type 
nozzle; 34” x 8’ rub- 
ber hose with two 
male couplings; 1” x 
36” suction stub. 
Height of pump, 32”. 


Write For 
Catalog 





WM. M. WILSON’S SONS, INC 


FEBRUARY 20, 1952 








at high flow rates. Dehydrating ele- 
ments are made of fiber glass. The 
350 g.p.m. model has 4” inlet and out- 
let connections; the 600 g.p.m. has 
6” flanged connections. Bowser, Inc., 
1365 East Creighton Ave. Fort 
Wayne 2, Ind. 


Circle No. 42 on Reply Card 


Williston Basin Maps 
(General) 


A new stereo photo coverage for 
the entire Williston Bagin crude oil 
producing area is available. The 
aerial photography covers 50,000 sq. 
miles in North and South Dakota 
and Montana, and more work is 
scheduled in the Dakotas. Also al- 
ready photographed and mosaiced 
are more than 275,000 miles in Colo- 
rado, Utah, the Dakotas, Montana, 
and Wyoming. More information is 
available on this new crude oil dis- 
covery area. Aero Service Corp., 236 
E. Courtland St., Philadelphia, . Pa. 


Circle No. 43 on Reply Card 


Industrial Trucks 


(Warehouses) 

A new 16-page bulletin deccribes the 
application, types and operation fea- 
tures of the manufacturer’s line of 
motorized hand trucks and electric 
stackers for use in warehouses, load- 
ing and unloading operations. The 
trucks are available in capacities up 
to 6,000 lbs. One section of the folder 
shows the various attachments which 
may be used on the trucks. Yale & 
Towne Manufacturing Co., Philadel- 
phia Division, 11000 Roosevelt Blvd., 
Philadelphia, Pa. 


Circle No. 44 on Reply Card 


Fire Fighting Products 
(General Application) 

A new 12-page catalog illustrates 
and describes portable fire fighting 
equipment. Various types of nozzles, 
foam eductors, foam liquid, nozzle 
extension units, and other accessories 
for fire extinguishing equipment. 
Rockwood Sprinkler Co., 38 Harlow 
St., Worcester 5, Mass. 


Circle No. 45 on Reply Card 


Rotary Truck Pumps 
(Tank Trucks) 

Manufacturer’s line of tank truck 
rotary pumps is described in a six- 
page folder. Single and dual units 
are pictured, and specifications are 
given for each. Tables show capacity, 
dimensions and other details. Black- 
mer Pump Co., 1901 Century Ave., 
Grand Rapids 9, Michigan. 

Circle No. 46 on Reply Card 


Expansion Joint Catalog 
(Bulk Plants, Terminals) 

A new illustrated catalog describes 
all types of corrugated expansion 
joints made by manufacturer. Com- 
plete specification and installation 
data is given for free-flexing joints, 
low pressure applications; and for 
high pressure use. Dual, hinged, bal- 
anced and bulkhead units also are 
covered. Filexonics Corp., 1375 South 
Third Ave., Maywood, Ill. 

Circle No. 47 on Reply Card 


Floor Sweeping Brushes 
(General) 

A line of brushes specially designed 
for industrial use in sweeping floors, 
etc. is deccribed in a four-page folder. 
Pictures and descriptions as well as 
prices are given. Fountain brushes 
for cleaning trucks also are shown. 
Milwaukee Dustless Brush Co., 2200 
W. Michigan St., Milwaukee 3, Wis. 

Circle No. 48 on Reply Card 








GEneva 1333 
W. N. FRASER CO. 


MANUFACTURERS 
1627 LOCUST ST. 
ST. LOu!tSs 3, 
mISSOURI 


ORDER NOW 
FOR 
SPRING 


IDENTIFY YOUR 
BUSINESS THIS YEAR 

















PREVENT LEAKS.. 


...-Permanenily! 
When installing goso- 
line, diesel fuel, gas, 
woter, cir ond other 

lines, be sure to use 

Rectorseal #2 on all 

y wiatee ee » it 





is economical, easy-to- 
vse. Thin in the con, 
rom 4 #2 thick 
in the joint to o plostic 
elasticity that retains o 
perfect seal for the life 
of the connection. Avail- 
able in pint, Ys pint 
ond Y% pint brush-top 
your dis- 
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MAKING THE OIL INDUSTRY SAFER 
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EQUIPMENT 





Floor Resurfacer 
(General Construction) 


A floor resurfacing material which 
utilizes Uintahlite as a stabilizer and 
strengthener is described in a 12-page 
booklet. The material is generally 
grouped as a form of native asphalt, 
but company says it is “different.” 
It does not soften in hot sun, does 
not weather or dissolve in water, and 
is resistant to corrosion by acids and 
alkalis, and manufacturer says the 
new mastic floor material reduces 
“pull” on vehicular traffic, and in- 


dentation under static loadings is 
eliminated. Flash-Stone Co., 3723 
Pulaski Ave., Philadelphia 44, Pa. 


Circle No. 49 on Reply Card 


Plug Valve Catalog 
(Bulk Plants, Terminals) 

A new catalog describes and illus- 
trates manufacturer’s complete line 
of lubricated plug valves. Sizes of 
the valves range from %” to 12”, 
larger sizes available on order. In- 
cluded in the catalog is information 


OKHEIM 






Whether for your use or the use of your 
customers, you'll appreciate the many fine 
features of the Tokheim double-action pump. 
It operates with a single sturdy diaphragm; 
yet it pumps on back and forward strokes, 
providing continuous flow with minimum 
effort. High suction efficiency. Self-priming. 
All-round reliability. Available in several 
models —with hose or spout outlet — for 
drums or underground tanks. Call your 
Tokheim man today, or write factory for 
literature showing all models. 


DOUBLE-ACTION 
HAND PUMPS 


for 
service 
station ..-« 








General Products Division 


TOKHEIM OIL TANK AND PUMP COMPANY 


1650 Wabash Avenue, Fort Wayne 1, Indiana 


Factory Branch: 1309 Howard Street, San Francisco 3, California 











on working pressures, materials of 
construction, design and function, 
manufacturing methods, accessories, 
lubricants, and pressure and tempera- 
ture ratings. H. K. Porter Co. Inc., 
50 Foley Sa., Somerville, Mass. 
Circle No. 50 on Reply Card 


Pumpability of Grease 
(Grease Compounders) 


A new folder describes a new lab- 
oratory which tests the pumping 
qualities of greaces. The lab also tests 
the pumping and spraying qualities 
of a wide variety of other products. 
Gray Co., Inc., Industrial Division, 
Graco Square, Minneapolis 13, Minn. 

Circle No. 51 on Reply Card 


Roof Coating 
(Maintenance) 

A four-page folder gives details on 
cpplication and uses of a weather- 
proof mineral-armored asphalt coat- 
ing for protection of bituminous roofs 
and metal. Specifications, approxi- 
mate costs and information regarding 
equipment used in applying the coat- 
ing are included in the brochure. 
American Bitumuls & Asphalt Co., 
200 Bush St., San Francisco, Calif. 

Circle No. 52 on Reply Card 





Valve Bulletin 
(Bulk Plants, Terminals) 


A new line of continuous fast 
cycling valves is described in a four- 
page bulletin. The valves come in 
4, %, % and % in. sizes for single 
and dual pressure operation on air, 
water or light oil from 0 to 150 p.s.i. 
Solenoids are available for all stand- 
ard AC and DC voltages. Solenoids 
and pilot valve parts are the came 
for all sizes, to simplify maintenance. 
Barksdale Valves, 1566 East Slauson 
Ave., Los Angeles 11, Calif. 

Circle No. 583 on Reply Card 


Spray Equipment Booklet 
(General) 

A 16-page rotogravure brochure 
provides a reference for manufac- 
turer’s spray equipment, The book- 
let is full of illustrations and is in- 
tended to show the many uses for 
spray equipment. The photographs 
are actual scenes of the painting 
equipment being used. DeVilbiss Co., 
296 Phillips Ave., Toledo 1, Ohio. 

Circle No. 54 on Reply Card 


Air Compressor Catalog 
(Service Stations) 

A line of air compressors is describ- 
ed and illustrated in a new 12-page 
catalog. The compressors are designed 
for industrial service, including sta- 
tions. Complete specification, sizes 
and capacities are given. Quincy Com- 
pressor Co., 304 Maine St., Quincy, 
Til. 





Circle No. 55 on Reply Card 
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PERSONALS 


G. B. Richards 
is the new presi- 
dent of OPW 
Corp. Mr. Rich- 
ards was previ- 
ously associated 
with Firth Ster- 
ling Carbide and 
Steel Co. and the 
Bostitch Co. as 
general manager, 
and with Imperi- 
al Belting Co. and 
Firestone Tire 
and Rubber Co. 
as sales executive. He has been ex- 
ecutive vice president of OPW since 
1949. 


Mr. Richards 


Two new vice presidents for Rheem 
Mfg. Co. are: 

Robert P. Williams, Jr., previously 
Washington manager, a graduate of 
the Georgia Institute of Technology 
and the Sheffield School of Yale Uni- 
versity, and director of Rheem’s pro- 
gram for metal containers. 

Clarence Graham, formerly presi- 
dent of the James Graham Mfg. Co. 
which was acquired by Rheem last 
year and is now operated as the 
Wedgewood division. 


* * 


After one year with Fruehauf 
Trailer Co., Fred E. Burnham has 
been named vice president and con- 
troller. 


A veteran of 
24 years in the 
manufacture and 
distribution of 
electrical equip- 
ment, Murray 
Whitfield has 
been named ex- 
ecutive vice pres- 
ident and sales 
director of Revere 
Electric Mfg. Co. 
Also moved up 
in the company 
is its secretary, 
Arthur K. Johnson, who will assume 
a vice presidency in addition to his 
secretarial duties. 


Mr. Whitfield 


* * . 


E. M. Kuhl has been transferred 
from the South Pacific region to be- 
come manager of the eastern region 
for Bowser, Inc. He joined Bowser 
as a clerk in 1927 and most recently 
served the company as Los Angeles 
district manager and South Pacific 
regional manager. 


FEBRUARY 20, 1952 


At a recent meeting of the Truck- 
Trailer Manufacturers Assn. in Texas 
William A. Grace of Hobbs Mfg. Co. 
was elected president to succeed L. C. 
Allman. District vice presidents are 
S. E. Biggs of Trailmobile and T. C. 
Brown of Brown Trailers. 


* * * 


Arthur F. Dries has been named 
manager of sales promotion and ad- 
vertising with the Gar Wood Indus- 
tries, Inc. He was previously affiliated 
with Service Supply Corp., Hose Ac- 
cessories Co. and the Koehring Co. 


W. S. Andrews moves to New York 
as district sales manager for Rock- 
well Mfg. Co. Mr, Andrews joined 
Rockwell's Nordstrom Valve Co. upon 
his graduation from the University of 
Pittsburgh, worked with the Beaver 
Pipe Tools, Inc. and returned to 
Nordstrom in 1938. 


. * * 


A. C. Stone, Jr., former Los Angeles 
district manager for Gilbert & Barker 
Mfg. Co., has been transferred to 
Chicago as assistant division man- 
ager under E. J. Walters. 


How to brighten dark rooms 


with One 


FREE BOOK tells how to do 
scores of other 


this and 


painting jobs 


NEW FREE BOOK TELLS 
HOW to get better paint results 
at lower cost... how to buy and 
apply the right aluminum paints. 

Alcoa does not make paint. We 
have prepared this book so you 
can know about the many new 
improvements in aluminum 
paints; can buy the correct paints 
without lengthy specifications 
and tests; can apply them best 


31 PAGES OF USEFUL 
PAINTING INFORMATION 


for lasting protection and good 
appearance. 

his book gives worth-while 
maintenance painting tips; in- 
cludes coverage tables, tells what 
aluminum paints to use inside 
and out, on wood, metal, mason- 
ry and heated surfaces. Send 
for your free copy. Attach 
coupon to your letterhead and 
mail now. 


ALUMINUM COMPANY OF AMERICA 

Paint Service Bureau, 17898 Gulf Bidg., 

Pittsburgh 19, Pennsylvania 

Please send me a free copy of: “Painting with Aluminum”. 
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Highway Trailer Co. has named 
R. E. (Bob) Templeton central re- 
gional manager. Mr. Templeton comes 
to Highway Trailer after many years 
in the transportation field with Amer- 
ican Bantam Car Co., Gramm Trailer 
Corp. and Fruehauf Trailer Co. 


* . ’ 


Homestead Valve Mfg. Co. has 
named Don H. Krey vice president 
in charge of sales and John W. Force 
vice president in charge of engineer- 
ing. Mr. Force has been with the 
company since 1926, Mr. Krey since 
1935. 


Dr. Francis C, Frary resigned as 
director of research for the Alumi- 
num Company of America Jan, 1. 
Dr, Frary, a founder of research in 
the aluminum industry, organized 
Aluminum Research Laboratories, 
helped build and operate the world’s 
largest phosgene plant during World 
War I, and holds many awards in- 
cluding the James Douglas Metal- 
lurgical Metal. 


* > * 


Appointment of Albert C. Bramer 
as field sales representative in the St. 
Louis area has been made by the 
Pfaudler Co. 
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for Top Performance in 
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Veeder-Root 
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VEEDER-ROOT INC., HARTFORD 2, CONN. 


CHICAGO 6, ILL. + GREENVILLE, S. C. 


* MONTREAL 2, CANADA 


DUNDEE, SCOTLAND + OFFICES AND AGENTS IN PRINCIPAL CITIES 
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In launching 
its new multi- 
pump depart- 
ment, Erie Meter 
has named John 
S. Thompson as- 
sistant sales man- 
ager. Mr. Thomp- 
son, a mechanical 
engineering grad- 
uate of Lehigh 
University, was 
with Metal Hose 
and Tubing Co. 
18 years where he 
became vice president in charge of 
sales. He also served the Acme Metal 
Products Corp. as sales manager. 
In his present capacity he will pro- 
mote Erie’s new multipump system 
which uses gasoline dispensers with- 
out individual motors, air eliminators 
and pumping units. Instead, a single 
submerged turbine type pump is used 
for each grade of gasoline. It is in- 
stalled in the storage tank. 





Mr. Thompson 


* * ~ 


President of United States Pipe 
Line Co. Robert T. Haslam has been 
named to the board of directors of 
the Dewey & Almy Chemical Co., 
Cambridge, Mass. Mr. Haslam was 
formerly a vice president and director 
of Standard Oil (N. J.) and now 
Serves on the boards of Ethyl Corp., 
American Gas & Electric Co., and 
Worthington Pump & Machinery 
Corp. 


The Tank Fabricators Committee, a 
newly organized division of the Lique- 
fied Petroleum Gas Assn., will be 
headed by William H. Brooks, execu- 
tive manager. Mr. Brooks’ duties will 
center about the procurement of 
steel, etc. for LP-gas storage tank 
production. 


* > * 


A 32-year association with the 
Wagner Electric Corp. has culminated 
in promotion to sales managerchip of 
its automotive equipment division for 
J. R. (Jack) Rose. Mr. Rose has 
served the company in its Detroit, 
South Bend, and St. Louis districts. 


* . * 


The newly created north central 
sales district of the Martin-Senour 
paint company will be headed by J. 
R. (Dick) Degnan, formerly acsistant 
to the manager in the automotive fin- 
ishes division. His area will com- 
prise Indiana, Minnesota, northern 
Illinois, and Ohio, with headquarters 
in Chicago. 

New addition to the Chicago sales 
staff is Richard J. Wilson, formerly a 
public relations man with Interna- 
tional Harvester and Montgomery 
Ward. 
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The directors 

of International 
Business Ma- 
chines Corp. on 
Jan. 15 elected 
Thomas J. Wat- 
son, Jr. president 
of the firm suc- 
ceeding John G. 
Phillips who was 
named vice chair- 
man of the board 
and chairman of 
the executive and 
finance commit- 
tee. 

Mr. Watson, a graduate of Brown 
University, joined the company in 
1937 as junior salesman, returned 
after 6 years of military service, and 
was elected a vice president and mem- 
ber of the board in 1946, and in 1949 
was named executive vice president. 


Back in Cleveland is Karl H. 
Meyer who first joined the staff of 
Reliance Electric & Engineering Co. 
in 1926 following his graduation from 
Case Institute of Technology. He was 
transferred to Ashtabula, Ohio, as 
manager of the company plant in 
1947 and returned to Cleveland to 
manage the Ivanhoe division on 
Dec. 1. 

Walter H. Haber, who also has been 
with Reliance since 1926 and served 
as production manager of the Ashta- 
bula plant, succeeded Mr. Meyer. 


Changes in the sales staff of Fair- 
banks-Morse & Co. were recently 
made known as follows: 


J. A. Cuneo has been promoted to 
general sales manager to be succeeded 
as manager of the Chicago branch 
by Milo C. Roy. J. W. Wright has 
been named manager of the Omaha 
branch, C. E. Dietle is manager of 
Diesel sales and W. B. Wylly is man- 
ager of the Atlanta branch, L. A. 
Weom has been transferred to St. 
Paul and Clifford J. Schroeer to St. 
Louis as branch managers. New gen- 
eral manager of the electrical divi- 
sion is Gordon R. Anderson and W. 
H. Kingsley heads sales for the divi- 
sion. 


Pipe Protection Service- Inc, has 
named E. Rowland English vice-presi- 


National Can Corp. has consoli- 
dated its sales departments into one 
co-ordinated operation under the di- 
rection of F. B. McNamara, former 
general sales manager and now vice- 
president in charge of sales. 

The midwestern division is headed 
by Robert E. Tanner, assisted by 8. 
V. O’Donnell of the central division 
and S. M. Murphy of the midwestern 
district. 


Heading the eastern division is John 
S. Baker assisted by A. R. Jorgenson 
of the eastern district, E. F. Woelper 


You | 
can't 


NNW Ty, 


of the southeast district, John 8S. Mor- 
rison of the housewares division, and 
S. F. Christy of the export division. 


A career started in transportation 
promotion with the Union Pacific, 
Illinois Central, and Chicago Great 
Western railroads, has led to advertis- 
ing managership of the Waukesha 
Motor Co. for Harry J. Lemmer. Mr. 
Lemmer has been with Waukesha 
since 1942 as technical information 
manager and assistant advertising 
manager. 


Two cocktails—like two rotary pumps 
—may look alike. It’s the stuff inside 
that makes the difference . and 
you'll never know until you try them! 


For every bulk station need, there's 
an INVADER Pump that will perform 
better . . . longer. They will fit your 
equipment with no expensive changes 
in piping or mounting, and definitely 
cut your pumping costs. 





Here’s the inside reason why INVADER 


ASK YOUR SUPPLY 
HOUSE, OR WRITE 
FOR FULL INFOR- 
MATION AND 
PRICES 


dent in charge of sales and assistant 
general manager. Mr. English comes 
to Pipe Protection from H. C. Price 
Co. 


Pumps perform better . . . longer. The new 
and improved tooth design provides a posi- 
tive seal and rolling contact . . . assures you 
less “down” time, fewer replacements, and 
reduced power costs. 


bd = * 


R. P. Parshall has moved from 
Cummins Engine Co., Inc.’s Milwau- 
kee branch to headquarters in Atlan- 
ta, Ga., where he becomes region- 
al manager in Diesel sales for the 
Southeastern division. 
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usiness 


uilders... 


is the month of blizzards and 
. snowdrifts and mudholes .. . 
cracked pavements and icy intersections. For 
motorists, February is the tough home stretch 
before spring . . . tough on tires, batteries 
ond engines. Make a special point of 
checking every car you service this month 
for signs of February fatigue. Your cus- 
tomers will aoppreciaie it, and you'll find a 
lot of extra service business! 





February 
thaws . . 


SPRUCE UP 
BATTERY 
SERVICE 


... with this com- 
pact, good-looking 
Battery Filler. Cus- 
tomers notice the 
difference, and so 
will youl Made of 
flexible rubber, it is 100% unbreakable—stands 
dropping and freezirg withcut injury. Non-cor- 
rosive lead hose fittings. Special neck holds hy- 
drometer inside. Ask for Catalog No. 125. 





BOOST BATTERY BUSINESS 

Use the BISHMAN 
ELECTRIC 
HYDROMETER 


Now, you can get 
quick, accurate read- 
ings without using 
messy hydrometers. 
The Bishman Electric 
Hydrometer uses new open circuit method to 
detect weak cells before battery fails. No 
drain on battery. Easy-to-read dial has two 
scaoles—for testing 1260 and 1280 top gravity 


















batteries. Contact prod has 30” lead. Ask 
for Catalog No. 916. 
PUMPING JOBS 
MADE EASY 


The Bishman Utility Pump makes fast, easy work 
of scores of pumping jobs. Rugged and versa- 
tile, it handles alcohol, paint thinners, tur- 
pentine, etc. safely and efficiently. Has vapor 
procf valve, plastic coated diaphragm and 
collapsible suction stub. Fits 24”, 1Y2’' and 2” 
openings. Ask for Catalog No. 750. 


See Your Jobber, TODAY .. . or Write Direct to: 
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A new engi- 
neering and re- 
search division in 
the John Wood 
Co. will be headed 


by P. 8S. Lyon, 
vice president in 
charge of engi- 


neering. The new 
division will be 
the center of ac- 
quisition and de- 
velopment of new 


Mr. Lyon 
products in an 
over-all program 
of expansion. 
Mr. Lyon is experienced in engi- 


neering, production and sales, having 
been associated previously with the 
Turbine Equipment Co., General Elec- 
tric, and more recently with the Coch- 
rane Corp. and the C. H. Wheeler 
Mfg. Co. as president and general 
manager of each. He is an engineer- 
ing graduate of Cornell University. 


. * * 


Frederick C. Schroeder has joined 
Warren Refining & Chemical Co. of 
Cleveland as plant superintendent. 
Mr. Schroeder was formerly with 
American Lubricants Inc., was assict- 
ant research chemist for Carlisle 
Chemical Works, and chief chemist 
for J. W. Kelley Co. Much of his 
work has been in the field of solvents, 
cleaning compounds, and lubricating 
oils and greases. 


Oklahoma City is the new head- 
quarters for L. N. Tidd of Black, 
Sivalls & Bryson, Inc. Formerly as- 
sistant trearcurer and assistant secre- 
tary, Mr. Tidd has been appointed 
manager of contract sales in the Okla- 
homa City plant. 


Allis-Chalmers Mfg. Co. has pro- 
moted Howard R. Godfrey, Jr., from 
assistant engineer in its centrifugal 
pump department to its New York 
district chemical and petroleum di- 
vision. Mr. Godfrey has been with the 
company since 1948. 


Recently elected to the board of di- 
rectors of the Pennsylvania Flexible 
Metallic Tubing Co. is George Walker 
Scudder, Jr., president of the Bing- 
ham Co. of Philadelphia. 


a * a 


In Kansas City, executive changes 
were made in the H. D. Lee Co. with 
B. E. Kinney’s appointment as pres- 
ident succeeding the late R. B. Cay- 
wood, G. S. Wayman as vice president 
and treasurer, L. W. Staples as sec- 
retary, and C. A. Reynolds as chair- 
man of the board. 








Clayton Manufacturing Co., El 
Monte, Calif., has appointed William 
O. Merritt sales manager of its dy- 
namometer division, in which capaci- 
ty he will handle all domestic and 
Canadian sales and advertising ac- 
tivities for the division. Mr. Merritt 
was previously with the Bear Manu- 
facturing Co. 


* > . 


Eureka Williams Corp. has ap- 
pointed C, S. Stackpole vice-president 
in charge of its Oil-O-Matic division 
succeeding L. A. Casler, executive 
vice-president who left the director- 
ship of the heat.ng division to head 
defense work and over-all production 
earlier this year. 


* 7 * 


United Centrifugal Pumps has 
placed Dahl E. Brewer, a veteran of 
15 years in the engineering and sales 
of centrifugal pumps, in charge of 
sales throughout the northern Cali- 
fornia and Utah area. 


* - * 


American Brake Shoe Co. has made 
assistant vice-president Eads Johnson, 
dr. executive vice-president. Mr. John- 
son joined Brake Shoe’s sales depart- 
ment following his graduation from 
Yale, was made assistant vice-presi- 
dent of the Southern Wheel division 
in 1950. 

Recently elected vice president of 
Brake Shoe is Fred P. Biggs, presi- 
dent of the company’s brake choe and 
castings division and a member of 
the firm since 1916. 


* * * 


H. M. Sossaman, who joined Quaker 
Rubber Corp. as Florida salesman 23 
years ago and rose to general sales 
manager in 1950, was recently elected 
vice president in charge of com- 
mercial development. He will be suc- 
ceeded as general sales manager by 
J. R. Lewis, his assistant. 


+ - * 


Factory representative in Califor- 
nia, Nevada, and southern Oregon is 
Donald C. Howard’s new position in 
the New York Belting and Packing 
Co. 

Other recent personnel changes at 
New York Belting & Packing: 


Carl G. Link, Jr. as northern dis- 
trict sales manager located in Chi- 
cago, and Frank E. Cavanaugh as 
factory representative for the area. 

William I. Butler as southeastern 
sales manager located in Memphis. 


Wayne E. Law as oil field factory 
representative and Joseph Van Schaik 
as factory representative in the Rocky 
Mountain states. 
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Mr. Canning Mr. Beall 


. 

Southwestern Petroleum Co. has 
named J. F. (Jack) Canning presi- 
dent of the company succeeding E, H. 
Beall, president of Southwestern since 
its founding 17 years ago. Mr. Beall 
will continue as chairman of the 
board. 


Mr. Canning’s former position as 
executive vice-president will be filled 
by J. W. Shugart, Jr. who is succeeded 
as vice-president by Orville H, Utley, 
sales manager. 


* * * 


Recently installed in new headquar- 
ters in Cleveland is J. H. Rasmus- 
sen who has become vice-president in 
charge of cales of cooking and heat- 
ing appliances at Perfection Stove Co. 


* + * 


Managing the western and Ca- 
nadian territories for Sealtight Corp. 
prepared Milton Shapiro for the 
foreign market development that will 
be part of his job as executive sales 
manager in charge of sales and ad- 
vertising for the company. He will 
be located in Cedar Rapids, Ia. 


* . o 


The Lunkenheimer Co. has reorgan- 
ized its territories to co-ordinate its 
sales activities more closely. There 
are now three sales areas; eastern 
division under the management of 
Melvin W. Pauly with R. J. Sardieck 
as district manager in Philadelphia; 
a central division managed by Harold 
H. Layriiz, with E. R. Tieberman in 
Dallas as district manager; and a 
western division directed by Charles 
W. Burrage, with C. B. Rosser, Jr. 
as district manager in Los Angeles. 


. * > 


Fox Products is represented by Ira 
Edmondson in northern California 
and by Glenn Tanner in southern 
California and Arizona. The two men 
promote the Fox line of battery 
chargers. 


a 7 7 
Van A. Bunting is contracts mana- 


ger in Youngstown, Ohio, for the 
Swedlow Plastics Co. 
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National Lead Co. has named War- 
ren -T. Trask manager of its steel 
package division. Mr. Trask joined 
the company’s steel package sales 
staff in 1946 and was previously af- 
filiated with Geuder, Paeschke & 
Frey Co. as sales manager of its 
container division. 

. - > 


Fifty year of service with Worth- 
ington Pump and Machinery Corp. 
preceded the retirement last month 
of Herman H. Miller who joined the 


firm in 1901 as an application engi- 
neer, rose to head the air compressor 
department and watched in the space 
of his career the expanding role of 
compressed air in industry. 


. > > 


Charles S. (Chuck) Barbara has 
moved to San Francisco for the P. L. 
Badt Co. as West Coast sales man- 
ager of its service station supplies 
and automotive tools after 15 years 
with Gilbert & Barker Mfg. Co. 


ALL THE WORLD comes to Cincinnati 

for machine tools, pianos, radios, television 
sets, soap and conveying systems— 

A-F Engineered Completely Co-ordinated 
Conveying Systems. 


For a discussion of latest 
efficient handling methods write: 


THE ALVEY-FERGUSON COMPANY 


610 Disney Street, Cincinnati 9, Ohio 


OFFICES OR REPRESENTATIVES IN PRINCIPAL CITIES 


ENGINEERED 
conveying 
"> systems 


« 


YOU can SEE 

the SUPERIORITY of 
ALVEY-FERGUSON 
Conveyor 
ENGINEERING 
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NEWS OF MANUFACTURERS 


National Cash Expands Sales 


Sales of adding machines will be 
expanded to a national basis for the 
first time, National Cash Register 
Co. says. Previously, the company’s 
branches had been authorized to sell 
and service adding machines in only 
55% of the U. S. These restrictions 
were removed on Jan. 1. The com- 
pany, whose headquarters are in Day- 
ton, Ohio, originally entered the 
adding machine field in 1943 with the 
purchase of the Allen-Wales Adding 


Machine Corp. Under terms of this 
purchase, Allen-Wales dealers could 
continue distribution of the adding 
machine line, but National Cash 
branch offices could handle it only in 
certain territories. A year ago the 
name was changed to National and 
improved models were introduced. 
Most of the former Allen-Wales deal- 
ers continued as dealers for the Na- 
tional machines. Manufacturing fa- 
cilities were and will be retained in 
Ithaca, N. Y. 


WHY BLACKMER TRUCK PUMPS | 
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three suction and four dis- 


20 PIPIN -OMBINATIONS! 
binations. tor ith th 
pew Reger eg a qo eve the 


Truck Pumps. 


40, 60, 100 and 200 G.P.M. SIZES 





SINGLE 
& DUAL 


BLACKMER PUMP COMPANY 


ARE EASIER™ 
TO INSTALL 


B 
cei of all fuck pomps Wat This 
feature, with Blackmer’s’ outsta _ per- 
formance 


. wins top rating for Blackmer 














e WRITE FOR TRUCK PUMP DATA 


A look “inside” Blackmer Truck 
Pumps shows why owners 
appreciate these pumps. 
Write for Bulletin TP3. 


e GRAND RAPIDS, MICH. 








New Brass Plant 


Anderson Brass Co. has completed 
a new plant in Detroit, Mich. It will 
manufacture a complete line of valves 
and fittings. Executive and engineer- 
ing staffs are housed in offices sit- 
uated across the front of the new 
building. 


Fruehauf Erects New Branch 


Fruehauf Trailer Co. is erecting a 
new branch plant at Wallingford, 
Conn., to replace the outgrown New 
Haven branch. The new building will 
have 20,000 sq. ft. of floor space, and 
completion is expected by next 
spring. The facilities will double the 
branch’s capacity for repairing and 
modernizing all types and makes of 
trailers, company says. Paul J. 
Motto, who is in charge of the New 
Haven facilities, will be manager of 
the Wallingford branch. 


Trailmobile Expands in Canade 


Production facilities of Trailmobile 
Canada Ltd. have been tripled by the 
construction of a new manufacturing 
plant in Scarborough, Ontario, Cana- 
da. New facilities cover 33,000 sq. ft. 
Company is a subsidary of Trailmobile 
Inc. whose main offices are in 
Cincinnati, Ohio. 


Packaging Meeting 


Production and merchandising sub- 
jects will be emphasized at the 21st 
Annual Conference on Packaging, 
Packing and Shipping, held concur- 
rently with the National Packaging 
Exposition. The meeting is set for 
April 1-4 and will be held in Public 
Auditorium, Atlantic City, N. J. 


Automatic Truck Transmission 


A full automatic transmission has 
been placed in a commercial model 
truck by GMC Truck & Coach 
Division. It was first shown at the 
Chicago Automobile Show this month. 
Company says that “this model is 
the first of a trend toward this type 
of power tansmission in the truck- 


| ing industry.” 


The Hydra-Matic drive was placed 
in a new military truck which has 
been in production since last Septem- 
ber. 


Emerol Opens New Plant 


Emerol Manufacturing Co. has 
opened a new plant in Arlington 
Heights, Ill. It will manufacture 
Marvel Mystery Oil to supply the 
Midwest area. Company also sells 
the Marvel Inverse Oiler for top-cyl- 
inder lubrication. 


NATIONAL PETROLEUM NEWS 





EQUIPMENT 





HONORED at celebration banquet of Erie Meter Systems, Inc., were several men 


with 25 years or more service. 


Shown here left to right (front row): L. F. Smith, 


vice president and general manager (26 years); N. A. Carlson, founder and president 

(26 years); N. A. Carlson, Jr., secretary (12 years); (back row) C. C. Sandberg, super- 

intendent of shipping (25 years); H. W. Bole, superintendent of assembly (25 years); 
and C. M. Raley, manager of the order department (26 years) 


Erie Marks 25th Anniversary 


Erie Meter Systems, Inc., recently 
gathered its entire organization to- 
gether for a banquet in Erie, Pa. to 
celebrate 25 years in the service sta- 
tion equipment industry. Honored 
were four employes who have served 
the company for 25 years. 

The late L. O. Carlson started the 
company. He built many of the first 
Erie masonry insert dispensing units 
in the basement of his home, to op- 
erate by air pressure introduced at 
the storage tank. Hig brother, N. A. 
Carlson, employed as a service sta- 
tion engineer for the Atlantic Refin- 
ing Co. af Pittsburgh, was soon 
called to Epie and together they de- 
veloped equipment to meet the fuel- 
ing needs of the 1920's. 

The Carlson brothers gave credit 
to a station operator at Meadville, 
Pa., for focusing their attention on 
the need for a self-contained motor 
driven gasoline meter pump. The 
Meadville operator had a storage 
tank that would not take the neces- 
sary air pressure and he asked the 
Carlsons to develop a unit that could 
pump gasoline from the tank. The 
result was a _ self-contained motor 
driven gasoline meter pump for serv- 
ice stations. The first unit weighed 
over 600 lbs. and was mostly cast 
iron. 

The Carlson brothers organized as 
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the Erie Service Station Equipment 
Co., changing the name to Erie Meter 
Systems, Inc., on Dec. 14, 1926. 

The original company moved into 
factory space in 1925 which consist- 
ed of a modest warehouse and office. 
By late summer of 1928 the company 
grew to 50 employes and purchased 
a factory site which provided 25,000 
sq. ft. This has been expanded by 
15 building additions since 1929. 


L. F. Smith, vice president and 
general manager, was company’s first 
employe and says that one of Erie’s 
first big orders in the early days 
amounted to $3,225. He tells how so 
much depended on the receipt of the 
cash but, due to a technicality in in- 
stallation payment, it was delayed 30 
days. Everyone took IOU’s on pay 
day. 


Mr. Smith relates the history of 
the company in an attractive book- 
let commemorating the company’s 
anniversary. Many illustrations show 
how the company grew and how its 
products changed over the years. 
Copies are available by writing to 
Erie Meter Systems, Inc., Erie, Pa. 


New Raybestos-Manhattan Plant 


Initial unit of its new midwestern 
plant — the Wabash Division — has 
been completed by Raybestos-Man- 
hattan, Inc., at Crawfordsville, Ind. 


Makes Conveyor Equipment 


The Oral T. Carter & Associates, 
Inc., is now making a full line of 
conveyor equipment and machinery 
known as Carter Black Velvet con- 
veyors. Company says it is introduc- 
ing a process whereby all bearing 
and working parts of conveyor wheels 
and rollers are treated with a deep 
penetrating oil which is said to in- 
sure a self lubricated operation and 
rust preventative qualities. 


Speeds Fence Painting 


A new idea in wire fence painting 
has been developed by a paint fore- 
man at Aluminum Co. of America’s 
New Kensington Works. The new 
method consists of pouring the alumi- 
num paint, or any other kind, instead 
of spraying or brushing. Company 
says the new method cuts mainte- 
nance costs in half. Paint is poured 
from a two-gallon oil can (see photo) 
with a flexible spout along the top 
portion of one section of the wire 
fence. On both sides of the fence are 
suspended panels which act as a 
trough and course the paint over the 
intertwined wire. Panels are kept in 
close contact with the fence and some 
bracing may be necessary on warped 
or damaged fence. The paint flows 
over the fence and drains into a catch 
pan for reuse. One catch pan re- 
mains under the section previously 
painted. Alcoa says at one plant 
where no wire brushing of fence was 
needed, one coat of red lead paint 
was poured, followed by one coat of 
aluminum paint. Total cost includ- 
ing labor, burden and materials was 
96.5c per foot for the two-coat appli- 
cation, company says. Immediately 
after the pouring operation one paint- 
er goes over the work to cover any 
skips and to paint portions of posts 
not already covered. This is the only 
brush work needed. 
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New Type Meeting 


A new type of general meeting for 
distributors has been inaugurated by 
New York Belting and Packing Co. 
Distributors do all the talking at the 
round table sessions. First of the 
meetings was held in Chicago with 
more planned. 


Can Research Pushed 


American Can Co, has made a ma- 
jor organizational change to enable it 
to place more emphasis on creative 
research through establishment of a 
new research and technical service de- 
partment. The research and develop- 


ment division will be concerned with 
applied research in the fields of pack- 
aging and container manufacture, in- 
cluding such projects as the conserva- 
tion and eventual elimination of tin. 


Fairbanks, Morse Expands 


Fairbanks, Morse & Co. has 
awarded the contract for the yard 
work on its new pump plant in Kan- 
sas City, Kans. Construction of the 
plant is expected to begin next spring. 
It will have a machine shop contain- 
ing 190,000 sq. ft. of floor space, a 
foundry with 150,000 sq. ft. and an 
office building with 20,000 sq. ft. 


Simpler and easier to install. 
No fussy alignments, fewer parts. 


Choice of pump location, 
for greatest convenience. 


Simplified piping, less costly to 
install, minimum flow friction. 


Pump can be placed where it is easily 
accessible for any required servicing. 


reasons 


why 


FLEXIBLE SHAFTS 


solve your 
tank pump 
drive problems 


No location problems with Stow 
Tank-Pump Drives! Just put the pump 
where it’s most convenient. Stow 
tank-pump drives compensate for 
relative movement give trouble-free 
service thot keeps your tankers on 


Write today for but- 
letin +. ane 
Gotaiis. 


Top: Stow Flexible Shaft Drive for 
side delivery pump system. 


Bottom: Stow Flexible Shaft Drive 
for rear-delivery pump system. 


MANUFACTURING CO. 


21 Shear St. Binghamton, N.Y 


New Ford Truck Line 


Ford Motor Co.’s new truck line 
for 1952 offers choice of five engines, 
including three completely new 
high-compression, low-friction over- 
head valve units. 

Series F-1 through F-8 trucks 
range from light pickup units of 
114-in. wheelbase and 4,7000 Ibs. 
gross vehicle weight up to extra 
heavy-duty trucks with a maximum 
195-in. wheelbase and ratings up to 
41,000 Ibs. 

The three new engines are overhead 
valve type. One is 101 horsepower, 
another 145, and the third is 155 h. p. 

The other two engines are more 
powerful versions of Ford truck 
engines—a 106-h.p. V-8 and a 112 
h.p. six cylinder. 

All the engines feature the com- 
pany’s Power Pilot carburetion- 
ignition system, aluminum autother- 
mic expansion control pistons, full- 
pressure lubrication, free-turn valves 
and improved alloy crankshafts, cam- 
shafts and exhaust valves. 


Tank Trailer Division Moves 


Highway Trailer Co.’s tank engi- 
neering and manufacturing. division 
has been moved from Cincinnati, 
Ohio, to Edgerton, Wis. The change 
was necessary to centralize tank and 
trailer engineering, manufacturing 
and sales operations, company says. 
The new facilities are said to triple 
the production potential of the com- 
pany. 


Westinghouse Pushes Scrap Drive 


Westinghouse Electric Corp. has 
found 11 million lbs. of iron and steel 
scrap by means of an intensive three- 
month campaign. The amount col- 
lected was in addition to the com- 
pany’s regular scrap savings of 29,- 
000 tons during the same period. 
Drive was initiated by Gwilym A. 
Price, company president, and An- 
drew H. Phelps, vice president of 
purchasing and traffic, who was ex- 
ecutive co-ordinator of the campaign. 


Whitney Chain Expands 


Whitney Chain Co. is building a 
one-story plant addition at Boston 
The new building contains 10,000 sq. 
ft. of floor space and will be devoted 
to manufacture of steel sprockets and 
large pitch roller and conveyor chains. 
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Blackmer Names Distributors 


Blackmer Pump Co. has named as 
distributors the Howard Supply Co., 
Oakland, Calif., and the Hetler Equip- 
ment Co., Grand Rapids, Mich. They 
will stock the company’s complete 
product and service parts line. 


Medium-Weight Diesel Truck 


A new welter-weight, three-cylinder 
Diesel truck has been introduced by 
GMC Truck and Coach Division. The 
truck is a two and one-half ton unit 
with five wheelbases ranging from 
137 to 197”. Company says the new 
unit is designed for the medium- 
weight hauling class and is powered 
with a 110 h.p. engine. Gross vehi- 
cle weight in 19,500 lbs. and gross 
cargo weight is 35,000 lbs. It has a 
five-speed overdrive transmission; 
front axle has 6,000 Ibs. capacity 
and rear axle (single speed or two- 
speed) 15,000 lbs. capacity. Com- 
pression ratio is 16 to 1. 


Degreasing Rights Bought 


Topper Equipment Co., Matawan, 
N. J., has purchased Optimus Equip- 
ment Co.’s_ patents, trademarks, 
manufacturing rights, sales rights, 
engineering, drawings, as well as cer- 
tain inventory and machinery per- 
taining to the vapor degreasing busi- 
ness. It includes industrial vapor 
degreasers and automotive degreas- 
ers sold under the trade name of 
Circo, formerly made by Circo Prod- 
ucts Co., Cleveland, Ohio. 

Optimus Equipment Co. has dis- 
continued operations, and Topper will 
occupy the same premises as did Op- 
timus. Most of the same personnel 
will be retained. 


Parts Inventory Expanded 


Rittiner and Associates, New Or- 
leans, has expanded its parts inven- 
tory to improve service for users of 
U. S. air compressors, hydraulic lifts 
lubricating equipment and pneumatic 
accessories in Louisiana. 


Oil Equipment Jobbers 
Begin Membership Drive 


The National Assn. of Oil Equip- 
ment Jobbers has started a campaign 
to secure active members. Although 
the association now has a strong ac- 
tive and associate membership, there 
are many eligible oil equipment job- 
bers who have not yet been reached. 


Any oil equipment jobber who de- 
sires to secure more information or 
wants to join can reach the associa- 
tion by writing to Howard Upton, 
executive secretary, 1402 Hunt Build- 
ing, Tulsa 3, Okla. 


A regular report is being sent to 
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the association's members. It con- 
tains news of the group’s activities 
and explanations of some of the gov- 
ernment regulations pertaining to the 
oil equipment business. 


Shields, Harper Developing 
Sales Training Program 


Shields, Harper & Co., oil equip- 
ment jobber, has hired Dr. Wilford 
M. Aikin to survey, analyze and es- 
tablish a program suited for the 
training of sales personne! in the oil 
marketing equipment business. 


Dr. Aikin, company says, recently 


helped to edit a training guide for 
the American Petroleum Institute. 


Renick & Mahoney to Move 


Renick & Mahoney, Inc., oil mar- 
keting equipment company, will move 
to larger quarters at 380 Second Ave., 
at 22nd St., New York, N. Y., on 
March 1. It has occupied its present 
location at 114 Liberty St., New 
York, for more than 25 years. 


The company will have 8,000 sq. ft. 
of space for offices, equipment dis- 
play rooms and warehouse facilities. 

August Schramm is president of 
the company. 


...one pump for 


more than one pumping job! 


This truly self-priming pump automatically 
and positively evacuates any air and vapor 
present in the lines at either the start or finish 
or during the run. Thus a single Gilbarco 
Roto-Prime can do the work for which 2 or 3 
— are usually needed. In transferring and 
oading operations, for example, a Roto-Prime 
will strip tankers, tank cars, or transports to 
ietenmetiate storage and this same pump will 
also handle the loading. The result is a possible 
saving of 30% to 50% in the cost of equipping 
a bulk plant with pumps. 


All Gilbarco Roto-Prime Pumps are fur- 
nished complete... with base, electric motor, 
coupling, built-in check valve and mechanical 
seal. 


Write today for literature and complete 
information. 


POS | have 
SELF-PRIMING 


STARTS 
WITHOUT 
PRIMING 
RUNS 
WITHOUT 
VENTING 


GILBERT & BARKER MANUFACTURING COMPANY 
West Springfield, Mass. « Toronto, Canada 
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Young Jobber 





Mr. Caldwell 


Robert L. Caldwell, 33, started in 
the oil business in 1946 as a book- 
keeper for the Gallipolis Terminal 
Co., Gallipolis, Ohio. He now holds 
the official title of secretary and 
treasurer and is in charge of all com- 
pany operations. 

Mr. Caldwell was born and raised 
on a farm near Gallipolis. After two 
years of college he started in busi- 
ness as a clerk for the Ohio Depart- 
ment of Highways. In 1941, he joined 
the U. S. Army Air Force and spent 
the next three years in Alaska, where 
he worked as an accountant in the 
Army Finance Department. 

From 1944 until 1946, he served 
with the U. 8. Navy, receiving his 
discharge in May. A month later he 
joined the newly-organized Gallipolis 
Terminal Co. 

Three prerequisites for a successful 
jobber operation, acording to Mr. 
Caldwell, are hard work, quality prod- 
ucts and good cost records. 

Mr. Caldwell is married and the 
father of two boys, age 11 and 9. 

7. > . 

Arthur E. DeNio, sales manager for 
Socony-Vacuum’s Pontiac, Mich., dis- 
trict, has been promoted to division 
automotive sales manager with head- 
quarters in Detroit. 

Before going to Pontiac, Mr. DeNio 
had been a district sales manager at 
Detroit for 6 years. He had been with 
Socony’s sales department for 32 
years. 

Roland R. Nette has been appointed 
marketing assistant, retail sales at 
Detroit. 

Mr. Nette has been with the com- 
pany since 1929 and has served as 
a salesman and staff assistant to the 
automotive sales manager at Detroit. 
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Three new members of the board 
of directors of Ethyl Corp. are San- 
ford M. Wagner, Joseph A. Costello, 
and B. Bynum Turner. The move fills 
the vacancy created by the resigna- 
tion of Harry W. Kaley and increases 
the board membership to 16 from 14. 


Mr. Wagner is vice president in 
charge of sales. He joined the com- 
pany’s sales department in 1926 and 
was largely responsible for the in- 
troduction of “Ethyl” gasoline on the 
West Coast. He was elected a vice 
president in January, 1950. 

Mr. Costello is a vice president and 
in charge of the company’s co-ordin- 
ating and planning department. He 
was elected a vice president in 1949. 

Mr. Turner is vice president in 
charge of research and engineering. 
He joined Ethyl in 1946 and became 
a vice president last June. 





R. Chester Reed, formerly super- 
visor of packaging for The Texas Co., 
has been made supervisor of packag- 
ing and shipping effective Jan. 1. 
Mr. Reed is in his thirty-second year 
with The Texas Co. He was the first 
chairman of the Petroleum Packag- 
ing Committee of the Packaging In- 
stitute, and is secretary of the Joint 
Container Committee of the Amer- 
ican Petroleum Institute and National 
Lubricating Grease Institute. 


Ernest Vorwerk, president of Home 
Oil Co., Napoleon, Ohio, recently con- 
verted a service station in Napoleon 
to a multi-pump truck stop with full 
length lube pit. Mr. Vorwerk also 
built a restaurant in connection with 
the station. 


AT RECENT 
MEETING of the 
Middle Atlantic 
district OIC in 
Philadelphia, E. J. 
Schul, left, presi- 
dent of Virginia 
Home Oil Co., 
Norfolk, talks over 
the day’s events 
with Joseph Butler, 
president of Butler 
Oil Co., Philadel- 


phia. Mr. Schul 
was elected -Vir- 
ginia state OIIC 


vice chairman. Mr. 
Butler is-a past dis- 
trict chairman 





RETIRING CHAIRMAN of the Middle Atlantic OIIC district Walter E. Black, left, 

division manager of Esso at Philadelphia, chats with new chairman Emmett M. Howard, 

center, division manager of American Oil at Philadelphia, and district vice chairman 
John H. MacLeod, assistant division manager of Esso in Baltimore 
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Jack H. Kellerman and Lee W. 
Beckmeyer have been appointed sales 
representatives for Southwest Grease 
and. Oil Co., Wichita, Kans. 

Mr. Kellerman, who has had 20 
years experience in sales and lub- 
rication, will represent the com- 
pany in California and Arizona. 

Mr. Beckmeyer will act as sales 
representative in Kansas, Missouri, 
Illinois, Iowa, Nebraska and Colo- 
rado. 


* * * 


Harry Webster has been named 
sales manager in charge of heavy 
fuel oil sales in Michigan, for Mid- 
West Refineries, Inc. 

For the last three years, Mr. Web- 
ster has specialized in heavy fuel oil 
distribution through direct refinery 
connections. Prior to this he was in 
charge of loading operations, proc- 
essing, supply and distribution, and 
assistant sales manager for a large 
refinery. 


Six new chairmen of local West 
Coast Oil Information Committees 
(western counterpart of OTIC) are 
John S. Hoppock, Shell, Stockton, 
Calif.; Neil McKay, Tide Water As- 
sociated, Oxnard-Camarillo, Calif.; 
F. R. (Dutch) Schmieder, Shell, Kern 
County, Calif.; Vern Casebeer, Shell, 
Portland; C. E. Cole, Union Oil, Seat- 
tle, and R. M. Livingston, Union Oil, 
Longview-Kelso, Wash. 


Jack Shaw, advertising assistant to 
Harold R. Deal, manager of advertis- 
ing and sales promotion for Tide 
Water Associated, San Francisco, was 
recently elected president of the 
Touchdown Club of San Francisco. 

Mr. Shaw also is a radio and tele- 
vision sports announcer. 


David H. Durham has been appoint- 
ed acting manager of Sun Oil’s Hunt- 
ington, W. Va., marketing district. 

Mr. Durham was formerly motor 
products manager at Hackensack, 
N. J. 


* . aa 


Cc. L. “Jack” Royer, president of 
Royer Oil Co., Lansing, Mich., hopes 
to have his company offices com- 
pletely remodeled by April 1. 


. * . 


Ray C. Shibe, has been appointed 
secretary-treasurer and a member of 
the board of directors of the Wilshire 
Oil Co. He succeeds the late Willard 
D. Smith. Headquarters are in Los 
Angeles. 

Mr. Shibe has been associated with 
Wilshire 26 years, having joined as a 
bookkeeper in 1925. 
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MACON, GA., was the scene as these jobbers relax between sessions of the Georgia 

Independent Oilmen’s Assn. meeting. Left to right, executive vice president, W. B. 

Hood, Hood Oil Co., Atlanta; Fred Thorpe, City Oil Co., Americus; Bob Shell, Colonial 
Oil Industries, Savannah; and R. H. Maddux, Power Oil Co., Macon 


GEORGIA OIL MEN get together at recent meeting of the Georgia Independent Oil- 
men’s Assn. in Macon. Left to right are G. B. Lord, Lord Oil Co., Wrightsville; J. L 
Rossie and Jack Rossie, Eatonton Oil Co., Eatonton 


set 3 
GUEST SPEAKER at Georgia Independent Oilmen’s Assn. John H. White, left, Hewitt 
Oil Co., Charleston, S. C., is shown with Batson L. Hewitt, center, president, Coastal 
Terminals, Charleston, S. C., and Robert V. Martin, Jr., vice president, Colonial Oil 
Industries, Savannah 


DISCUSSING the program of the recent Georgia Independent Oilmen’s Assn. meet- 

ing in Macon, are left, to right; C. Sidney Hendry, Midway Oil Co., Hinesville, new 

director; W. V. Strickland, Claxton Oil, Claxton; and George E. Johnston, Geo. E. 
Johnston Oil Co., Albany, re-elected director 
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BUCKEYE’S NEW “SLIP IN...SLIP OUT” 


DELIVERY STRAINERS 
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No. 872 Inlet Strainer is designed for permanent 
installation at the inlet end of bulk plant fill pipes. 
Strainer cone is 8- mesh galvanized wire—won’t 
restrict flow—catches rust scale, dirt and foreign 
objects—prevents clogging in “hard-to-get-at” line 
strainer screens. Pulls out with finger-tips for quick 
cleaning before each delivery—slips back in the 
same way. Strainer cap threads on and off the 
machined body by hand—has a gasket that seals 
tightly. No tools needed. Sizes 2% and 3 inches. 








No. 872T Outlet Strainer is permanently attached 
to unloading pipes on tank trucks—keeps dirt, 
tank scale and other harmful matter from enter- 
ing storage tanks. Strainer cone is 8- mesh to 
permit full flow and can be cleaned quickly after 
each delivery. Machined strainer body is similar 
to the No. 872 Inlet Strainer, with long threads 
to permit hand-tightening of cap. Cap gasket pre- 
vents leakage of liquid or fumes. Requires no tools. 
Sizes 2% and 3 inches. 
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COMING MEETINGS 


FEBRUARY 
Kansas Oil Men’s Assn., Lass vie 
ieenea oa we en Hotel, Wichita, 
Wisconsin Petroleum Assn. 
annual conv 
S Gin nvention 


Milwaukee Aud 
- 0 aes Schroeder, Milwaukee, Wis. Feb. 


Ol Industry TBA Group, W 
meeting, Roosevelt Hotel, 
Feb. 29. 


est Coast regional 
Hollywood, Calif., 


MARCH 
IMinois Petroleum Marketers Assn., 
——. Chicago, March 11-13. 
exas Oil Jobbers Assn., Inc., Adolphu 
Dallas, Tex., March 12- 13 ort ame. 
ou Petroleum Marketers Assn., annual con- 
vention and marketing exposition, Deshler- 
Wallick Hotel, Columbus, Ohio, March 18-20. 
eg ~ Ay! Jobbers Council, spring meeting, 
yenera giethorpe Hotel, Sav 3 
io san vannah, Ga., 
Petroleum Packaging Committee of the Pack- 
cu. ae Ritz-Carlton Hotel, Atlantic 


Hotel Sher- 


- annual 
San Ant . 
March 31-April 2. Be i 
APRIL 
Michigan Petroleum Assn sprin 
ey & meeting, De- 

oo -Leland Hotel, Detroit, April 1- 2" 
merican Society of Lubrication Engineers 
7th annual convention and ~- 


lubrication ex- 
7 Hotel Statler, Cleveland, O., April 


Oil-Heat Institute of America, Inc., annual 

—~ and convention, Expos ition Hall 
enjamin Franklin Hot 
aoe teae el, Philadelphia, 

National Petroleum Assn., 49th 
meeting, Hotel Cleveland, 
April 16-18. 

American Petroleum Institute, third annual 
Products Pipe Line Conference, Blackstone 
Hotel, Fort Worth, Tex., April 20-24. 

American Petroleum Institute, safety & fire 
protection committees, Hotel Texas Ft 
Worth, Tex., April 21-24. > ; 

Association of Eastern § Petroleum 
Managers, Hotel Wm. Penn. 
April 22-24. 
ndependent Petroleum Assn. of America, mid- 
year meeting, Deshler-Wallick Hotel. Colum- 

- bus, Ohio, April 28-29 ‘ 

Indiana’ Independent Petroleum Assn., Inc., 
spring convention, Van Orman Hotel, Fort 
Wayne, Ind., April 30-May 1 

MAY 

Fuel Oil Distributers Asan. 
annual convention, Berkeley-Carteret Hotel, 
Asbury Park, N. J.. May 1-2 

Pennsylvania Petroleum Assn. 
Hotel, Bedford, Pa., May i-3 

Natural Gasoline Assn. of America, annual 
convention, Houston, Tex., May 2. 

National Dixie Distributors, Inc., 
Hotel, Hot Springs, Ark., May 2-3. 

Interstate O11 Compact Commission, 
meeting, Westward Ho Hotel, 
Ariz., May 9-10. 

Empire State Petroleum Assn., annual con- 
vention and trade exhibit, Hotel Roosevelt, 
New York, May 12-13. 

Liquefied Petroleum Gas Assn., 
vention and trade show, 
Chicago, May 12-14. 

American Petroleum Institute, Division of Re- 
fining, St Francis Hotel, San Francisco, 
May 12-15. 

National Tank Truck Carriers, Inc., Hotel del 
Coronado, Coronado, Calif., May 14-19. 

Florida Petroleum Marketers Assn., Orlando, 
Fla., May. 16. 

American Petroleum Institute, 
Marketing, mid-year meeting, 
Plaza, Boston, May 18-19. 

American Assn, of Battery Manufacturers, 
Roosevelt Hotel, New Orleans, La.. May 
21-23. 

Oil Industry Information Committee, St. Fran- 
cis Hotel, San Francisco, Calif., May 21-23. 

Virginia Petroleum Jobbers Assn., John Mar- 
shall Hotel, Richmond, Va., May 22. 

Virginia O11 Men’s Assn., Jefferson Hotel, 
Richmond, Va., May 23. 

North Carolina Oil Jobbers Assn. 
vention, Carolina Hotel, 
May 25-27 


semi-annual 
Cleveland, O., 


Credit 
Pittsburgh, 


of New Jersey, 


Bedford Springs 


Majestic 


spring 
Phoenix, 


annual con- 
Palmer House, 


Division of 
The Copley 


spring con- 
Pinehurst, x G, 


JUNE 

Society of Automotive Engineers, summer 
meeting, The Ambassador and Ritz-Carlton, 
Atlantic City, June 1-6. 

Pennsylvania Grade Crude Ol) Assn., 
meeting, Hotel William Penn., 
June 5-6. 

Western m Kefiners Assn., 
meeting, Wichita, Kansas, June 5-6. 


annual 
Pittsburgh, 


regional 
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NEW DISTRICT REPRESENTATIVE for the Kentucky-Ohio-Tennessee OIIC John 
H. Marsh, right, formerly with Standard Oil, Cleveland, is congratulated by W. J. 
Loufman, left, Fleet Wing, Cleveland, and district chairman of the OLIC; and J. W. 


Lenon, senior district representative at Cincinnatti. 
Cincinnati 


P. S. Magruder, executive vice pres- 
ident of Genefal Petroleum, has 
been elected president of the Petrol- 
eum Club of Los Angeles. Other 
officers: Stanley Z. Natcher, assist- 
ant to the vice president, Standard 
of California, vice president; J. G. 
Leovy, Western Gulf Oil Co., attorney 
secretary, and Ferro Williams, assist- 
ant secretary-treasurer, Pacific West- 
tern Oil Co., treasurer. 

* * on 

Alfred Fink, Fink Oil Co., Naper- 
ville, Il, recently received’ the 
“Scouters Award” for his service to 
the Boy Scout program. 

> * * 


Arthur C. Stewart, vice president 
of Union Oil of California, Los An- 
geles, has been appointed chairman 
of both the armed forces civilian ad- 
visory committee and civilian defense 
committee of the Los Angeles Cham- 
ber of Commerce. 


* : = 


Edward F. Guidinger, consultant 


to ©. R. Musgrave, vice president 


in charge of supply and transportation 
for Phillips Petroleum, Bartlesville, 
has retired after more than 26 years 
service. 

* * - 


Harry E. Way, Shell Oil income tax 
specialist, working in the San Fran- 
cisco office, retired Jan. 1 after 23 
years service. He and his wife, Edna, 
plan to start an extended trip to 
Mexico and South America. 

* * * 

I. C. “Cleve” Huff, Jr., has been 
appointed assistant to the executive 
manager of the Independent Petro- 
leum Assn. of America. Mr. Huff 
joined IPAA as a field representative 
in 1941. 


Mr. Marsh will be with the OLIC 
offices 


R. A. Wall has been appointed 
manager of domestic marine sales for 
Socony-Vacuum in New York. Charles 
A. McWilliams, former manager, is 
now with the company’s bunker oil 
department. 
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Dwight T. Colley, vice president and general manager of marketing, 
Atlantic Refining Co. 


Dwight T. Colley Has Devoted Entire Career To Oil Marketing 


Dwight T. Colley, who Nov. 1, took on the job as vice 
president and general manager of all marketing for At- 
lantic Refining Co., including both foreign and domestic 
sales, has spent over 33 years in the marketing field. 
He joined Atlantic Refining in June, 1919, and since that 
time has progressed steadily through more and more re- 
sponsible sales positions. 


His Atlantic Refining history reads like this: Salesman: 
district manager at Providence, R. I.; assistant manager, 
New England division; manager of sales, New England 
division; assistant manager of domestic sales at Phila- 


delphia; general manager of domestic sales; vice presi- 
dent; and general manager of marketing. 

A graduate of Brown University, Providence, class of 
1918, Mr. Colley served in combat in both World Wars. 
During World War II, he was a Colonel in command of 
a regiment, 104th Infantry, 26th Division in the European 
theater. He was wounded in action and was awarded the 
Distinguished Service Cross (which he also received in 
World War I). 

Mr. Colley is married to the former Elsie M. Kenyon 
and the couple has three children, Maj. Gordon T. Colley, 
Marcia Ann Melton and Jeanne Elizabeth Tobin. 





NATIONAL PETROLEUM NEWS 




















give your truck engines 


a chance fo perform at 






$ veciry Eaton 2-Speed Axles; they double 
the conventional number of gear ratios, enabling 
drivers to select a ratio for pulling power or speed, 
a ratio best suited to road and load conditions. This 
permits engines to operate in their most efficient 
and economical speed range, cuts gas and oil con- 
sumption. It reduces stress and wear on engine 
and power transmitting parts, holds maintenance 
time and cost to a minimum, adds thousands of 
miles to engine and over-all vehicle life. Your 
dealer will explain how Eaton 2-Speed Axles will 
help your trucks haul more, faster, at lower cost. 
They pay for themselves over and over, and give 
trucks materially higher trade-in value. 


Axle Division 
EATON MANUFACTURING COMPANY 
CLEVELAND, OHIO 


their 


best! 





These Exclusive Eaton Features 
Keep Trucks on the Job, Reduce 
Upkeep, Add Thousands of Miles 
to Axle Life— 


© PLANETARY GEARING 
© FORCED-FLOW LUBRICATION 


EATON 
2Soced Thiteh 


AXLES 





@ PRODUCTS: Sodium Cooled, Poppet, and Free Valves « Tappets « Hydraulic Valve Lifters « Valve Seat Inserts « Jet 
Engine Parts * Rotor Pumps ¢ Motor Truck Axles « Permanent Mold Gray Iron Castings « Heater-Defroster Units ¢ Snap Rings 
Springtitese Spring Washerse Cold Drawn Steel» Stampingse Leaf and Coil Springse Dynamatic Drives, Brakes, Dynamometers 

















Our Sales Eugincers 
ave oa YOUR STAFF 


SUBJECT TO YOUR CALL AT ALL TIMES 


@ There is no doubt among transport operators that the 
sales engineer who serves both manufacturer and operator is 
vitally important to all concerned. 


In the case of the representative of STANDARD STEEL, 
perhaps you have long since recognized the importance of his 
“connection” between manufacturer and operator. He brings 
to our office your problems—your specifications—your own 
experience in operating transport equipment as a challenge to 
our designers to create the kind of equipment you need to meet 
your own “delivery problems.”’ 


These men serve you virtually as transport engineers—yet 
their names do not appear on your payroll. Their service appears, 
however, on the profit side of your ledger. Without these men 
serving you and our organization, we could never meet your 
needs right on the line. 


Eugincered FOR LONG LIFE—SAFETY AND LOW MAINTENANCE 


PLANNED From the day STANDARD 
by E. , STEEL TRANSPORTS 
aHYNEEA.. are blue-printed to the 


time they roll into your yard, expert engineering 
attends every detail of their manufacture! General 
over-all planning of basic design—new methods and 
theories of liquid transportation—body styling as 
well as internal stress features are carefully worked 
out in detail by experienced engineers! 


BUILT & TESTED Anyone can build a trans- 
by Engineers. port tank provided they 
have steel, welding ma- 


chines, circle shears and hand breaks. The real 
“know-how” comes from long experience and 
satisfying individual customer needs in compliance 
with State and I.C.C. rulings. 


OTHER PRODUCTS °°" * ASPHALT DISTRIBUTORS 
AGGREGATE SPREADERS ... MAINTENANCE DISTRIBUTORS 
ORIVEN CONSTRUCTION BROOMS BURNERS STREET FLUSHERS 

PIPE LINE EQUIPMENT 


Over 40 years of studying 


PRESENTED 
by Engineers. liquid transporting prob- 
lems plus aggressive engi- 


neering and modern production facilities provide 
our sales engineers the finest equipment to solve 
any basic problem of highway transportation. 
Call on Our Sales Engineers to Solve 
Your Transportation Problems 


Individual requirements are taken direct to the 
home office for careful study and solution. Our 
sales engineers know your problems and can give 
authoritative advice on how to improve your trans- 
portation methods and save money 


in your 
delivery department. 


TAR KETTLES . .. 
POWER AND TRACTION 
SUPPLY TANKS 
. SHELVING HARDWARE AND AGRICULTURAL EQUIPMENT 





